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“The Teletyp 
n rush orders we 


tha 


OFTEN business executives can discover far-reaching 
benefits by analyzing their communication needs 
with communication experts. Link-Belt Company, 
for instance, wanted to strengthen the link between 
important sales offices and production plants — 
called in Bell System representatives to help. 


Together, they developed a strategic hook-up of 
both Private Line Teletypewriter and Teletypewriter 
Exchange Services (see map at right). Now, cus- 
tomers find that their orders are handled more 
rapidly than rush orders were handled before! 


Aside from bettering customer relations, typing- 
by-wire serves and saves within the Link-Belt organ- 
ization. Rapid exchange of engineering data gets 
orders into production sooner. The service improves 
handling of credit matters by centralizing control, 
and provides quick two-way discussion, with auto- 
matic typewritten records at all points. 


INDIANAPOLIS 
(Chain Plants) 


Teletypewriter Service may be the missing link 
you need to complete your chain of communication. 
It’s easy to find out. Ask Bell System representatives 
to help you investigate. There’s no obligation. Just 
call your local telephone office. 


A hook-up of teletypewriters 
connects Link-Belt offices at these points 


BELL SYSTEM TELETYPEWRITER SERVICE 
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More Production 


Is Out Shopping 


For Connections 


N. P.N. News Bureau | 


By LAWRENCE E. SMITH 
TULSA, Dec. 31.—Urged by 
purchasers to keep whittling al- 
lowable production and _ by 
many producers to let it alone 
or to increase it, the regulatory 
commissions of the _ several 
states having official, statutory 
control of oil and gas produc- 
tion are caught between a hard 
place and a rock, as the saying 
goes. 

To compound their misery, 
numerous refiners assert they 
cannot go on much longer oper- 
ating on crude at the present 
price unless there is immediate 
betterment of the prices they 
realize for products. 


Thus, the lot of a regulatory 
body is an unhappy one. It is 
being asked to dabble in eco- 
nomics and depart from its tra- 
ditional function of preventing 
physical waste. As far as the 
eye can reach there are oil pro- 
ducers of small corporate sta- 
ture who owe money at the 
bank. 

Some of them never quite got 
over the depression which pre- 
cedea the recession, as it is now 
known, and some of them had 
a lot of drilling to do this year. 
These people need to sell all 
the oil they can; but the pur- 
chasers will take just so much 
now and they have been taking 
a little less here of late. So, 
while there is no great amount 


of talk about the threat to the | 


crude price structure, it is in 
the back part of everybody’s 
head. 

Except for a few 
spots, allowable crude 


isolated 
in the 


several proration states is be- | 
A | 


ing taken by purchasers. 


little oil is being stored by a 
producer in one of Arkansas’ | 


newer fields. There is some 
oil backed up in western Kan- 
sas, this being allowable pro- 
duction that the pipelines did 
not take over the past four 
months and there are a few 
pools with no pipeline outfit. 
Broadly speaking, however, 
there is market for the current 
allowable production but that 


Arnott Testifies at Madison Trial 





is 
here and there by some price 
concessions. This is especially 
true of East Texas. 


'market 


a big campaign of swiping con- 
'nections from one another with 
local gathering systems mak- 
ing such a dent in the situation 
that the major companies final- 
ly, last May, had to boost the 
posted price, there is quite a 
scramble today to find market 
for all the oil which those small 
systems have on their hands. 

A large part of the reason for 
this is the small demand for 
crude by local refiners. About 
35,000 barrels daily are being 
charged to stills and last week’s 
count showed 12 refineries op- 
erating, seven on federal tend- 
ers. 

Field observers 
some quantity of 
oil being hawked 
traded in here and there. To 
the extent that. gathering 

(Continued on page 9) 


say there is 
East Texas 


about and 


being maintained | 


Where a year ago there was | 


By Teletupe 

By E. L. BARRINGER 

N. P.N. News Bureau 

MADISON, Jan. 4. The witness for the defense 

took the stand this afternoon in the oil conspiracy trial in 

federal court here, as the trial started on its fourth month, 

with C. E. Arnott, vice president of Socony-Vacuum Oil Co., 

Inc., a defendant, 
work in 1935. 

Arnott who, as chairman of the marketing sub-commit- 

tee of the Planning and 


star 


testifying about tank car stabilization 


Co-ordination in 
charge of general stabilization activities under the NIRA oil 
code, has been called the ‘‘master mind”’ 


Committee, was 
of the alleged con- 
spiracy by the prosecution. 

Guided by Chief Defense Counsel Donovan, Arnott was 
taken through the early days of the code, general stabiliza- 
of In- 
terior Secretary Ickes, and the plight of the Independent re- 
p to 


tion work under the now-famous July 20, 1934, letter 


finers leading u the Jan. 4, 1935, stabilization meeting 
in Chicago. 

Both the Petroleum Administrative Board and the P & C 
Committee were informed of the appointment of a committee 
to study the small refiners’ situation, according to Arnott. 


The committee’s recommenda- 








Curbing Its Rate 


Is Oil’s Pressing ’38 Problem 


N. P. N. News Bureau 
CLEVELAND, Jan. 4.—Warn- 
ing that the industry has 
been tending to overproduce its 
market, with a consequent 
threat to prices and profits, was 
voiced by at least four oil ex- 
ecutives in year-end statements 
late last week. 

In fact, losses were suffered 
by some refiners in 1937, said 
Clyde M. Boggs of Tulsa, presi- 
dent of the Western Petroleum 
Refiners Assn. 

“In spite of the record de- 
i:mand for motor fuel for the 
30,000,000 motor cars in the 
U. S. and the increasing demand 
for and industrial 
fuels, tank car prices of refined 
products were steadily de- 
pressed throughout the year,” 
he said. “Government indices 
reveal prices of refined petro- 
leum products as 40 per cent 
below normal, while the. price 
level of general commodities 


oil 


domestic 


- products 


tion, received in February, 1935, 
a 
of Production called for bringing buyers and 


sellers together voluntarily, 
their 
price 


pools 


conducting own negotia- 


tions on and quantity, 


with no or contractural 
rand relations; the program was not 
mreeueee to within 11 per cent to be made effective until “hot” 
of normal. 

“Several independent refiners 
were forced by the low prices 
to discontinue operations. 
Those remaining in business as 
the new year begins can antici- 
pate further losses or complete 
shut-downs unless the costs of 
crude oil and labor are reduced 
or the market for their refined 
is improved. The 
small independent refiner can- 
not continue indefinitely under 
present conditions.” 

W. S. Farish 

Farish of New York, 
president of the Standard Oil 
Co. (New Jersey), who warned 
of accumulating stocks several 
months ago, said last week: 


oil had come under control, Ar- 
nott said. 

Refiners Informed 

Mid-Continent independent re- 
finers were informed of the rec- 
ommendations at a _ meeting 
March 1, in Kansas City, Arnott 
testified. Through telephone 
conversations he said he heard 
the results of an independent re- 
finers’ committee meeting latere 
in St. Louis with H. T. Ashton, 
vice chairman of the committee 
that made the recommendations. 
That was the end of his connec- 
tion with tank car stabilization, 
he added. 


We S. 


The courtroom was jammed 
to everfiewinge duxirg. Arnott’s 
testimony , whrch’, had just 
reached the East Texas situa- 
tipi? when: court: recessed until 
Jan 5. 


“There is some terdency in 
the industry to overpioduce its 
market, even with the quick- 
ened demand, and>tne «na. of 
1937 will see gasoline inven- 
tories increased to levels con- 
siderably higher than sound 

(Continued on page 9) 


Sidney A. Swensrud, of Cleve- 
land, assistant to the president 
ot the Standard Oil Co. of Ohio, 
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testified Dec. 29 about midwest 


Hudson’s Answer 


refinery sources of supply. 
Seventy per cent of the popu- 
lation in the Standard of Indi- 


ana territory lives within 50) 
miles of a navigable waterway, 


Swensrud pointed out in discus- 
sing the effect of freight rates 
on gasoline markets. 

Swensrud also testified that, 
between March and June, 1935, 
retail gasoline prices in 10 mid- 
western cities rose .72 cent, 
against .74 cent rise in 40 repre- 
sentative cities outside of Indi- 
ana Standard territory in the 
same period. 

Fred Van Covern, of New 
York, director of the American 
Petroleum Institute statistical 
department, testified about the 
general economic condition of 
gasoline and crude oil produc- 
tion and demand. 

Quantity of “hot” gasoline 
coming into the Indiana Stand- 
ard territory in January and 
February, 1935, was testified to 
by Arthur P. Dyer of Dallas, 
chairman of the former 
marketing code committee. 

Counsel were warned Dec. 
against excited remarks in the 
courtroom, following a_ turbu- 
lent scene the previous day. 

Offers of proof were made as 
to testimony by Dr. John W. 
Frey, Washington. When Fed- 
eral Judge Patrick T. Stone 
held that Frey could testify as 
to some points, Donovan said he 
would study the record before 
deciding whether to recall the 
former PAB member. 

The court warned counsel at 
the beginning of the Dec. 29 
session against the exchange of 
side remarks, and to be quiet 
when the court is speaking. 
The warning followed the pre- 
ceding day’s turbulent session. 
Sessions during the balance of 
the week were calm. 

“This jury is too sensible to 


29 


pay any attention to any side 
remarks that counsel make 
back and forth,’ the court 


warned. “This jury is going to 
decide this case on the evidence 
and instructions of the court, 
and you are wasting efforts 
when you are talking back and 
forth across the table and I 
won't permit it.” 

Chief Defense Counsel Dono- 
van called as witnesses repre- 
sentatives of five oil companies. 
‘Testimony was given by them 
on gasoline production and 
sales, from 1934 through 1936. 
Similar data were given in stip- 
ulations submitted. The tabula- 
tions of this data were received 
in evidence. Five witnesses 
called were... : 

H. Russell’ Rititar'as, 3 Porica 
City, Okla.,* élerk’ In° the order 


Pg Lr e 


Texas | 


To Reeession Is 


New Light Model 


sorely 


| time.” 


Plans also provide for an ex- 
penditure estimated at $11,000,- 
000 for tools, production mate- 
rials and other costs. Factory 


|payroll will be increased $1,- 
| 250,000 per month, Barit said. 


By Telegraph 


DETROIT, Jan. 4.—A 29-year 
old fighting independent, The 
Hudson Motor Car Co., spit in 
the face of the business reces- 
sion here today by announcing 
it would begin immediately to 


double its working force to 12,-! 


000 and step up to full time 
production. 

The announcement, made by 
A. E. Barit, Hudson president, 
to 200 invited press representa- 
tives, 
by Hudson of a new car in the 
lowest price field. 

Barit, whose expansion pro- 
gram comes at a time when 
many larger competitors are 
reducing production schedules, 
expressed the hope 
company’s action would “in a 
way set the pace in the matter 
of putting men and money back 
to work—something which is 


/On Jan. 


Barit explained that the auto- 
mobile industry was credited 
with setting the pace for the 
upward trend of business a few 
years ago and that now; “It 
seems reasonable to expect it 
to do something about leading 
the way out of the recession.” 

The new car is being shown 
today to press representatives. 
5, Hudson distributors 


from all over the country will 


heralded the introduction | 


that his | 


arrive here to inspect it. Dur- 
ing the next two weeks pre- 
views will be held in 83 cities. 
Production on the new car is 
starting immediately and for- 
mal announcement will be 


imade the first week in Febru- 


ary. 

In commenting upon Hud- 
son’s entry into the lowest price 
field, Barit said that the public 
is becoming more conscious of 
the money it is spending. 








Okla., refinery 
of Sun Oil Co. 
W. S. Swor, of Shreveport, 
La., chief accountant of Ro- 
dessa Oil & Refining Co. 
Arthur L. Treasher, of Chi- 
cago, acting assistant secretary 
and auditor .of the distribution 
division of Deep Rock Oil Corp. 


office manager 


Stipulations Submitted 


Stipulations were submitted 
for testimony that would be 
given by George Collins, audi- 
tor, Omar Refining Co., Tulsa; 
M. L. Smith, assistant purchas- 
ing agent, Kanotex Refining 
Co., Arkansas City, Kansas; L. 
D.| Hinman, vice-president and 
auditor, Eason Oil Co., Enid, 
Okla.; and James D. “Miller, 
Black Gold Refining Co., Okla- 
homa City. 

Sidney 
land, assistant to the president 
of the Standard Oil Co. of Ohio 
and a director of the Fleetwing 
Corp., was next called and quali- 
fied as an expert on petroleum 
markets. 

Swensrud said he had been a 
member of the Federal Oil Con- 
servation Board, also the Blazer 
committee, and a government 
witness in two code premium 
cases. The so-called Blazer 
committee made a survey on 
how the NRA code was affect- 
ie small oil companies. Paul 

Blazer, president of Ashland 
Rphinibg’ "€6., Ashland, Ky., was 
iS x ‘batitigtan.* 

There is no mystery about re 


. 
. 


and distribufign div ipiph * Com. tarid gasoljite: prices being at the 


tinental Oil 3¢d, ss 
Joseph H. "Burrell, ” of: Fort 
Worth, accountant for Cosden 


Petroleum Corp. 


Robert E. Fowler, of Yale, 


> *..¢séme levpl.for the s 


same grade 
in the same locality, he testi- 
fied. Stations are out on the 
street, he said, so it does not 
take long for a competitor to 


A. Swensrud, of Cleve- | 


be aware of prices. Also, time 
is required for a change so 
many persons have knowledge 
of a pending change and this in- 
formation inevitably gets into 
the newspapers, he said. 


“Sensitive to Price” 


Flow of retail gasoline pa- 
tronage “is extremely sensitive” 
te price, he testified, giving 
three examples of station gal- 
lonage shifting on account of 
price conditions. 

Ten to 15 per cent of total 
gasoline sales would be suffici- 
ent to “Keep the price of the 
market as a whole down to a 
realistic level” he testified, also 
stating that wholesale markets 
are more sensitive to price 
changes than retail markets. 

Swensrud then testified how 
a price concession by one refin- 
er to his jobber causes other re- 
finers to protect their jobbers 
during retail price wars. “A 
sharp reduction in the retail 
price would affect the jobber 
price and the tank car price 
generally,” he testified. 

Passenger cars_ represent 
about 60 per cent, commercial 
and farm uses about 40 per cent 
of the total gasoline market, he 
testified. 

Donovan then asked a hypo- 
thetical question, assuming for 
the purposes of the question 
certain facts in the indictment 
were true, including the allega- 
tion that the original defend- 
ants manufactured 85 per cent 
of the gasoline consumed in the 
midwestern area. 


“Would it in your opinion 


have been possible for the said 
defendants to have suceeded in 
maintaining 


the wholesale 


needed at the present 
| Continent 


prices of gasoline in the Mid- 
and East Texas 


‘areas, and retail prices of gaso- 
\line in the Standard. of Indiana 


territory at artificially high and 


‘non-competitive levels?” Dono- 


van asked. 
Objections of Govt. Counsel 
Crawford and Chaffetz were 


‘overruled. 


“My answer is that in my 
opinion they could not,” Swens- 
rud testified. 


Gasoline Would Flow In 


“Because if they did what you 
ask me to assume,” he said, 
“that. is, to agree to establish 
artificially high and non-com- 
yetitive price levels, gasoline 
would immediately begin to 
jow into this area from refin- 
eries some of whom are already 
located in the area, that are not 
in the group of defendants or 
alleged co-conspirators, but who 
have refineries in this area; and 


‘in addition to that, there would 


come into the area gasoline 


‘from refining companies whose 


refineries are located outside 
the normal sources of supply 
that are shipped into this area. 

“In other words, there are a 
good many areas outside of this 
particular one, that supply the 
territory.” 

Swensrud, in answering ques- 
tions about the defendants man- 
ufacturing 85 per cent of the 
gasoline consumed in the mid- 
western area, also said: 

“Another way I think we 
could put it is this, that it isa 
good deal like a dike. Suppose 
that you build a dike along the 
banks of a river and you ex- 
tended it only 85 per cent of the 
distance along the said stream 
or lake. 

“It would not be possible with 
such a dike to maintain the 
water in that stream above its 
normal level. Nothing but a 
dike that extended substantially 
the entire distance and was 
maintained in that position 
would be sufficient to hold the 
waters in that stream or lake 
above its normal level; and, 
just so, if only those represent- 
ing 85 per cent of the market 
attempt to do something along 
the Tines you have suggested, 
raising the price to artificial 
heights, they just wouldn’t be 
successful.” 


Areas Defined 


Areas outside of Indiana 
Standard territory shipping in 
gasoline were listed by Swens- 
rud, from western’ Pennsy]l- 
vania, through Ohio and Ken- 
tucky around through Texas 
and up to Montana-Wyoming 
areas. A map showing Indiana 
Standard territory and_= sur- 
rounding refinery areas, with 
the Baitimore freight gateway 
to the east, was received in evi- 
dence. 

Refining capacities, daily av- 
erage, of present defendants lo- 
cated in the 10 states of Stand- 
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7 
ard of Indiana marketing ter- ‘be more obvious, Swensrud tes- ‘barrels daily, and cracking 298,-!or to commercial accounts; 
ritory and Oklahoma, western, | tified. 


central and eastern Texas, and 
in the El Dorado-Shreveport 
areas, Swensrud testified, were: 

As of Jan. 1, 1936, crude runs 
643,500 barrels, or 56.8 per cent 
of total crude run capacity in 
the listed area; cracking capac- 
ity 436,470 barrels, or 65.1 per 
cent of the total. 


Capacity Cited 


Operating capacities of inde- 
pendent refineries, not connect- 
ed with any alleged co-conspira- 
tor company, in the same area 
(the area listed in the indict- 
ment) Swensrud testified, in 
daily averages were: 


Jan. 1, 1935, crude runs 183,- 
450 barrels or 62.4 per cent of 
total independent capacity in 
the area and cracking capacity 
51,400 barrels, or 55.3 per cent 
of total independent capacity in 
the area. 

Jan. 1, 1936, crude runs 183,- 
450 barrels or 56.85 per cent of 
total independent capacity, and 
cracking capacity 57,600 barrels, 
or 46.95 per cent of the total in- 
dependent capacity. 


Government objection was 
overruled on Donovan’s ques- 
tion concerning defendants set- 
ting a high and arbitrary price. 
The rephrased question not- 
ing the indictment allegation 
that the defendants bought 
about 50 per cent of the gaso- 
line production of alleged co- 
conspirators, was: 

“T ask you to assume that as | 
true, and ask you to state to) 
the court and to the jury 
whether, if 56.85 per cent of 
the independent refinery capac- 
ity were not in the alleged com- 
bination; and, second, a_ sub- 
stantial proportion of that per- | 
centage was located nearer to 
market than the alleged co-con- 
spirators; and, third, that the 
defendants bought only 50 per 
cent of the production of these 
independents who were alleged 
co-conspirators; whether it 
would be possible for these de- 
fendants to fix and maintain a 
price?” 


Would Invade Area 


“No,” Swensrud testified, “I 
believe the capacity that we 
have been considering; that is, 
half of the capacity of the in- 
dependents who were alleged to 
be co-conspirators, but half of | 
whose gasoline was being pur- 
chased, as I am asked to as- 
sume, plus all the gasoline of 
the other—or a large part, at 
any rate, of the gasoline of this | 
other group, which had a large 
refining capacity, as I have 
mentioned, would be sufficient | 
to invade this area and prevent | 
an arbitrary, fixed price being | 
maintained.” 

If defendants purchased only | 


15 per cent the inability to hold, 


an arbitrary, fixed price would: 


000 barrels. 


‘any alleged conspirator 


Defendants and alleged co- 


‘conspirators at the beginning of 


1935 owned 68.3 per cent of the 
total crude capacity operating 
and about 74 per cent of the 


‘total cracking capacity operat- 


ing in the indictment area, he 
said. For 1936, Swensrud testi- 
fied, the figures were 69.4 per 
cent of the total crude run and 
about 74.9 per cent of the total 
cracking capacity. 

Taking the defendant-alleged 
co-conspirator percentages Don- 
ovan asked if it would have 
been possible for a combination 
with those percentages of the 
total to maintain and fix prices. 
Government objection was over- 
ruled. 

“No,” Swensrud testified, “‘be- 
cause the capacity of the other 
group would have been, in the 
case of crude oil, about 31 per 
cent; and in the case of crack- 
ing capacity about 25 to 26 per 
cent. 

“And I believe that those per- 
centages of the capacity that 
was being operated in the area 
would be sufficient to prevent 


any artificially high prices be- 


ing maintained, because those 
companies would be very glad 
to increase their operations in 
this area. I think that can be 
assumed from the very nature 
of the business.” 

Swensrud then testified re- 
fineries in other areas were sup- 
plying the Indiana Standard ter- 
ritory in 1935 and 1936 and be- 
gan listing such areas. Argu- 
ment followed on potential com- 
petition along the fringe of the 
marketing territory that might 
have come in, with Donovan 


|citing the Appalachian coal case 


as court recessed for the day. 

Defense counsel Dec. 29 pre- 
sented to the court a statement 
of reasons for the admissibility 
of certain testimony on the 
Pennsylvania refinery situation. 

At court opening Dec. 30, the 
court ruled that defendants 
should be permitted to show 
what competitive prices existed 
in the market, overruling the 
government’s objection. 

Swensrud, continuing on di- 
rect examination, testified daily 
average refinery capacities for 
plants on the border of indict- 
ment area, exclusive of Gulf 
coast of Texas and Louisiana, 
were: 

In 1935, crude runs 230,000 
barrels, cracking capacity 101,- 
In 1936, crude runs 
224,300 barrels and cracking 95,- 
200 barrels. This was capacity 
not owned or associated with 
com- 
pany, it was stated. 

Gulf coast capacities, not as- 


|sociated with alleged conspira- 


tors, were given, for beginning 
of 1935, as crude runs 506,550 
barrels daily, and 271,248 bar- 
rels cracking. At the beginning 
of 1936, crude runs were 511,300 


000 barrels. 

This capacity would be a def- | 
inite factor in an attempt to fix 
an artificial, non-competitive | 
price, Swensrud testified, as 
gasoline would tend to move 
from the Gulf coast to the mid- 
dle west, as freight rates are 
only slightly higher than from 
Oklahoma. Swensrud further 
testified there would be no basis 
for assuming that Gulf coast 
gasoline would not come in. 


Chart Is Received 


Another chart was received in 
evidence and Swensrud listed 
freight rates from various re- 
finery areas to Madison and 
Chicago. ‘Testimony was given 
that, if prices in Madison were 
artificially raised, the market 
would become attractive for 
outside refinery groups. 

Government Counsel Lewin 
was sustained in objecting to 
testimony on the possibilities of 
gasoline entering the midwest 
area through Baltimore. 

Swensrud then testified about 
factors in refineries being shut- 
down and a chart showing wa- 
terways in the Indiana Stand- 
ard territory and the Gulf inter- 
coastal waterway was placed on 
exhibit and explained. 

The map showed all cities of 
25,000 population and over as 
centers of concentrated popu- 
lation; also all navigable 
streams were shaded for 50 
miles on each side, showing the 
territory served by tankwagon 
from marine terminals. “It is 
interesting to note that about 
70 per cent of all the people in 
these 10 states live within 50 
miles of these waterways,” 
Swensrud testified. 


Factors to be considered in 


‘whether a non-competitive fixed 


price could be maintained in the | 
middle west by any group, 
Swensrud testified, were ca- 
pacities in the neighborhood 
that could come in, how could 
this competition come in, would 
such companies care to come in, 
and whether a market could be 
obtained. 


Swensrud Cross-examined 


Cross-examination by Chaf- 
fetz concerned Fleetwing con- 
tracts and the size of the Stand- 
ard Oil Co. of Ohio. Chaffetz 
then, assuming the _ gasoline 
price in Madison was high and 
arbitrary, questioned Swensrud 
on refiners entering the terri- 
tory, and as to the jobber want- 
ing trade acceptance of the new 
brand and an assurance of a 
source of supply before chang- 
ing suppliers. For illustration 
Chaffetz used the Fleetwing and 


Root Petroleum Co., as new 
suppliers. 

Questioning went back and 
forth over assumptions, and 


Swensrud kept pointing to the 
type of the jobber’s business be- 
ing a consideration as to sales 
being through service stations 


also, whether Root would sell 
occasional tank cars or estab 


| lish a brand. 


On examination about the 
market for Wyoming-Montana 
refiners, Swensrud testified gas- 
cline production there in 1936 
was about 408,000,000 gallons. 
Consumption of both states was 
109,000,000 gallons. This refin- 
ery area marketed into the Da- 
kotas, he testified. 


Texan is Witness 


Next witness was Arthur P. 
Dwyer, of Dallas, Southwest 
Pump Co. division manager and 
chairman of former Texas code 
marketing committee. 

Members of the East Texas 
Refiners’ Assn., named in the 
indictment, Dwyer _ testified, 
shipped 56,473,956 gallons of 
gasoline in the four months 
preceding March 1, 1935. In 
the four months after March 1 
shipments were 81,299,358 gal- 
lons. 

Total 1935 shipments of these 
East Texas association mem- 
bers were 285,592,188 gallons 
against a total for all East Tex- 
as refiners of 378,920,346 gal- 
lons, it was brought out. 

Dwyer returned to the stand 
Dec. 31 to testify about “hot” 
gasoline shipments from East 
Texas into Indiana Standard 
territory. For January, 1935, of 
118 tank cars out of East Texas, 
116 cars came into the midwest; 
in February, out. of 317 tank 
cars of “hot” gasoline, 287 came 
into the midwest, he testified. 

Fred Van Covern, of New 
York, American Petroleum In- 
stitute statistician, took the 
stand late Dec. 30, as an expert 
on the industry’s statistical situ- 
ation. ' 

Factors involved in determin- 
ing if the industry is in good 
economic condition, he testified, 
are the relationship between 
gasoline and crude prices, be- 
tween current gasoline produc- 
tion and inventories in relation 
to demand, and the relationship 
between current crude produc- 
tion and demand and trend of 
inventories. 

Van Covern was on the stand 
Dee. 31 with tabulations of in- 
dustry gasoline and crude oil 
statistics for 1935 and 1936. Fig- 
ures presented were those com- 
piled by the institute from Bu- 
reau of Mines monthly reports. 
The tabulations were received 
in evidence and explained by the 
witness. Some tabulations in- 
cluded forecasts from the Pe- 
troleum Administrative Board 
until June, 1935, and the Bu- 
reau. of Mines from June 
through 1936 on crude produc- 
tion and gasoline demand. 

Gasoline consumption in the 
Indiana Standard territory, he 
testified, lagged behind rise for 
the country as a whole from 


/1933 on. 


The gasoline price rise started 
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Argue Over Testimony Of PAB Member 


in’ October, 1934, he testified, 
not March 1, 1935. A question 
about factors back of the rise 
in October brought objections, 
sustained by the court, against 
delving into 1934 factors. The 
court recessed at noon Dec. 31 
to Jan. 3. ie 

Direct examination of Van 
Covern continued as court re- 
sumed Jan. 3 after the New 
Year recess. Large charts were 
received in evidence and ex- 
plained by Van Covern, sum- 
marizing testimony on oil in- 
dustry statistics for 1935 and 
1936 given last week. 

Prices Forced To Parity 

For March, 1935, Van Cov 
ern testified, strength of the 
situation was pushing gasoline 
prices to a parity with crude 
oil prices. He testified that while 
surplus gasoline overhung and 
was depressing the market, the 
gasoline and crude situations 
were strong. 


“It is my opinion that what- 
ever buying was done was only 
temporary and incidental, and 
did not tend to increase the 
price to levels higher than the 
law of supply and demand 
would have forced it,” Van Cov- 
ern testified. 


Van Covern cited other fac 
.ors, mentioning the Interstate 
Oil Compact, effective in Aug- 
ust, 1935. Also, in 1936: low oc 
tane Rodessa gasoline was on 
the market in February and out 
of the market in April, he 
pointed out. Rodessa_ gasoline 
was mentioned again in review- 
ing price trends in mid-summer 
and in the early fall. 


The court informed the jury, 
at the mid-morning recess, that 
the case was entering the home 
stretch, and that possibly tes- 
timony would be completed 
within a week or two. Also, that 
counsel is interested in speed- 
ing up the case and was not 
wasting time. 

Testimony then turned to 
tank wagon and service station 
prices in 50 representative cities 
thyoughout the country, cover- 
ing 1918 through 1936. Objec- 
tion to a graph of these prices 
was __ sustained. Government 
counsel objected to going back 
of 1935. 

Objections were sustained to 
graphs showing gasoline tank- 
wagon prices for 1935-36 com- 
pared with other commodities, 
and with farm products. Gov- 
ernment counsel contended it 
would be necessary to go into 
factors back of other commodity 
and farm prices. 

Cross-examination of Van 
Covern by Government Counsel 





Chaffetz started with the af- 
ternoon session, with question- 
ing about the Bureau of Mines 
recommendation for gasoline 
inventory of March 31, 1936. 


Economic Stock Level 


Van Covern testified the bu- 
reau thought in January, 1936, 
that the March inventory should 
be 66,650,000 barrels to be on 
an economic level, while the 
actual inventory proved to be 
74,485,000 barrels. Van Covern 
testified he disagreed with the 
bureau’s economic level. He 
thought actual inventory was 
only 3‘ or 4 million barrels in 
excess of an economic level. 

The inventory was probably 
evenly distributed, Van Covern 
testified. 

Other witness for the day was 
Leslie Woodward, of Wichita, 
assistant secretary of the Der- 
by Oil Co. Tabulations were 
presented, and received in evi- 
dence, on gasoline production 
and sales by months for 1934 
through 1936. 

Stipulations then were sub- 
mitted, and received in evidence, 
for six refiners, covering month- 
ly gasoline production and sales 
for 1934 through 1936. Refiners 
were Olney Oil & Refining Co., 
Wichita Falls; Bell Oil & Gas 
Co., Tulsa; Shamrock Oil & 
Gas Corp.; Champlin Refining 


Co., Enid; Danciger Oil & Re-! 


fineries, Pampa refinery; and 
Lion Oil & Refining Co., El Do- 
rado. 


Offers of Proof 


The jury then was withdrawn 
for the balance of the after- 
noon and Col. Donovan offered 
proofs of testimony. First offer 
was for Sidney 
witness last week, on economic 
conditions of independent re- 


finers in January and February, ' 


1935, 
era.) 


(the Blazer committee 
Objection was sustained. 
Col. Donovan then made an 
offer for Dr. John W. Frey, 
former PAB member and a wit- 
ness last week. Proof offered 
concerned why the buying was 
not stopped, purpose of the 


PAB meeting of May 8, 1935, 


necessity for authority on buy- 


ing, interpretation of the July: 


20, 1934, letter to Arnott, use- 
fulness of the stabilization com- 
mittee, dumping of surplus gas- 
oline as uneconomic, and the 
buying program of 1934. 

The court asked that one 
point at a time be taken up, 
starting with why buying was 
not stopped. Argument de- 
veloped on necessity for buy- 
ing approval. 

Chaffetz began the argument, 
stating that in view of the 


_ plier 


A. Swensrug, | 


court’s state of mind as _ indi- 
cated by the remark on PAB 
members reporting “law viola- 
tions” to superiors, he would 
read a letter to Arnott from 
Secretary Ickes of April 2, 1935. 


The letter commented on 
PAB reports on the Chicago 
area dealer-jobber moratorium, 
then turned to buying. Under- 
standings over a long period or 
time, or area, or substantially 
changing the policy of a sup- 
must necessarily ‘follow 
the recovery act to be legal, 
the letter stated. If any such 
agreements were made Ickes 
would like a report. 

Chaffetz contended the letter 
coming from Sec. Ickes was 
stronger than a warning from 
Dr. Frey. Also, that he did not 
want the court to believe the 
industry’s attention had _ not 
been called to the need for ap- 
proval. 

Later, Chaffetz cited the let- 
ter as Ickes saying that agree- 
ments over a large area, or 
for a long time, must come in 
for approval, and that Ickes in 
November, 1934, publicly an- 
nounced an end of agreements, 
doubting their legality. 

“The secretary sent 
nott 
court. 

Chaffetz said Arnott might 
hold meetings and negotiate 
and deal with local price wars 
but that the letter didn’t mean 
“that the government was ab- 
dicating and saying to Mr. Ar- 
nott, ‘you go out and raise 
prices wholesale throughout the 
whole United States, and do 
whatever you please, anything 
you think will eliminate price 
wars.’ ” 

“Wouldn’t you think it was 
the quickest way to eliminate 
price wars?” the court asked. 

Chaffetz said if that were 
true, then Arnott should have 
gone to Secretary Ickes and ob- 
tained authority for buying 
programs and tank car stabil- 
ization. “And if that had been 
submitted, and had been ap- 
proved, we wouldn’t be here to- 
day,” said Chaffetz. 

The defense’s side of the ap- 
proval argument was presented 
by Goldthwaite Dorr, Socony- 
Vacuum counsel. Dorr reviewed 
the 1933 buying agreement 
never put into effect, the Cali- 
fornia pool program, refinery 
allocation amendment to the 
code, and the Bennette program. 

The court asked if the quick- 
est way to stop a price war 
was to shut off gasoline com- 
ing in. 

Dorr later pointed to the stat- 
utes not giving Sec. Ickes the 


Mr. Ar- 
to do a job?” asked the 


right to suspend the anti-trust 
laws and that Ickes recognized 
the fundamental law of the 
land. Dorr pointed to the volun- 
tary method of cleaning up an 
unhealthy competitive situation 
and the removal restoring 
healthy competition. 


“T will concede that distress 
gasoline was a big factor in the 
price wars; I can’t disabuse my 
mind of that,” said the court. 
“Tf they could once collect up 
that distress gasoline and keep 
it out of the markets, you 
wouldn’t have your price cut- 
ting.” 


Argue Over Frey 


The jury was withdrawn all 
through the morning’ session 
January 4. Counsel continued 
arguinent which started Jan- 
uary 3 over offers of proof of 
testimony that would be given 
by Dr. John W. Frey, former 
PAB member. 

Government Counsel Lewin 
cited a telegram dated Nov. 28, 
1934, from Seerctary Ickes: to 
Senator Tom Connally, Texas. 
The telegram, which he read, 
announced the buying of dis- 
tress gasoline in East Texas was 
suspended. Report of an ad- 
dress by Ickes Nov. 14, 1934, 
on approval of agreements was 
cited. 

Lewin asked the court to dis- 
tinguish between the 1934 buy- 
ing program and the Arnott 
buying on five points, concern- 
ing purposes, limitations and 
legality. 

In dealing with how Arnott 
made known his program, Lew- 
in said Arnott walked into the 
office of “minor” PAB employes 
and said he didn’t want a 
“blessing.” Lewin charged Frey 
was a “minor PAB employe.” 


Pennsylvania Situation 


Turning to the Pennsylvania 
situation, Lewin said it certain- 
ly was natural for some “of 
those minor officials of the PAB 
to say to Mr. Arnott that they 
would like him to look into, 
to take up a situation.” 


“Is that authority to do what 
you please?” Lewin asked. 


“T can’t understand the brain 
that is so egotistical that it 
supposes that when I am ask- 
ing you to look into something, 
to take. up a proposition, to re- 
view it, to assist, to co-operate, 
that that means that I have 
conferred on you complete 
power of sovereignty,” he add- 
ed. 


Lewin then took up testimony 
of Frey in which Frey had tes- 
tified that in his opinion Arnott 
would have stopped if Frey had 
told Arnott to stop. 


“How in the world does that 


(Continued on page 17) 
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More Production 
Is Out Shopping 


For Connections 


(Continued from page 5) 


charges are being waived or re- 
duced, a softening in price is in- 
dicated. The normal figure for 
delivering East Texas oil on 
board tanker in the Sabine Wa- 
terways’ district (Beaumont, 
Port Arthur, etc.) is 19 cents 
a barrel above the field price. 
That is built up with 12.5 cents 
trunk line tariff,-5 cents gather- 
ing charge and 1.5 cent loading. 


Gathering Charge Elastic 


The gathering charge was the 
elastic factor. In the spirited 
bidding for connections in East 
Texas which set in in the early 
part of 1936, newly formed ga- 
thering systems contracted to 
pay 7.5 and in some cases 10 
cents gathering charge, this go- 
ing to the producer who put in 
a little system on his lease. 
Sometimes a flat cash bonus 
per well was paid. 


In turn, the local gathering 
systems contracted to sell some 
of the oil they purchased to sub- 
stantial buyers besides supply- 
ing local refineries. Some of 
the contracts expire soon and 
an additional amount of oil will 
be offered on the market, it is 
reported. Some observers say 
there will be at least 50,000 bar- 
rels daily on which new arrange- 
ments will have to be made. 

That is about the amount of 
the reduction in allowable which 
would bring about the daily vol- 
ume of East Texas production 
that technical witnesses, includ- 
ing Texas Railroad Commission 
engineers, have long contended 
to be the efficient rate of flow. 
The present allowable in the 
field is approximately 490,000 
barrels daily; engineers have 
testified at commission hearings 
that the most effective use of 
the field’s reservoir energy 
comes with a daily production 
rate of 425,000 to 450,000 bar- 
rels. 

How to reduce the flow in 
that giant field is the problem. 
The four successive Sunday 
shutdowns had the effect of tak- 
ing off about one-seventh of the 
production over a four weeks’ 
period, but that ended Dec. 12. 


Sunday Shutdown Dropped 


It appeared just before the 
commission’s monthly hearing 
Dec. 17 that the Sunday closing 
would be applied to the entire 
state, but for some reason not 
disclosed the plan was dropped. 
The commission merely said it 
would study the situation fur- 
ther. The order effective Dec. 


18 reduced production to about 
what it was Nov. 16. 

Other states under proration 
have done nothing in their Jan- 
uary production schedules to 
meet the reduction which many 
purchasers insist is needed. Ok- 
lahoma stood pat on its Decem- 
ber figure; Kansas increased 
over December, as did Louisi- 
ana. There will be much dis- 
cussion in the near future, how- 
ever. 

The Texas Railroad Commis- 
sion holds its customary state- 
wide hearing Jan. 17 and on 
the following day the Interstate 
Oil Compact Commission will 
meet in Oklahoma City. While 
this commission has nothing to 
do with the proration policies 
of the several member states, 
there is certain to be informal 
exchange of views among the 
compact commissioners. 


Curbing Output 
Is Oil's Worry 


(Continued from page 5) 


economy dictates. It appears 
likely that we will enter the 
gasoline-consuming season in 
1938 with 93 million barrels of 
gasoline in storage, 12 million 
barrels more than the wholly 
adequate stocks we had on hand 
at the corresponding date in 
193%.” 


William T. Holliday of Cleve- 
land, president of the Standard 
Oil Co. (Ohio) commented: 

“The price of crude rose in 
January and in the early part 
of the year refined product 
prices were at a slightly higher 
level also, but toward the end 
of the year the price of gaso- 
line ard other refined products 
declined materially and _ the 
question about which there is 
now much speculation in the 
industry is the outlook for 
crude oil prices. 

“The oil outlook for 1938 ap- 
pears to be one of a moderate 
increase in volume over 1937, 
but probably at somewhat low- 
er average prices, at least dur- 
ing the early part of the year.” 


1937 Record Year 


Despite the fourth quarter 
decline in 1937, and the early 
1933 price outlook, 1937 itself 
set many records and was the 
most profitable for the oil in- 
dustry since 1929, according to 
a compilation of year end fig- 
ures. 

In the first nine months of 
1937 financial statements of 
companies making interim re- 
ports showed an increase of 47 
per cent over the corresponding 
period of 1936. Fér the full 
year the estimated net income 
of leading oil companies was 


from 35 to 40 per cent above 
1936. 

“Over 18,000 miles of oil wells 
were drilled, 35 per cent more 
than in 1936 and more than sev- 
en times the combined drillings 
of all other countries,” J. W. 
Van Dyke of Philadelphia, chair- 
man of the board of the Atlan 
tic Refining Co., commented. 
He said 1,275,000,000 barrels of 
crude were produced in 1937, 
27 per cent more than in 1929. 
This is 16.5 per cent above 1936 
production, which also was a 
record year. 

Crude oil in storage at the 
end of 1937 was estimated at 
about 303,000,000 barrels, com- 
pared to 288,184,000 at the close 
of 1936. 


Pipeline Prorates 


TULSA, Jan. 3.—Phillips Pe 
troleum Co., during January 
will purchase 80 per cent of the 
current allowable production 
from its connections in Western 
Kansas fields. The company in- 
formed the corporation commis- 
sion in December that its re- 
quirements would be less in 
January. Wells to which its 
lines are connected have a 
January allowable of about 19,- 
000 barrels daily. Other pur- 
chasers in the area have not 
announced their plans but at 
least one other is expected to 
buy less than the allowable. 


Oil Producer Dies 


TULSA, Jan. 3. Funeral 
services were held in Tulsa 
Dec. 26 for Deverne Vensel, 
oil producer, whose death oc- 
curred Christmas day. He was 
62 years old. Coming to Tulsa 
in 1904 as manager for National 
Supply Co., he jater entered the 
producing business with P. E. 
Elliott and developed valuable 
properties in the Tulsa region. 
He is survived by his widow 
end one daughter, Mrs. Robert 
Db. Hudson, Tulsa. 


Virginia Oil Man Dies 


RICHMOND, Va., Jan. 3. 
W. C. Litterer, 41, Virginia dis- 
trict manager of The Atlantic 
Refining Co., who served as 
first chairman of the Virginia 
Petroleum Industries Commit- 
tee, died at his home here Sun- 
day, after an illness of more 
than a year. 


McKee, Engineer, Dies 
N.P.N. News Bureau 
TULSA, Jan. 3.—Edward J. 
McKee, prominent petroleum 
engineer, died December 31, in 
a Dallas hospital. He was 54 
years old. He had been in poor 
health for several months but 
had continued his work as pro- 
duction superintendent for the 
Burnett Petroleum Co., to about 
two weeks ago. 


Mid-Cont. Plants 
Slowing Down In 
Runs To Stills 


By Telet /pe 
N. P.N. News Bureau 

TULSA, Jan. 3. Gradual 
slowing down of refinery opera- 
tions which apparently set in 
along in September in the Mid- 
Continent had reached a point 
near the end of the year where 
crude runs to stills, according 
to a compilation of American 
Petroleum Institute refinery op- 
erations reports, were only ap- 
proximately 4 per cent above 
the total daily average runs 
for the same period a year ago. 

This represents a reduction of 
approximately 85,000 barrels 
daily average in crude runs 
since the percentage peak was 
reached during September, 
when the daily average runs in 
the Mid-Continent were approx- 
imately 18 per cent above those 
for the same period in 1936. 

Reports received here indi- 
cate the curtailment of crude 
runs has been _rather wide- 
spread in the Mid-Continent, 
ranging from 7.5 to 10 per cent 
up to complete shutdown in 
the instances of a few plants. 
In view of the fact that a ma- 
jority of refiners take _ ad- 
vantage of the lighter gasoline 
demand in the winter to inspect 
and rehabilitate their plants, 
the shutdowns in most _ in- 
stances were considered more 
or less temporary. 

There appeared to be no 
doubt, meanwhile, that refiners 
were adjusting their crude runs 
vith the relatively high motor 
fuel stocks in the country as a 
major factor in planning their 
operating schedules during the 
first quarter of 1938. 

It is interesting to note in 
this connection that the total 
for finished and unfinished gas- 
oline stocks over the country, 
according to the institute’s fig- 
ures, was 22.6 per cert higher 
on Dec. 25, 1937, than on the 
corresponding date in 1936. 

For the Mid-Continent area, 
which includes Oklahoma, Kan- 
sas, Missouri, Inland Texas and 
Inland Louisiana and Arkansas 
refining districts, the _ total 
stocks were 17.7. per cent 
higher than at the same time 
in 1936, almost 5 per cent under 
the percentage increase for the 
country as a whole. 

In the Oklahoma-Kansas-Mis- 
souri district stocks were only 
13.3 per cent higher, while the 
Inland Texas district reported 
stocks 28.2 per cent higher and 
Inland Louisiana-Arkansas dis- 
trict’s stocks were 44.6 per cent 
higher. 
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Railroads Force Oil Industry 


To Still Greater Use of Waterways 


By WARREN C. PLATT, Editor 


One of the most striking statements the writer has 
seen in years is that 70 per cent of the population in the 
Standard Oil Co. of Indiana's trading territory lives within 
50 miles of navigable waterways. Probably the statement 
applies also to the whole United States. No wonder, there- 
fore, that oil has been steadily leaving the railroads and 
moving by its own means of transportation, tankers, barges, 
trucks and pipelines. 

This statement was made by Sidney A. Swensrud, as- 
sistant to President Holliday of the Standard of Ohio, the 
man who does the expert figuring of statistics and facts 
for that company. The statement was made by Mr. Swensrud 
on the witness stand in the Madison oil trial, where he 
testified as an expert on oil economics. 


We have many times pointed out that most oil men 
do not realize the extent to which these newer and cheaper 
means of transportation have developed in the oil indus- 
try, nor the extent to which they are responsible for mar- 
ket changes and seeming price cutting. 

That oil can be shipped to the gulf from Oklahoma by 
pipeline and taken across the Gulf of Mexico, around the 
tip of Florida and up the Atlantic Coast to the big refin- 
ing centers in New Jersey at less cost than it can be pumped 
straight across the country by pipeline, shows how much 
cheaper water transportation is than pipeline. 

Cross country pumping of crude oil practically ceased 
many years ago. In fact, one of those crude oil lines from 
Western Pennsylvania to the East Coast was reversed some 
years ago and now carries gasoline from the Atlantic coast 
back west to Pittsburgh. 

As a further illustration of how cheap water transpor- 
tation is, the oil industry for some years now has been 
pumping the gasoline from this water borne crude oil ba 
west by pipeline to Pittsburgh, Youngstown and Cleveland, 
where it sells in competition—and seemingly at a profit— 


with gasoline made from crude oil pumped direct by pipe- 
line not one third of the distance. 


The oil industry has been the pioneer big industrial 
user of this country’s inland water ways, in fact almost 
the only user of some of them. Also it has made great 
use of the coastal waters as well as the Great Lakes, and 
the bays and rivers that push inland all along their coasts. 


Aiding this big use of waterways is the fact that the 
biggest and best oil fields in the history of the country 
have been and are being found right on the Gulf Coast 
or only a little way inland. The coast itself, from New 
Orleans down to Brownsville on the Mexican border, already 
is one long string of oil fields with more to be discovered 
and brought in, according to geological reports. 


Supplementing this development of low cost water trans- 
portation has been the wonderful system of truck trans- 
portation the oil industry has developed. This system is 
cheap, flexible and highly efficient. It is getting the gasoline 
more directly to the consumer, so that the much talked of 
advantage of the so-called trackside station is now largely 
a myth. That much advertised advantage consisted mostly 
in refusing to bother with supplying dealers or doing any 
other delivering and in the advertising that a cut price 
provided. 

Trucks are now taking gasoline direct from refineries 
to service stations in many places and in an ever increas- 
ing number of cases trucks are moving the gasoline direct 
from large marine terminals or the pipelines to the service 
stations. Competition is forcing these developments and 
competition is handing the savings they bring on to the 
consumer. Certainly, over any period of time, the oil in- 
dustry has not been able to keep for its stockholders any 
great amount of the savings from its economies. 

As costs are lowered by such economies, by such con- 
centration of gallonage in transportation and at service 
stations which can receive and dispense the larger deliveries, 
these lower costs are forcing the man with the small gallon- 
age service station to find other means of bringing in in- 
come, hence the big increase in sale of tires, batteries and 
other automobile accessories at service stations and even 
of radios and refrigerators for households. 

Against this development of lower cost transportation 
the railroads have done nothing, literally nothing. About 
all the oil industry ever got out of the railroads the in- 
dustry had to force from them by one means or another 
and by going to law about it. 

The Independents of the oil industry were one of the 
most important groups that brought about the present In- 
terstate Commerce Commission. These Independent re- 
finers were for years one of the larger users of the com- 
mission to get lower rates from the railroads. Such lower 
rates were necessary if their products were to move to the 
ever growing Independent jobbers in competition with the 
low pipeline crude oil transportation system and the ex- 
tremely favorable freight rates that applied only from the 
major company refining points. 

At no time, and I believe that is a fair statement made 
from some fairly comprehensive knowledge of the subject, 
have the railroads made any effort of consequence to de- 
velop or hold this traffic of the Independent petroleum in- 
dustry, nor for that matter, to hold the traffic of the major 
companies. The oil industry developed and has supplied 
the tank cars that the railroads use. The railroads not 
only refused to supply this equipment but for years used 
to do a good job “borrowing” oil industry cars for their 
own fuel oil and water services. 

The Independent refiners always had to go to the In- 
terstate Commerce Commission to force the railroads to 
lower rates so that Independent jobbers could come into 
existence, particularly through the west. 

The oil industry had to take charge of its own railroad 
transport equipment during the war and set up its own 
operating committee and show the railroads how to make 
up solid trains of tank cars and set up their now famous 
“expedited service.”” Whole trains of tank cars were be- 
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ing “lost” before that was done and the Allies overseas were 
running pretty short of gasoline at times as a result. 

After all these years of refusing to aid the oil industry 
unless forced to, after all these years of failure to improve 
service, equipment or rates for the oil industry, except 
when forced to, now come the railroads asking for a gen- 
eral 15 per cent rate advance, including petroleum rates. 

Undoubtedly the railroads need more money but one 
questions how much of the money they will get by increas- 
ing rates against the ever growing and cheaper competing 
means of transportation? One wonders how much more 
rapidly will the oil industry develop its own transportation 
facilities if this 15 per cent advance is made to apply on pe- 
troleum rates. 

But perhaps the railroads have long since given up 
hope of holding any oil traffic? 

At all events the proposed 15 per cent advance, if ap- 
plied to oil rates, will drive another nail into the coffin of 
the small Independent refiner whose business has been large- 
ly built up on rail transportation. There are not many of 
them now but those few will find living much harder. Prob- 
ably they will manage to shift their business over to jobber 
customers who can make use of truck transportation en- 
tirely, or perhaps in some cases, river transportation, and 
leave still less oil traffic to the railroads. 

The story of these Independent refiners and the rail- 
roads is an ironical one. These refiners had to battle the 
railroads for rates that would permit them to come into 
being, then fight them all the time for rates that would 
permit them to exist. These refiners stuck by railroad 
transportation for the most part while their big competitors 
forsook it and threw overboard the railroads, who seemingly 
worked so hard for them. 

And now that there are only these last few Independent 
refiners left depending wholely or largely on rail transpor- 
tation, the roads would still further hamper them with a 
big rate increase while their competitors go merrily on lay- 
ing more pipelines and building more tankers and barges 
and operating more trucks. 

Hoyt R. Ogram, veteran jobbers salesman for the Kano- 
tex Refining Co., one of those smaller Kansas Independents 
that has tried to be a steady patron of the railroads all these 
years, tells of the refiner’s difficulties in a letter to the 
association of railroad executives, published on another page 
in this issue. 

One point to be drawn from all this is the thought that 
had the Interstate Commerce Commission stuck by its original 
job of seeing that there were no discriminations between 
shippers in railroad service and rates and had left the roads 
to run their own businesses, probably the railroads would 
have been alive to this pipeline, barge and truck transpor- 
tation and would have devised ways of handling the pe- 
troleum traffic so as to have made it cheaper for at least 
a much larger percentage of it to stay on the rails? 

Has not the resting of so much confidence in government 
regulation in order to insure a profit, blinded the railroad 
men as to what was going on the paved roads and deepened 
water routes along their railroad right-of-ways? 

Which leads to this thought, that government can only 
move prices and wages up and down, it cannot—at least 
it has not so far, nor given any signs that it ever can—sup- 
ply brains and initiative and ideas that will develop new 
and better and cheaper ways to do things. 


The last thought, for the moment, is that pipeline, tank- 
er, barge and truck transportation undoubtedly will continue 
to be the ever cheaper means of distributing petroleum 
products. Therefore, the more each individual oil man 
studies those means of conveying the products he sells the 
better he will be able to anticipate the changes in costs 


that can affect his own business for good or bad, for profit 
or loss. 


The oil man who can see in an upset and unfavorable 
price situation the fruits of a new lower cost means of trans- 
portation, and who converts that transportation to the pro- 
tection and development of his own business-is the man 
who will live and prosper. 


Mr. Franklin Tracy’s New Year Carol 


Sounds Something of ‘Blues’ Note 


H. Franklin Tracy, of the in- 
dependent 
of that 
Springs, 


marketing company 
in 
sat himself 
down and wrote his own Christ- 
mas and New Year’s greeting 


name Conway 


Kans., 


card, in the 8ame manner and 
style in which he has discussed 
Kansas marketing conditions 
in times past. NATIONAL PETRO- 
LEUM NEWS was on his mailing 
list and here is the greeting: 

Dear Friends:—In thinking 
about a Christmas Present for 
you, I wish to inform you that 
the present condition of our 
Bank Account, makes it almost 
unbearably impossible. 

Our shattered condition is 
due to, Gasoline Laws, Exemp- 
tion Laws, Federal Laws, State 
Laws, County Laws, City Laws, 
Corporation Laws, Brother-in- 
Laws, Son-in-Laws, Daughter- 
in-Laws, Step-in-Laws, Outlaws, 
and The Moral Law. And if 
that is not enough, we can call 
a Special Session, and have 
MORE LAWS made. 

Thru these Laws we are com- 
pelled to pay a Business Tax, 
Amusement Tax, Head Tax, 
Light Tax, Telephone Tax, Sales 
Tax, Outgo Tax, Income Tax, 
School Tax, Bridge Tax, Library 
Tax, Cemetery Tax, Swimming 
Pool Tax, Furniture Tax, Alley 
Tax, Street Tax, Export Tax, 


Excise Tax, Internal Revenue 
Tax, and Mahogany Colored 


Dye Tax, and Carpet Tacks. 

Even our brain is Taxed, for 
we have to help pay the other 
fellow’s Liquor Tax, and do 
not use it at all. 

We are “Required” to get a 
Business License, Certificate of 
Title License, Car License, 
Drivers License, Chauffeur’s Li- 
cense, Truck License, Private 
Carrier’s License, Transport 
License, L. F. C. L. Distributors 
Licenses, Pharmacist License, 
Tobacco License, Dog License, 
Hunting License, Fishing Li- 
cense. 

A License To Spit in Dry 
Weather, and even had to get 
a marriage License, too. And 
if we want to properly protect 
ourselves, a License To Carry 
A Gun. 

We are also “Required” to 
contribute to every Society and 
Organization, which the genius 


, of man is capable of bringing 
forth to life, to Women’s Relief, 


the Unemployment Relief, The 
Orphan’s Relief, The POLITI- 
CIAN’S Relief, The Union La- 
bor Relief, The Heathen Relief, 
and The Gold Digger’s Relief. 


Also to every hospital, and 
Charitable Institution, any- 
where, including The Red Cross, 


The Black Cross, The Purple 
Cross, The Double Cross, and 
The Cross of life. 


For our own safety, and the 
safety of others, we are “Re- 
quired” to carry Ljfe Insur- 
ance, Public Liability Insurance, 
Property Liability Insurance, 
Burglar Insurance, Old Age In- 
surance, Unemployment Insur- 
ance, Tornado, Fire and Hail 
Insuranee, Cargo Insurance, 
Plate Glass Insurance, War Risk 
Insurance, and Mortuary Guar- 
antee Insurance. 

Our Business is so governed, 
or mis-governed, that it is no 
easy matter to find out who 
owns it. 

We are inspected, expected, 
suspected, dis-respected, dissect- 
ed, rejected, dejected, examined, 
re-examined, informed, required, 
summoned, fined, commanded, 
and compelled, until we supply 
an inexhaustible supply. of 
money, for every known need, 
desire, or hope of the human 
race. 

Just because we refuse to do- 
nate to something or other, 
which we may, or may not 
know anything about, we are 
boycotted, talked about, lied 
about, guessed at, cussed and 
discussed, held up, pinned down, 
and robbed until we are about 
ruined, badly bent, or broken. 

We can tell you, honestly, as 
much as we hope for a “Here- 
after” and brighter days, to 
come, and the fact that some of 
our “Longest Time’ members 
of our “Red Ink Club” coming 
thru with “Something On Ac: 
count”, and by the “New Mir- 
acle” that happened, we could 
not even print this, or hand it 
to you, by any known method, 
including the Registered U. S. 
Mails, had it not. been that when 
“The Wolf of Want” came to 
our door, that we let her in, 
and she had PUPS, and we sold 


the Pups, for Campaign Howl- 


ing Purposes, to get the funds 
to do this FREE. work. 

Let us ALL work hard 
enough to “Bust Our Gallusses” 
to make this New Year a BET- 


| TER Year, and clean up all our 


Exemption Strife, and Petty 
troubles. We thank you, and 
ask for a share of your patron- 


_age this coming Year. 


If experience counts for -any- 
thing, we are among the oldest, 
in years of experience, and 
SERVICE, with ALL it means, 
in this part of the State. May 
we serve You. 
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‘Cargo’ Rate for Trainload of Oil Urged 
Mid-Continent Independent Refiner 


By 


CHICAGO, Jan. 3.—Again request is made of American 
railroads for a “cargo rate” or “train load rate” on petroleum 
products, to get some of the lost petroleum tonnage back on 
the rails and to help build up independent refineries. This | 
time the request is made in a letter to the American Associa- | 
tion of Railroads at Washington by Hoyt R. Ogram, Chicago, | 
veteran jobber sales representative of the Kanotex Refining Co., 
of Arkansas City, Kans. 

Ogram’s letter is prompted by the railroads’ 
for another 15% increase in all rates. 
this would only drive more oil tonnage off the rails, that 
such higher freight costs favor only pipelines and water and 


latest plea 


truck transportation and therefore it still further handicaps | 


the independent refiner who has been dependent on the rail- 
roads for both his long and his short hauls. His ietter to! 
the association of railroad ex- 
ecutive reads: 





termed a crank letter writer— 


He points out how | 


Text of Letter 


Your interesting booklet, 
“The Need for Increased Rail- 
road Revenues”, dated Novem- 
ber, 1937, has been read by the 
writer with a great deal of in- 
terest. 

The writer 
has 
vital 


for several years 
interested himself in this 
problem—partly from a 


selfish motive and partly from | 


a patriotic motive. Selfish in 
that he has lived for over thirty 
years in the independent oil in- 
dustry and with the knowledge 
the railroads are to that indus- 
try a great purchasing factor as 
well as its employes great con- 
sumers of petroleum products: 

The writer 
transportation gradually  sup- 
plemented by other means of 
transportation to the detriment 
of the independent oil industry. 


By the independent oil indus- 
try this writer refers to that 
group that interests themselves 
solely in the production, refin- 
ing and marketing of petroleum 
products and not in competition 
with the railroads in the trans- 
portation of oil from the fields 
of production to the areas of 
consumption, which has_ been 
so productive to rail revenues; 
it has amounted, so I under- 
Stand, to approximately 20 per 
cent of their revenue. In the 
past seven years the writer has 
seen this revenue gradually re- 
duced while the consumption of 
oil has increased. 


has seen rail 


This turn of events has 
in the railroads’ case—worked 
undue hardship on the 
dreds of independent producers | 
and refiners of oil, and the hun- 
dreds of thousands of their em- 
ployes, as well as railroad em- 
ployes and investors. With the | 
above in mind the writer is at- 
tempting—at the risk of being 


-aS 


hun.- | 


to forward a few comments for 
your consideration, if not too! 
presuming. 


What follows deals only with | 
the transportation of petroleum, 
and with the full 
that the writer is far from be- 
ing an expert in the transporta- 
tion field, but only a vitally in- 
terested individual in the per- 
petuation of the American rail- 
roads on a sound basis and in 
the life of the independent oil 
industry, both so important to 
the prosperity of the middle 
west. Your cover caption reads, 
“Prosperous Railroads are Es- 
sential to a Prosperous Nation” 


Independents Injured 
The company this writer rep- 


resents has an investment of 
several hundred tank cars; a 


sales force of twelve men trav: | 


eling most of the time by rail. 
Our picture is not unlike hun- 
dreds of other oil refiners in the 
southwest. We have a refining 
capacity of some 50 tank cars 
per day, the operation of which 
has been cut over 50 per cent 
in the past seven years because 
of competition in transportation 
to the railroads. We have been 
solely rail shippers since 1905. 


The writer hopes there may | 


be a thought here that will 
prove of some value in helping 
\solve a problem so common to 
both our industries. 


Referring to the request for a 
flat 15 cent increase per cwt.,, | 
let us take two rates, one of 20 
cents per cwt., and one of 40) 
cents per cwt. The rate of 20 
cents per cwt. would be in- 
jcreased three cents per 
|wWhile the 40 cent rate would be | 
|inereased six cents. Thereby 
\the man giving the railroads the | 
‘greatest revenues would be | 
|penalized a greater amount. 


knowledge | 





Nebraska showed over 8000 bar- 
‘'rels per day moving into that 
\state by pipeline, not counting 
the truck tonnage, and another 


‘pipeline at Council Bluffs, Ia., | 


serving a like territory. Eight 
thousand barrels per day trans- 
‘formed to tank car loads is 40 
‘tank cars per day. If the rail- 
|roads could retain 50 per cent 
‘of that business it would mean 
\two 70-car trains into Nebraska 


‘every week, loaded with petro- | 


‘ieum products. 
The railroads recently applied 


'for reduced rates on single cars | 


of petroleum products from | 
Whiting, Ind., to points in west- 
;ern Illinois and eastern Iowa to 
|meet competition that did not 
exist, but assisted pipeline 
| transporters into the Whiting, | 
|Ind. area and tended to wipe out 
|rail hauls from Oklahoma, Kan.- | 
isas and Texas. 


plied for lower rates from Su- 
|perior, Wis., (a lake port for oil 
'barges) to western Wisconsin | 
‘and eastern Minnesota points, 
including the Twin Cities, to as- 
sist Great Lake Shippers from 
Great Lake points served by 
/pipeline from Oklahoma, Kan- 
sas and Texas, thereby crucify- 
|ing shippers from Oklahoma, 
‘Kansas and Texas, who shipped 


. by rail all the way to the same 


area. 


| “A ‘Split Train’ Law Will In- | 


‘crease Transportation Costs”, 


screams a message on a Mis- | 


souri Pacific menu card, decry- 
ing a proposal for reducing all 
freight trains to not more than | 
‘70 cars; adding that, ‘such a re- 
striction would add additional 
costs, or financial ruin for prac- 
tically all of the nation’s rail- 
way systems”. The writer at- 
tempted then to visualize what 
the reverse would mean to the 
railroads if, as in 1929, most of 
the petroleum tonnage moved 
by rail in 70-car trains. 


Cargo of Oil By Rail 


A cargo of oil from Fort 


|Worth to Minneapolis—or from | 


| Wichita to Chicago—from Tulsa 
| ta Denver, etc. etc.! 
thought of the flush production | 
fields of Texas and the smaller | 
fields in Kansas adjacent to 
‘Kansas refineries; for instance 


'ten-cent crude in Texas and 75 | 
cents in Kansas, only because | 
cwt. privately owned pipelines were | 


jthe only reasonable 
| transportation. 


Think of the 70-car trains that | 
could run out-of spots like that 
vat a profit, only to again be’ 


means of 


Not long ago railroads ap- | 


The writer | 


fineries to the consuming mar- 
ket. Would it not then be wise 
to attempt to make all trains 
at least of 70 cars? Think of 
ithe 70-car trains that could be 
moved into, — say La Crosse, 
Twin Cities, at a profit to the 
‘railroads, from Kansas, Okla- 
j\homa and Texas. 


Figures show us that your 
|statement on page four, para- 
‘graph four, the “railroads have 
|produced -better and_ better 
transportation and have pro- 
duced it at a lower cost and 
iat a continually lower and low- 
er price’, not to be true in as 
‘far as petroleum is concerned, 
as rates on petroleum have been 
‘on an increase since 1913—par- 
ticularly since 1930. 


Also since 1930 oil refining ca- 
|pacities at pipeline terminals 
|have increased over 200 per cent 
and refining capacities at oil 
producing centers have practi- 
leally stood stationary. Figures 
‘also reveal that, since 1930, pe- 
‘troleum consumption has _in- 
|ereased over 40 per cent while 
‘rail revenues from petroleum 
ihave decreased over 30 per 
icent; a difference of over 70 per 
‘cent from the 1930 status. 


| On page twelve, you point out 
\that 28.1 per cent of the railroad 
‘mileage is in the hands of the 
‘trustees and receivers. Notice- 
‘ably in this group are some of 
the southwestern roads tapping 
‘great petroleum resources of 
ithe southwest, that have been 
so vitally affected by the condi- 
tions such as outlined above. 


Recently a vice president of 
one of the leading western lines 
appeared before a Chamber of 
‘Commerce as an “Agent” for 
‘a large oil company seeking to 
|devise a plan whereby this oil 
‘company could secure dock 
|space for river barges hauling 
petroleum products, so this oil 
company would not have to 
‘deal with private landowners 
/whose prices for dock property 
|seemed unreasonably high. The 
success of this venture would 
'be to replace the railroads’ long 
hauls from Kansas, Oklahoma 
,and Texas by short hauls of less 
than 200 miles—that no doubt 
in turn would be again lost to 
‘trucks. What a blessing ‘‘70-car 
‘cargo trains” into this district 
would be to rail revenues on a 
profitable cargo-rate basis. 


Canada’s Experience 


There is no record of any 
‘railroad applying to the Inter- 
‘state Commerce Commission 
_for such a method to attempt to 
‘increase revenues, yet Canada 
|for years has used such a plan 
on wheat satisfactorily. 

Privately - owned storage 
_tracks could act as pipeline ter- 
minal storage tanks and rails 
and cars act as pipelines. 
| Specified points of origin to spe- 
cified points of destination at 


A recent monthly report for hauled at a profit from the re-' cargo rates on 10- 20- or 30,000 
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TABLE NO. 1 
Comparison of Present Rail Rates and Differentials on Light Oils Between Group 3 and Other Southwestern Refining Districts to 
Midwestern Marketing Destinations, with Rates and Differentials Applicable in Event of a 15 Per Cent Increase, Without Provision 
Being Made for Continuation of Present Differentials Between Groups 3 and the Other Districts. (Rates in Cents per 100 Lbs.) 


Differentials 


Present Rates From Proposed Rates From 1 Group 3 L nder Group 3 Under Panhandle, North & 


Panhandle, 5 Panhandle. Big Spring- Panhandle, North & Big Spring- East Texas Dists. Under 
North Big Spring- Norin Colorado E. Texas Dists. Colorado, Dists. Big Spring-Colorado 
& E. Texas Colorado & E. Texu ees . ‘ a= mabe 
TO: Group 3 Districts Districts Group 3 Districts Districts Present Proposed Present Proposed Present Proposed 
Kansas City S's aes 30.5 30.5 30.5 35 35 45 4.5 45 45 ; 
Chicago ..... Jices ae 39.5 41 42.5 45 47 25 25 4 45 1.5 2.0 
Des Moines ........ 34 36.5 38 39 42 44 25 3 4 5 15 2 
Milwaukee raf 43 44.5 46.5 49.5 51 95 3 4 45 1.5 15 
Cedar Rapids ...... 36.5 39 40.5 42 45 46.5 2.5 3 4 4.5 1.5 L5 
Wausau, Wis ...... 47 49.5 51 54 a7 59 23 3 4 5 1.5 2 
FOr, 90GGe 4... .5- 39.5 41 ) 42.5 15 47 2.5 2.5 4 4.5 1.5 2 
St. Paul, Minn. 43 45.5 47 49.5 52 54 25 a5 4 45 1.5 2 
Maso City... ..'. 39 41.5 43 15 48 49.5 2.5 3 4 45 1.5 1.5 
IN haha dice kn a 48 50.5 52 53 58 60 2.5 8 4 § 1.5 2 
co Aa eee 34 36.5 38 39 42 44 pa 3 4 5 1.5 2 
Indianapolis . 4 7.5 49 52 a5 56 22 3 +t +t 15 1 
(oC 34 36.5 38 39 42 44 2.5 B 4 5 15 2 
Keokuk, Iowa .... 34 36.5 38 39 12 44 25 3 1 5 1.5 > 
Sioux City, Ia. .... 37 39.5 41 42.5 5 47 2.5 2.5 4 4.5 15 5) 
Dubuque, Iowa .... 37 39.5 41 42.5 45 47 25 25 4 45 15 9 
Sioux Falls, S. D. .. 41 43.5 45 47 50 52 2.5 3 4 5 1.5 2 
Peornm, i. ...6. cs SSS 39 40.5 42 45 46.5 2° 3 4 4.5 1.5 1 5 
ee eee 31 33.5 35 35.5 39.5 40 2.5 3 4 45 15 1.5 


* Special Rate. 








barrels——as convenient to handle 
at a profit to the railroads—no 
new investments — just more 
tonnage at a profit—more em- 
ployment. Could not such a 


Should a 15 per cent raise go 
into effect, the additional rev- 
,enue gained on hauling 25 tank 
cars would more than be wiped 


| cerned, while in others the dif- 
ferential will be increased 0.5 
cent to 3 cents per 100 pounds. 

In the case of the refiners at 


Interstate Commerce Commis- 
sion that the present differen- 
tials were not to be disturbed. 

In connection with the table 


. out by the loss of four tank a greater distance from the a specific example might be 
plan in a general way somehow cars, lost to pipelines and other | marketing territory, however, stated as follows: 
be worked out to attain the goal competitive agencies. ‘the differential of 4 cents - sees 
you so seriously want? Why not cargo rates between against them will remain in paste <a: Chania 
On page ten, paragraph four, fixed terminal points; creating | effect in a few instances. In| An East Texas refiner ship- 


“The railroads have no recourse | 


: , more tonnage with greater) others the differential will be) ping to Omaha on a Group 3 
ether than to submit their ap- economic operation — greater increased 0.5 cent to 4.5 cents! rate at present absorbs a dif- 
plication for an increase gen-| yeyenue—instead of less ton-| and in still other instances, ferential of $12 a car; but, with 


erally in their charges for both 
freight and passenger service’. 
To this writer there seems an- 
other way for oil revenue. In 
fact, the above program would 
mean less revenue. 


nage and less revenue? 


Very truly yours, 
Hoyt R. Ogram 
238 No. Pine, 
| Chicago, Il. 





Flat Rate Increa 


se Will Break 


Refining Group Differentials 


N. P.N. News Bureau 

By ALLEN S. JAMES 
TULSA, Jan. 3. — The pres- 
ent uniform freight rate dif- 
ferentials on petroleum prod- 
ucts prevailing between Group 


per 100 pounds under those 
from Colorado and Big Spring, 
Texas to common points in the 
so-called Standard of Indiana 
territory. 

Refiners in Texas who have 


| where the haul is exceptionally 
| long and the Group 3 rates to 
those destinations relatively 
| high, the freight disadvantage 
| will increase a full 1 cent to 
5 cents per 100 pounds. 


And a further handicap for 


those refiners, such as the ones | 


in the Big Spring and Colorado, 
Texas, districts, will be the 
breaking up of the differentials 
between them and the refiners 
|in the North, East and Pan- 
handle 
refiners 
freight 


have 
of 


at present 
disadvantage 


a 
15 


districts. Those former} 


cents per 100 pounds over the, 


| latter group. But a 15 per cent 
increase in rates will permit 


a 15 per cent increase in rates, 
he will have to absorb approxi- 
mately $16 a tank car. And if 
a Colorado, Texas, refiner ships 
to Omaha on a Group 3 basis 
at present he absorbs $21 a 
car, but with the 15 per cent in- 
crease he will have to absorb 
approximately $27 a tank car. 

By following some of the 
other destinations listed on 
through the column of differ- 
entials it can be seen how dif- 
ficult it will be to determine 
just what will be the approxi- 
mate fraction of a cent per gal- 
lon the refiner must figure on 
absorbing in order to have his 
delivered price on a parity with 


3 and its surrounding refining the 2.5 cents differential over the 1.5 cent differential to re- — eS ees eee 
districts in the southwest, to Group 3 must, therefore, ab- main in effect in some instances, points. aoe é am 
common destinations: in the sorb 0.165 cent per gallon on While in many others it will | While this disruption of dif- 


middle western marketing area, 


will face considerable disruption | 


if the proposed flat 15 per cent 
increase in rates asked by the 


rail carriers is granted by the 


Interstate Commerce Commis- 
sion. 


Refiners in the Texas districts | 


who already have to absorb 
that differential in order to 
compete in the middle western 
markets with the Group 3 re- 
-finers will be further penalized, 
and accordingly will realize a 
still lower “net back” at refin- 
ery for their products. 


At present the Group 3 rates| 


to middle western points are a 
uniform 2.5 cents. per 


North, East 


100) 
pounds under the rates from: 
and Panhandle 
Texas to the same destinations. 
The Group 3 rates are 4 cents’ 


light oils when selling on a 
Group 3 freight basis in mid- 
dle western_. states. That 
amounts to approximately $13 a 
tank car of 8000 gallons ca- 
| pacity. The refiners who have 
‘the 4-cent freight disadvantage 
must absorb 0.264 cent a gal- 
lon or approximately $21 a tank 
car. 
Disrupted Differentials 

Should the freight rates be 
increased a flat 15 per cent, 
however, these differentials will 
be so disrupted that several 
| sales managers say they almost 
will have to look up the rate 
to the particular destination be- 
fore they can quote on the basis 
of Group 3. In some instances 
the differentials will remain the 


boost the differential to 2 cents 
per 100 pounds. 


This situation is illustrated in 


ferentials might be thought of 


/as not amounting to much per 


part in the accompanying ta- 


ble. It will be observed that the 


present rates in cents per 100! 


pounds are shown for Group 
3, Panhandle, North and East 


Texas districts and the Big. 


Spring-Colorado, Texas, 
tricts, to a number of key points 
selected at random in the mid- 
dle western states. 


dis- | 


tank car, it must be kept in 
mind that this is something the 
refiner cannot pass on to the 
customer but is an additional 
marketing cost item he must 
pay. 

An increase of 0.5 cent per 
100 pounds in the differential 
will amount to only $2.74 per 


| tank car — but if a refiner ships 


Along with the present rates, 


are 
be applicable in the event of 
a flat 15 per cent increase. 


shown those which would! 


There is also shown a compari-) 


son of the present differentials 
between the various districts 
with those which would be in 


an average of 20 cars of prod- 
ucts a day, he will have to ab- 
sorb an additional $54.80, which 
on a monthly basis means an 
additional “marketing cost” of 
approximately $1600. 


On Heavy Oils Too 
Also, it must be kept in mind 


| that the differentials shown in 
same as far as the North, East effect in the event of an in- 
and Panhandle districts are con-| crease without a ruling by the light oils rates only, whereas in 


the accompanying table are for 











A 
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many instances there would be 
a slightly higher differential on 
the heavier oils. Finally, a re- 


finer does not have to be in 


ICC To Decide 
Oil Truckers’ 


the “larger independent” listing | 


to have an average of 20 tank 
cars of petroleum products to 
ship eaeh day. 

While the disruption of differ- 
entials would be working an ad- 
ditional hardship on the Texas 


refiners, some traffic. men say 
it undoubtedly would be hav- 
ing a similar effect on the 


Group 3 refiners who depend 
entirely on rails and trucks to 
move their products to markets. 
The refiners in districts closer 
to middie marketing ter- 
ritory now enjoy a differential 
under the Group 3 refiners and 
any increase in rates, say the 
representatives of the Group 3 
refiners shipping entirely by 
rail, will give the refiners nearer 
the markets a greater “net 
back” over Group 3 than is now 
enjoyed. That is due to the 
fact that most of the refiners 
nearer the centers of consump 
tion in the middle west 
on the basis of Group 3 freight 
rates and retain the differen- 
tial between the actual freight 
from their planis to destination 
and the Group 3 rate to that 
point. 


west 


Differ On Proposal 


Meanwhile 
southwest 
vided over 
proposal of 


the refiners in the 
are somewhat di- 
the merits of the 
the railroads to in- 
crease rates. Many of the larget 
refiners indicate they will take 
no part in the opposition of 
other refiners to the proposal. 
Particularly is this true of the 
refiners who move a _ portion 
of their products to market by 
gasoline pipeline. It must be 
kept in mind, however, that 
these same refiners are also 
heavy rail shippers and that, 
while outnumbered numerical- 
ly by the group of refiners op- 
posing the rate increase, they 
probably have an aggregate 
rail tonnage greater than the 
other group 

On the other hand, a number 
of refiners who must depend 
entirely on rails and trucks, 
particularly those in the Texas 
districts, are planning a vigor: 
ous opposition to the proposal 
by the railroads. 

Sales managers for refiners 
in the Mid-Continent generally 
have indicated that their cus- 
tomers have taken, as far as 
they can learn, little interest in 
the issue of higher freight rates. 

The 


sales 


manager for one 
independent refining company 


said his opinion was that job- 
bers generally had not realized 
the significance of the proposal, 
particularly since it was not one 
of these long drawn out hear- 
ing issues before the I. C. C. 
but one that was being pushed 


quote, 


“Area Rights” 


N. P.N, 
WASHINGTON, 


News Bureau 
Jan. 3. 


The question of whether a truck- | 


er’s holding himself out to haul 
within given areas, whether he 
actually made trips to certain 
points or not, constitutes “op- 
eration” under the “grandfath- 
er clause” of the Motor Carrier 
Act, has been handed over to 
the Interstate Commerce Com- 
mission, after having been vari- 
ously decided by joint boards 
and ICC examiners in proposed 
reports previously made. 

Oral 


arguments on the pro- 
tests of 21 oil field haulers of 
Houston have been held by 
I. C. C. A decision by the com- 


mission is expected within a few 
weeks on the question, which 
arose after joint boards and ex- 
aminers who held hearings on 
the applications of the truckers 
recommended restricting their 
future operations to actual 
points served before the so- 
called “grandfather date”, Jan. 
1, 1935. The truckers. had ap- 
plied for authority to operate 
throughout the state, saying 
they held themselves out 


that 


to serve all points previous to! 


the grandfather date. 

To hold an oil field equip- 
ment hauler to restricted terri- 
tory, they argued, through R. 
G. Hyett and R. G. Gillespie, 
Houston attorneys, will ham- 
string his operations and tend to 
drive him out of business. Six 
of the 21 truckers held they 
should be allowed to haul into 
Louisiana as well as_ through- 
out the Lone Star state. 


Hurt Other Operators 


On the other hand, Senator 
Frank H. Rawlings, appearing 
for the Common Carriers’ Motor 
Carrier Assn., Dallas, and Her- 
bert L. Smith, Railway General 
Managers’ Assn. of Texas, held 


that if the oil field equipment | 


haulers of one section are al- 
lowed to run free into other 
areas, they will jeopardize the 


‘business of the oil field carriers 
and common carriers already 


operating there. 


Opponents of the 21 haulers 





hard and fast for decision. He 
aiso said that, in his opinion, 
most distributors in the middle 
west were resting on the be- 
lief that any increase in rates 
will be met by retail market 
leaders 
tail prices to absorb*the increase 
and that the consumer, there- 
_fore, will pay the added bill. 


with an advance in re-| 


[pointed out that practically 
,every section of the Mid-Conti- 
‘nent oil area is well supplied 
| with the specialized haulers and 
other common carriers, and ar- 
gued that granting the Houston 


'men rights for the entire state} 
|would be tantamout to author- | 
‘izing them to extend operations 


to territory where they had no 
“grandfather” rights. 
Describing the conditions of 
oil field work, Hyatt said that 
new fields were constantly be- 


ing developed, often butside the | 


area recommended for his 
clients, and service to such 
fields had to be given immedi- 


ately, often being of an emer- | 


gency character. 

Oil field equipment hauling 
is a specialized service, he said, 
for which neither ordinary mo- 
tor common carriers nor rail- 
roads are equipped. -Since spec- 
ialized truck service is required, 
such operators cannot be _ re- 
stricted to small areas, he said, 
adding that Houston and Tulsa 
are the supply centers of the 
fields. 

Stop Development 


Gillespie argued that the life 
of an average Texas oil field is 
about two years, and added that 
if the ICC was going to limit 
the Houston carriers, it would 
stop development of new oil 
fields, because the drillers could 
not get new equipment neces- 
sary to drilling. 

Protesting truckers were 
Dixie Truck Line, Roy C. James, 
W. P. Johnson, J. D. Miller, Roy 
L. Jones, J. A. Wall, Roy E. 
Mays, Kind & Sons, 
Birkmeyer, A. P. Clay, M. A. 
Davis, W. H. Tobias, C. D. New- 
som, H. C. Gibson, Roy L. East- 
er, Carl Woodward, O. F. Bright, 
Acord & Shipes, E. 
H. E. Murphy, and R. D. Wil- 
liams. 


Truckers Limited 


To 60-Hour Week 


N. P.N. News Bureau 
WASHINGTON, Jan. 3.—A 
60-hour maximum work week 
for drivers of trucks, operating 
as common carriers or contract 
carriers with a daily limit of 
/15 hours “on duty” and 12 hours 


“at work” has been prescribed | 


by the Interstate Commerce 


/Commission. 

The ruling affects many in- 
terstate haulers of petroleum 
products, although it does not 
apply to “private carriers” 
which includes company-owned 
tank trucks. 


The commission upheld the 
hours recommendations of Ex- 
aminer Snow, which were bit- 
,terly contested by union rep- 


Alex J./! 


P. Gibson, | 


ee 


resentatives at the argument 
‘here in October. 

| Under the new rules, each 
| driver must keep a daily log 
‘showing his time on duty, at 
work, and other pertinent in- 
formation. 

Use of sleeper cabs is per- 
mitted under the rules as _ be- 
ing necessary in certain types 
‘of operation, but such cabs 
must be “properly equipped for 
the purpose of sleeping, includ- 
|ing springs and mattress, or an 
inner-spring mattress, pillow, 
adequate bed clothing, adequate 
‘ventilation and ready means of 
‘entering and leaving berth.” 

The commission pointed out 
that its limitations on drivers’ 
hours are more strict than those 
now in effect in 40 states as re- 
gards weekly limits, and equal 
to or more strict than those 
now in effect in 34 states as 
regards daily limits. 

The rules were adopted, ac- 
cording to the commission, “in 
the interest of safety.” 


U.S. To Intervene 
In Trucking Case 


N.P.N. News Bureau 
WASHINGTO' Jan. 3. — 
The Departmen: of Justice will 
intervene in the ase attacking 
the South Carohaa maximum 
truck weight law now pending 
| before the U. S. Supreme Court, 
which it is expected wilt be 
argued before the high tribunal 
next month. 

The state of South Carolina 
is appealing the case from the 
decision of a three-judge fed- 
eral court which held, last Jan- 
uary, that the 20,000-pound 
weight limit imposed by the 
state was illegal because it im- 


|/posed a burden on interstate 
commerce. 
The Interstate Commerce 


Commission was a party to the 
case before the lower court, 
contending, with the truckers, 
that the federal Motor Carrier 
Act superseded state authority 
/to regulate trucks in interstate 
commerce. This point was not 
‘ruled on by the court in its de- 
‘cision, but is expected to be 
brought before the Supreme 
Court during the arguments, 
according to the American 
Trucking Assns., Inc., who have 
aided plaintiff truckers in prose- 
/cution of the suit. 


Steel Head on Oil Board 


LOS ANGELES, Jan. 3. 
Reese H. Taylor, president of 
|Consolidated Steel Corp., Ltd., 
/was named a director of Union 
Oil Co. of California, at a meet- 
ing last week of the board of 
| directors. 


Pe ; 
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Government Sponsored, Self Regulation 


For Oil Industry Advocated by Phillips 


N.P.N. News Bureau 

TULSA, Jan. 3.—While the 
past year was one of reason- 
able success for the oil indus- 
try, stabilization of refining and 
marketing must be brought 
about if the gains made in con- 
trol of production are held, 
Frank Phillips, 
Phillips Petroleum Co., Bartles- 
ville, Okla., told members of 
the Tulsa Chamber of Com- 
merce at their luncheon Dec. 31. 
Phillips was guest speaker 
at the oil industry luncheon 
which was attended by hun- 
dreds of business men not di- 
rectly engaged in that industry. 
His speech was broadcast over 
one of the local radio stations. 


Phillips pointed to the ac-| 


emplishments under the oil 
code in stabilizing conditions 
and said that legal obstacles to 
stabilization of refining and 
marketing in the industry must 
be overcome. He _ suggested 
that “the various anti-trust 
laws, the Robinson-Patman Act, 
and other laws which have a 
strangle hold upon the industry, 
should be so modified as to per- 
mit the industry to regulate it- 
self.” 

“This regulation should have 
governmental sanction,” Phil- 
lips continued, ‘and should be 
supervised and policed by some 
governmental agency that will 
protect the public against mon- 
opoly and unfair trade prac- 
tices; an agency with the power 
to enforce compliance with rea- 
sonable regulations adopted by 
the industry itself.” 

His speech, with the excep- 
tion of introductory remarks, 
follows in full: 


Text of Speech 


In 1937 sales of petroleum 
and its products reached a new 
all-time high. The demand 
was approximately 10 per cent 
greater than last year and 25 
per cent higher than in the pre- 
depression year of 1929. Month- 
ly wages are higher than at any 
time in the history of the in- 
dustry and higher than in many 
other major industries. Profits 
for the year will be substantial- 
ly above last year. This has 
been accomplished without bur- 
cen to the consuming public. 
Refinery gasoline prices during 
1937 were 22 per cent below the 
average price in 1929. 

Unlike other 


ing the depression years. Our 


chaotic conditions in the past.) 


have been due to overproduc- 


president of | 


industries the, 
cil business has not suffered | 
serious reductions in sales dur- 





| 


tion of crude oil and gasoline 
‘and to destructive competitive 
practices within the 
rather than to decline in con- 
| sumption. 
‘ception of 1932 the gasoline con- 
,sumption of the nation has each 
iyear exceeded that of the pre- 
'vious year. 

Unfortunately our profits in 
the oil business do not always 
follow the trend of consump- 
ition. The profitable branches 
‘of the industry are production 
and pipelines. They represent 
50 per cent of the industry’s in- 
‘vestment and are subject to a 
‘certain amount of government- 
,al regulation, while those that 
are losing money are not sub- 
|ject to governmental regulation. 
| The production division of the 
|oil and gas business has reluc- 
‘tantly but surely surrendered 
its so-called “rugged individual- 
|ism”. It has abandoned its 
jruthless operation under the 
law of the jungle and has sub- 
mitted to the law of supply and 
demand. This was accomp- 
lished by state conservation 
laws with the assistance of fed- 
;eral agencies, followed by the 
good influence of the Compact 
\of States. There is much yet 
'to be accomplished. We must 
have more uniformity of con- 
|servation laws of the various 
states and more rigid enforce- 
/ment. 


Stocks Too High 


Stocks of crude oil and gaso- 
‘line, while not burdensome as 
,yet, are increasing too rapidly. 
| Production of crude oil must be 
‘limited to actual demand. Crude 
|prices have held throughout the 
|year but lower prices are in- 
\evitable unless the present rate 


|o1 production is decreased. Pro- | 


ration has been so _ sucessful 
|that it must be continued and 
‘extended until over-production 
is eliminated . 


There was a sharp break in 
|refinery gasoline prices in the 
|fourth quarter and the refining 
jand marketing branches of the 
{industry are now operating at a 
\loss. With gasoline consump- 


ition the highest in history, it | 


seems unreasonable that this 
|product should now be selling 
below cost. If this condition 
‘continues dividends, wages and 
j}employment, as well as service 
| to the consuming public, will be 
‘seriously affected. 


During 1933 and 1934 our in- 
dustry was in a deplorable con- 
dition. Oil was as low as 10 
cents a barrel and gasoline 2 
‘cents a gallon at the refinery. 


industry 


With the sole ex- 


Wages were the lowest in his- 
tory—-thousands of people were 
out of work. The industry was 
losing money by the millions. 
The oil code at that time pro- 
vided a remedy. 


Co-operation within the indus- | 


try, with government sanction, 


'made it possible to eliminate un- 


fair competitive practices and 
prevented wasteful over-produc- 
tion of gasoline through the pro- 
ration of refinery runs. Refin- 
eries cut back their runs in or- 
der to bring gasoline production 
more nearly in balance with 
current demand. Surplus stocks 


‘of gasoline were absorbed and 


the price improved. This con- 


‘structive program which origin- 


ated under the oil code was 


-abandoned when-—Now I come 


tc the best part of my speech, 
but it’s been deleted by my law- 
yers. You know, 46 oil men and 
24 oil companies are under in- 


‘dictment at Madison and I am 


ene of them - - - - - 


Confusion 


Today great confusion exists 
as to how the situation may be 
remedied in the face of the anti- 
trust ‘ laws, Robinson-Patman 
Act, the Wagner Act, and the 
many unreasonable and burden- 


some tax laws. In my judgment, | 


action by the industry, in co- 
operation with state and federal 
agencies, is imperative. The 
buying public is protected 


|against exorbitant prices that 


might result from unfair trade 
practices. We should have simi- 
lar protection against ruinous 
prices and .practices for the 
millions of workers, landowners 
and stockholders who are de- 


pendent upon the oil industry | 


for all or part of their income. 


Just as conservation laws 
have enhanced our vast oil re- 


serves and stabilized the pro-' 


duction end of the business, so 
must laws be enacted to stabil- 
ize refining and marketing. 
Otherwise, the crude oil price 
structure is in danger. 


Remedy 


Legal obstacles, of course, are 
in the way, just as they were 
when we faced demoralization 
by overproduction, and oil was 
selling at ten cents a barrel. 
Those obstacles were overcome, 
and the industry, under govern- 
mental policing, worked out of 
a bad situation. I think we can, 
and I think we will, find a way 
to work out of the very unsatis- 
factory condition now existing 
with reference to refining and 
marketing. There is, I am sure, 


a solution, under constitutional 
guarantees, and I am confident 
that it will be found. 

I am not an advocate of gov- 
ernmental control of the oil in- 
dustry, I earnestly believe that 
the various anti-trust laws, the 
Robinson-Patman Act, and 
ether laws which have a stran- 
gle hold upon industry, should 
be so modified as to permit the 
industry to regulate itself. This 
regulation should have govern- 
mental sanction and should be 
supervised and policed by some 
governmental agency that will 
protect the public against mon- 
cpoly and unfair trade prac- 
tices; an agency with the power 
to enforce compliance with rea- 
sonable regulations adopted by 
the industry itself. 

I have faith in our form of 
government, and I am confident 
that able men at the head of 
that government will find a way 
for government and business to 
co-operate on a rational, sens- 
\ible basis as friends, rather than 
as enemies. 

At the end of each year for 
many years past I have been 
asked to express my views as 
to what conditions will be dur- 
ing the coming year. 

In view of present unsettled 
conditions, I believe our most 
astute economists are incapable 
of making a business forecast 
for 1938 with any degree of ac- 
curacy. We are undoubtedly in 
a new cycle of business and na- 
tional affairs and what the fu- 
ture holds for industry depends, 
in my opinion, largely upon ac- 
tion at Washington. 

Government, labor and cap- 
ital hold equally important 
places in our economic scheme 
of life. No one can function 
smoothly without the other two. 
Their relationships should be 
that of co-operation rather than 
;antagonism. As we look over 
the past year we see a disap- 
pointing lack of co-operation. 

Business recovery cannot be 
accomplished as long as it is the 
‘policy of our administration to 
‘harrass business, while at the 
|\same time demanding that it 
reduce unemployment and_in- 
crease wages. Confidence can- 
not be restored as long as the 
administration continues to 
|break its promises to reduce ex- 
penses. It is impossible to leg- 
‘islate our way out of the depres- 
sion with unsound laws. Labor 
,cannot establish the security of 
permanent employment by de- 
\stroying or discouraging capital 
which gives them their jobs. 

Phillips. concluded his address 
'by stating that he believed that 
|private industry could employ 
\all willing workers if the “gov- 
‘ernment would co-operate with 
|capital by eliminating present 
\tax barriers, by abandoning all 
uneconomic pump priming proj- 
ects and by restoring public 
\confidence by putting its own 
financial house in order.” 
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Oil Firms Named 
In La Follette’s 


Labor Spy Report 


P.N. News Bureat 
By S. D. CLARK 

CLEVELAND, The 
LaFollette civil liberties commit- 
tee the had 


preparation three 


Jan. 
Senate under 
addi- 


labor- 


of 
today 
tional reports on alleged 
breaking activities of employers. 

Notice of the forthcoming re- 
ports was contained 


Dec. 21 


in a report 
entitled ‘“Viola- 
tions of Free Speech and Rights 
Labor.” In 


companies were 


issued 


of this report 23 oil 


listed 


as clients of detective 


by the 
committee 
agencies during 1933 to 1936 in- 
The 


serted 12 operatives of Pinker- 


clusive. committee also as- 
ton’s National Detective Agency, 
Inc., members of the Oil 
Field Workers Union, presum- 
ably referring to 
the 
Union, C. I. O. a 


were 


what is now 


Oil Workers International 


ffiliate. 
the sub-commit 


rhe report of 


tee of the Senate committee on 


and 


Follette civil 


education labor, termed La- 


liberties 


commit- 


tee, was made pursuant to a 


resolution (S. 266) of the Sen 


ate “to iny 
the right 


semb| 


oth + Ranalatian f 
Stigate viloiation Ot 
1ree speech and as- 
interference \ 
lonhor 1 ‘WAN ) 
ladol tO Organize 


and in collectively.” 
Oil Companies 
1475 companies a 


committee to have 


- 
am { 
inames O 


serted by the 


hired detectives were contained 
in the industrial espionage re 
port. The 23 oil companies were 
listed as follows 


Cities Refining, Bos- 
ton; Commercial Oil Co., Cleve 
land; Continental Oil Co., Ponca 
City, Okia.; Empire Oil & Re 
fining Co., Kansas City, Mo.; 
Gas Producers, Ine., Detroit; 
Gulf Oil Corp., Port Arthur, and 
Gulf Pipe Line Co., St. Louis 

Gulf Production & 
Co., Houston; 
Pittsbu 


Line 
Gult Refining Co., 
Iroquois Gas Corp., 


ripe 


Buifalo, N. Y.; Kesbee, Inc., N 
Y.; Magnolia Petroleum Co., 
Beaumont, Tex., Midwest Oil 


Co., Minneapolis; Petroleum Re 
fining Co., Butler, Pa., and Pure 
Oil Co., Philadelphia. 


Shell Eastern Petroleum 


Products, Inc., Baltimore; Shell 
Petroleum Corp., East Chicago, 
Houston and St. Louis; Sinclair 
Refinine Co., Housten; South- 
port Petroleum Co., Houston; 
Standa: Oil Co., Chicago, St. 


LOUIS, San 


Francisco and New 


York; Texas Co., Chicago, New 
York, Port Arthur and Seattle, 
Texas Oil Co., New York, and 


Union Oil Co. 


mm 


he addresses listed in some 
instances referred to the city in 
which the reports 
were sent, the committee report 


operatives 


Company Replies 


rythy »+ 
mPoutimnport 


Petroleum Co. and 


Midwest Oil Co. denied using 
detectives when queried by Na- 
TIONAL PETROLEUM NEws. Some 
cther companies said use of de- 
tectives was limited to protec- 
tion of property or stated they 
had no reply to make at this 
time 


The LaFollette committee did 
not specify whether it believed 
the agencies were hired for trac- 
ing theits and property protec- 
tion or as labor spies and strike 


breakers, but said of all com- 
panies in general that “labor 
espionage” was a more “real- 
istic’ term than “theft detec- 
tion.” 

No oil company is named in 
the 74-page text of the report. 
Mhe list of 23 was contained in 


> » } 
an agenda. 


The committee also submitted 
a table showing expenditures 
“of certain industrial 
firms or corporations for labor 
espionage, industrial munitions, 


selected 


strikebreaking and plant pro- 
tection, etc és 
committee admits that 


yt he money spent was for 
labor espionage, but commented 

comparing specific book- 
keeping entries reading ‘detec- 
ion of theft’ with reports of ac- 


aus for the same ac- 


counts, it was conclusively 
shown that the operations were 
1 all cases concerned with se- 
l union information.” 
List of Expenses 

I committ further quali- 
<1 its table with the footnote 
that the expenditures were not 
inclusive, uut “samples” of 
What certain firms spend. A to- 
tal of 282 firms were listed as 
spending $9,440,132 in the four 
yea from 1933-1937. Twelve 
oi] compan were included in 
the 282, with a total expendi- 
ture of $180,910 for detectives 


services for the four years 1933 


to 1930 inclusive ‘he report 
does not state in so many words, 
but infers that these expenses 

: ction with la- 


bor activities 

The oil companies in all cases 
are those operating over a wide 
territory in their producing and 
pipeline operations and it 
known they use special agents 


is 


to trace down theft of materi- 
als, in guarding against pipeline 


tampering and so on. 
in some cases they use agents 
of the detective firms named in 


La Follette Ignores Reason 


g Oil Companies Hire ‘Dicks’ 





The La Follette “Civil Liberties Committee” 


report, fol- 


lowing its senatorial investigation of detective agencies, seems 
to be another piece of propaganda for the labor unions, espe- 
cially so far as its references to the oil industry go. 


While a score of oil companies are named as hiring de- 
tectives, some are charged with paying ridiculously small 
amounts, such as might pay a “dick” for a day or two and 
all are so referred to as to give the casual reader to under- 
stand the ‘dicks’ were hired solely to spy on labor unions. 

Anyone knowing anything about the oil industry knows 
there is a vast amount of property and equipment of all kinds 
which necessarily must lie loose out in the open, oftentimes 


even unvisited for days by company employes. 


Oil companies 


have a lot of stuff stolen but it is surprising their losses are 


not higher. 


Gasoline pipelines now running all over the country have 
offered further temptation to thieves who take a lot of de- 


tective work at times to stop. 


The accuracy and truthfulness of the La Follette report 
is questioned by many companies including, to-date, one oil 


The charge 


company. 


of lack of truthfulness in the report 


rests on the committee’s making it appear that all the hir- 


ing of “dicks”’ 


vas done solely for spying on labor unions 


and utterly disregarding the necessity of companies to hire 
guards to protect their own property and run down thefts. 
Also the committee overlooks entirely the fact that the federal 
government, during the past four years, has been shutting its 
eyes to the lawlessness of labor leaders, while state and mu- 
nicipal governments have actually refused to give protection 


to property 





the senate report, in some cases 
the agents are in their own em- 
ploy. 

One company named in the 
report told NATIONAL PETROLEUM 
News it had used private detec- 
tives only in the protection of 
property. 

The total expenditures for the 
four year period by the com- 
panies as listed by the La Fol- 
lette committee were as fol- 
lows: 


Atlantic Refining Co. ...$ 1,024 


Consolidated Oil Corp. 7,039 
Continental Oil Co. ..... 19,784 
Empire Oil Refining Co.. 14,094 
Gulf Refining Co. ...... 1,504 
Magnolia Petroleum Co.. 13,802 
ett POM ee oki cck dan 22,250 
(Industrial association of Cali- 
fornia received $22,000 of this 


amount.) 
Shell Petroleum Corp. 
Sinclair Refining Co. 
Standard Oil Co. of Cali- 
fornia 
Sun Oil Co. 
Texas Corp. 


7,153 
10,054 


1,101 
1,173 
31,932 


130,910 


Oil men commented that the 
expenditures were pitifully 


small in view of the widespread 
properties to be protected and 
the amount of theft prevalent. 


and workers in hundreds of cases. 


Editor 


N.P.N. News Bureau 
By LAWRENCE E. SMITH 

Employment of special 
agents, as they are known, by 
oil companies was started long 
before Senator Lafollette was 
born and continues to this day. 
They have nothing to do with 
labor conditions, pay ho atten- 
tion to who joins a union or 
anything of that kind. They 
spend their time running down 
thieves and reccvering stolen 
property. 

There is nothing secret about 
their employment. In fact, they 
have an association, hold meet- 
ings and attend conventions of 
state peace officers associations. 
Most of them are regular mem- 
bers of the peace officers asso- 
ciations. They hold commis- 
sions as deputy sheriffs in the 
various counties where they 
work. Many are commissioned 
in more than one county. 

There aren’t many of them, 
considering the territory they 
cover. One of the principal pro- 


ducing companies in Kansas 
and Oklahoma has only one 
special agent. Another com- 
pany, operating in a_ half 


dozen states, has four men. This 
is about the maximum size for 
any force at present, although 
in some boom fields, before 
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safeguards have been estab- 
lished, extra men may be hired 
as guards. 

Special agents work closely 
with local police officers and 
sheriffs in the cil fields. There 
is a great deal of stealing from 
oil properties. Anything that is 
portable is carried off and some- 


times even boilers have been 
snaked away. Meters are 
favorite objects of oil field 
thieves’ consideration and any 


part of equipment that is made 
of brass or copper is eagerly 
sought. Such looting frequently 
turns out to be the work of 
an organized band, disposing of 
equipment through dealers who 
may or may not be aware that 
it is stolen goods they are buy- 
ing. 

Many years ago oil com- 
panies began marking all equip- 
ment with dies in such way that 
the identifying marks could not 
be removed except by cutting 
away that part of the metal, 
which, in itself, would be a sign 
that the property had _ been 
stolen. The marks are placed 
so that one vninformed as to 
their location would have to 
spend much time finding them 
In this way, speciaf agents are 
constantly recovering property 
that has reached the dealer. 

That, in brief, is the function 


of the special agent. He finds 
stolen goods and he finds the 
thieves. He chases down the 


pipeline tappers and that busi- 
ness is always going on, too. He 
is far too.busy to listen around 
about who joins a union and 
who does not. 

There was a time, back in 
1933 and 1934, when some com- 
panies used the services of pri- 
vate detective agencies and it is 
revealing no secrets when we 
say this. It will be remembered 
that when the petroleum code 
came along the labor union or- 
ganizers were set to do busi- 
ness on a big scale. Along with 
their activities there arose a 
great deal of wild talk in the 
oil country, especially in the 
Seminole district. There were 
threats, traceable to nobody in 
particular, of property destruc- 


tion. Pipelines were to be 
blown up, gasoline plants 


wrecked and oil storage tanks 
punctured and set on fire. Hap- 
pily, none of these things was 
done, but companies were 
rather jittery and, exercising 
what had long been supposed to 
be their right to find out what 
was going to be done to their 
properties, they hired some men 
to find out. This writer did not 
personally see any of the re- 
ports that were made but he 
was told along in those days 
that the operatives were not 
trying to keep cases on union- 
ism, but merely to see if they 
could 


discover any plots to 
destroy property. 
So far as the charge of 


“strike breaking” 
no instance of~ that is known 
in the Mid-Continent. During 
code days there were three 
strikes. The refinery of Champ- 
lin Refining Co. was shut down 
for a short time. The manage- 
ment made no attempt to re- 
sume operations and the thing 
wore itself out. Producing prop- 
érties of Sinclair Prairie Oil Co. 
and Skelly Oil Co. in the Sem- 
inole district were closed. The 
former was handled by negotia- 
tion and the Skelly company, 
whose leases had been shut 
down by outsiders using threat 
of violence, was handled by 
court injunction. The Skelly 
employes had supplied the 
court with overwhelming proof 
that the seizure of properties 
was not of their doing and that 
they wanted to resume work. 


is concerned, 


Since the expiration of the 
code there have been several 
strikes and two or three are in 
progress at this time. There 
have been no strikebreakers in 
any of them. 


Bagley Commemorates 


50 Years in Business 


NEW YORK, Jan. 3.—When 
the door marked The White & 
Bagley Co., on an important in- 


dustrial plant Worcester, 


Mass., swings open for business 


in 


today it will be far more than 
the usual prompt Monday 
morning opening. It will mark 
the 50th anniversary of the 
company in the lubricating oil 
business. 


When the year 1888 was just 
getting under way, Herbert P. 
Bagley, a lad of 21, started his 
venture in manufacturing and 
selling lubricants. Then not 
even the wildest vision could 
foresee the coming automotive 
era. 

Employes, business associates 
and friends are to join to make 
the day memorable for the 
same Bagley, now president and 
treasurer of the company. W. F. 
Holland and George J. Nurse, 
of the company, constituted a 


committee in, charge of the 
event. 
Test Runs Coming 
CORPUS CHRISTI, Texas, 
Jan. ‘3. Vhile the furnaces 


have been fired once or twice at 
the new refinery of the Barns- 
dall Oil Corp. here, no test runs 
have been made as yet, pending 
the ironing out of a few of the 
inevitable “kinks” that occur in 
new construction. Test runs 
are expected to be started short- 
ly, however. 


‘How Did Dr. Frey Encourage 
T he | G entlemen, : Judge Asks 


(Continued fron. page 38) 


minor official Your Honor 
saw him, you sized him up 
how can _ he know 
without the omniscience of Je 
hovah that he can stop by his 
mere sav-so the activities of a 
man who claims to be chief 
stabilizer, Lord of all he sur- 
veys, with all the power in the 
world over the oil problems ol 
the United States?” the govern 
ment attorney said. 


possibly 


Lewin declared that the offer 
of proof was foolish on its face 


then directed his remark at 
Donovan’s opening statement. 

“IT have listened here re 
peatedly to remarks made by 
Lewin never heard in court be 
fore,” Donovan replied. The 
court ordered Lewin’s remarks 
about Donovan's opening state 
ment stricken. 


Goldthwaite 
Vacuum 


1 
tne 


Dorr, Socony 


counsel, then took up 
Dorr charged 
Secretary Ickes March 29, 
1935, favor buying 


was in 
distress gasoline as long as buy- 


rolment 
abeoume;nt. 


on 


ol 


ing did not promote produc 
tion of more distress gasoline. 
Dorr said Arnott was solicited, 
given a job, to go out and get 


results. 


voluntary 
Talked With Carnes 


The court overruled govern 
ment objection to certain parts 
of the offer of proof. The court 
held admissible testimony by 
Frey about conversations with 
J. W. Carnes, Sinclair Refining 
Co. executive, also an explana- 
tion of the statement about 
Arnott asking a “blessing” 
his buying program, and on 
distress gasoline being a direct 
cause of price wars. 

After the court ruled Frey 
might answer a question about 
encouraging industry action, as 
a PAB member, to bring about 
parity between price of crude 
oil and gasoline, Chaffetz asked 
to be heard. 

The court suggested finding 
out “how far the doctor en- 
couraged the gentlemen.” Lewin 
asked, and the court consented, 
to limiting the statement to 
encouragement “within the law 
or under the -code.” 


for 


Argues With Court 


“TI do think, your honor, thai 
we have gone now away off the 
question,’ Chaffetz contended. 
“This a court of law, and 
there are legal rules, and there 
are rules of evidence.” 


is 


“And we are trying to fol- 
low those, too; and this is a 


court of law, that is supposed 


‘and a 


to adininister justice,” the court 
‘edDILTE 

T. P. Young, Shell counsel, 
then argued reasons for delving 


into the 1934 situation. Young 
argued that it is impossible to 
get the picture of the spring 
of 1935 without knowing the 
industry’s difficulties in 1934. 
The 1934 situation illustrates 
the futility of buving programs 
in general, he The 1934 
situation throws an enormous 
flood of light on purposes and 
of defendants. 


said. 


intentions the 


The jury already, he continued, 
has heard about the 1934 pro- 
erams but doesn’t know wheth- 


er they were legal or not. 


‘Complicating the Case’ 


Chaffetz replied, pointing to 
defense objections to showing 
how the buying affected jobbers 
ind to showing 1935-36 profits 
of defendant companies. Chaf- 
te also pointed to the differ- 
ent interpretations the prosecu- 
tion and defense put on 1934 
buying programs, as compli- 
cating the case. 

The court sustained its rul- 


ing against testimony about the 


1934 programs. Donovan asked, 


in view of the general ruling, 
that he be allowed to read the 


record and then make a decision 
on recalling Frey, as the court 
recessed. 

Cc. E. Arnott, vice president 


of Socony-Vacuum Oil Co., Me., 


defendant in the case, 

took the witness stand at the 

opening of the afternoon ses- 
sion Jan. 4. 

Arnott said he joined the 

Standard of New Jersey in 

1895. In 1905 he went with the 


old Vacuum Oil Co. 


Donovan then questioned Ar- 
nott about the early history of 
the NRA oil code, and Arnott’s 
position as chairman of the 
marketing sub-committee of 
the Planning and Co-ordinating 
Committee. 


Arnott testified he took on 
additional activities in the or- 
ganization of general stabiliza- 
tion committees in Washington 


and throughout the country 
after receiving the letter of 
July 20, 1934, from Secretary 
Ickes. 

Arnott told about a stabiliza- 
tion meeting in Chicago, Jan. 


4, 1935. In opening this meet- 
ing Arnott said he called the 
attention of the group to meet- 
ings in December, 1934. to dis- 
cuss restoring retail markets, 
in which some 1100 or 1200 peo- 
ple had come in from all over 
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| pool or contractural commit- 
|ments, all buying to be volun- 


| tary with no percentage basis 


Arnott Tells Of Stabilization Wor 


the midwest fer 
ing four or five days. 
Gains Mor Hoiding 

“IT pointed to the great deal 
accomplished,” Arnott testified 
he said in opening the Jan. 4 
meeting, “but I said that the 
gains were not holding and that 
we would have to carry on or 
soon be back where we were.” 

The Socony-Vacuum official 
then described a price war and 
how it operates, relating how 
the major companies have cir- 
cuits embracing several towns; 
how circuits of various com- 
panies overlap, and how price 
wars spread over these circuits. 

Another factor in price wars, 
according to Arnott, is the price 
cutter who, being interested in 
buying at a favorable price, was 
interested in surplus gasoline. 

Arnott said price wars force 
dealers to ask protection from 
sources of supply. The dealer’s 
source in turn seeks protection 
from the refiner so “the refiner 
eventually finds himself an im- 
portant cog in a retail price 
war,” he added. 

Getting back to the Jan. 4, 
1935, meeting, Arnott testified; 
“It was my uniform practice 
to find out what the industry 
wanted to talk about.” Sugges- 
tions generally were sent to 
B. L. Majewski, vice president 
of Deep Rock Oil Corp., Chica- 
go, who would list them and 
the group would take up sub- 
jects desired to be discussed, he 
said. 

Refiner’s Plight Pictured 


Near the close of the morn- 
ing meeting of Jan. 4, Arnott 
said, Majewski rose to present 
the plight of the independent 
refiner, who faced a_. serious 
problem with pegged crude 
prices. 

Response came from a great 
many people, Arnott continued. 
The substance of the discus- 
sion, he testified, was that all 
refiners were in a serious pre- 
dicament but it was of more 
concern to the independent re- 
finers than to others. 

I. A. O’Shaughnessey, Globe 
Oil & Refining Co., also spoke 
of the independent refiner’s 
plight, Arnott testified. Arnott 
said he took no part in the dis- 
cussion and stated; “I felt very 
sympathetic with what had been 
said.” 

Asked about his knowledge 
of Ickes’ attitude on stabiliza- 
tion, Arnott testified to hear- 
ing Ickes at the Dallas Ameri- 
can Petroleum Institute meet- 
ing Nov. 14, 1934, and to talk- 
ing with the Secretary of In- 
terior after the meeting. , 

Objection to an Interior De- 


sessions last- 








partment -press release on 
Ickes’ address 


The ceurt then overruled ob- 


jections to introduction of parts | 


of the address, from the press 
release, in which Ickes talked 
of the full measure of good 
from quotas and from purchas- 
ing of distress gasoline, not be- 
ing possible because of “hot” 


gasoline in interstate commerce. | 


Returning to the Jan. 4 meet- 
ing, Arnott testified that some- 
one — he thought Majewski — 
recommended appointment of 
a committee to study the in- 
dependent _ refiners’ 
and make recommendations to 
Arnott. 


Committee Appointed 


Later that day, Arnott said 
he appointed the committee 
with R. W. McDowell, Mid- 
Continent Petroleum Corp., 
chairman, and H. T. Ashton, 
Lubrite Refining Co., vice-chair- 


man. Other members, with Ar- | 


nott giving their experience in 
the industry, were L. Van 
Eeghen, Shell Petroleum Corp.; 
A. M. Hughes, Phillips Petro- 
leum; Edward Karstedt, Con- 
tinental Oil; I. A. O’Shaughnes- 


sy, Globe; E. J. Bullock, In- 
diana Standard; and the late 
P. J. Miskell, Empire Oil & 


Refining Co. 

Arnott testified he informed 
McDowell about having heard 
the complaints of Majewski and 
O’Shaughnessy. 

“T recommended the commit- 
tee take the matter under ad- 
visement and let me know 
when they had anything to re- 
port,” Arnott said he told the 
committee. He said he told the 
committee about the “great in- 
terest” of the Petroleum Ad- 
ministrative Board and that he 
wanted to inform the PAB of 
developments. 

Arnott testified he attended a 
P&C committee meeting Jan. 
8 or 9, 1935, in Washington, and 
informed the committee of the 
plight of the independent refin- 
ers and appointment of the com- 
mittee to study conditions. 


Contacted PAB 


About the same time, Arnott) 


testified, he saw J. Howard Mar- 
shall and Norman L. Meyers of 
the PAB. 

Donovan then_ questioned 
about contacts with the PAB or 
Secretary Ickes. Arnott testi- 
fied that with few exceptions 
contacts were with the PAB. 

Early in September, 1933, he 


testified Ickes told us “that as: 


a cabinet member his duties 
were considerable” and that it 
was impossible for him to carry 
on the code duties himself. 
Ickes said, according to Ar- 





was sustained. | 


situation | 


/as an explanation of retail price | 
wars, the results of the Decem-| 


nott, that the PAB wien 
were to act for Ickes with “re- 
sponsibility and authority,” and) 
that taking up matters with the 
PAB would be the same as tak- 
ing them up direct. 

PAB contacts by necessity, 
the former chairman of the 
P&C marketing sub-committee 
continued, were informal on ac-| 
count of the great number of 
contacts necessary on code in- 
terpretation affairs. The PAB) 
gave all of its time to the oil) 
industry, he added. 


Conversation Related 


Substance of a conversation 
with Marshall and Meyers on, 
Jan. 9; was related by Arnott’) 


ber meetings, and a discussion | 
of the independent refiners’ 
problem coming up at the Jan.) 


4 meeting at which the com-| 


mittee was appointed. 
The Panama-Amazon 


| meeting, 
deci- | 


sion, which had just come down, | 


was talked about also, he testi- 
fied. Marshall and Meyers, he 
continued, spoke of the secre- 
tary and the PAB doing all 


they could in preparation for) 


a bill re-establishing the Federal 
Fender Board in Texas. 

Arnott testified he could not 
recall seeing McDowell in Jan- 
uary, 1935, although McDowell 


,on gasoline bought or sold. 


Third, that the committee 
would not advise the program 
until “hot” oil in Texas had 
come under control and Texas 
refiners found their normal 
market. : 


Arnott said he compared the 
committee’s recommendation 
with the 1934 programs, con- 
tending that the difference was 
in the committee recommenda- 
tion being voluntary instead of 
compulsory buying, in being at 
non-fixed prices rather than at 
fixed prices, and in not taking 
a plant’s entire output but only 
what the refiner cared to sell. 

Arnott said he told McDowell 
and Ashton that he had called 
a meeting of independent Mid- 


| Continent refiners for March 1, 


in Kansas City. Arnott testified 
he sent a letter to Chairman 


|Fahy of the PAB before the 


meeting. 

At the Kansas City March 1 
Arnott said he _ in- 
formed -the refiners about ap- 
pointment of the committee 
and that Ashton explained the 
committee’¢ work. The refiners 
asked for more information, he 
added, and he said he informed 
them a meeting would be held 
soon thereafter in St. Louis 


| where the refiners could come 


might have been right in his) 


testimony 
ness for the defense) about tele- 
phoning Arnott. The next time 


(as a previous wit-| 


he saw McDowell and Ashton) 


on tank car stabilization, he 
testified, was Feb. 25 or 26, in 
Chicago. Arnott said he asked 
for a full and complete state- 
ment of what the committee 
had to recommend. 

The committee had studied 
recommendations of a _ reduc- 
tion in crude oil prices, he con- 
tinued, but the committee knew 
$1 crude was an administration 


policy. Distress gasoline Mc- 
Dowell reported as an “out- 
standing factor,’ Arnott testi- 


fied, that would have to be dealt 
with. The committee reported 
it Knew regular gasoline buy- 
ers in the Mid-Continent and 
that these buyers might be of 
assistance if they knew about 
distress gasoline. 


Three Recommendations 


The committee’s three 


singly or send their representa- 
tives. The independent refiners 
appointed a committee and the 
St. Louis meeting was held 
March 5, he said. 

A letter from Arnott to L. L. 
Marcell, White Eagle Division 
of the Socony-Vacuum, of March 
12, 1935, was received in evi- 
dence. 

Arnott then testified he heard 
about the St. Louis meeting of 
March 5 from Ashton by tele- 
phone. In another conversation, 
March 6, Arnott said he was ad- 


'vised that the refiners felt the 


rec. 


ommendations were, Arnott tes- | 


tified: 
First, for known sellers to be 
put in contact with prospective 
buyers, buyers and sellers car- 
rying on their own negotiations 
as to price, quantity and ship- 
ments, and that buyers buy at 
a fair, going price. 
Second, there would be 


committee’s recommendations 
should be put into effect as 
soon as possible, and indications 
were that East Texas was under 
control and that it was all right 
to make the recommendations 
effective. 

Arnott said he had attended 
no meetings after that, that he 
had occasional memoranda of 
surveys showing gasoline for 
sale, but could recall no memo- 
randa of purchases or of get- 
ting in touch with buyers in 
the Mid-Continent. 

Arnott testified to calling a 
meeting in Chicago June 6-7, 


/ 1935, after the Schechter deci- 


no 


sion left the industry without 
a code or stabilization and tell- 
ing about his appointment by 
the American Petroleum Insti- 
tute to draw up a proposed 
marketing code. 

When questioned about his 
recalling meeting McDowell af- 
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ter the June 6-7 meeting and 
about tank car stabilization be- 
ing continued Arnott testified 
“T do, and I think it was a fine 
thing to do.” 

Late in the afternoon Dono- 
van announced questioning 
would concern the East Texas 
situation. Court was recessed 
until Jan. 5. 


Pipeline Prober 


Named ICC Head 


N. P.N. News Bureau 
WASHINGTON, Jan. 3. 
Walter M. W. 
Splawn, who, as special counsel 
to the House Interstate Com- 
merce Committee, conducted its 
pipeline investigation in 1933, 
has been elected chairman of 
the Interstate Commerce Com- 
mission for the year 1938. 

It is during 1938 that the ICC 
expects to take up the pipeline 
rate case which has been pend- 
ing since 1934. 

The commission now has be- 
fore it a proposed report by 
Examiner J. Paul Kelley, rec- 
ommending a reduction of at 
least 35 per cent in crude oil 
pipeline rates and a reduction 
in minimum tender require- 
ments to not over 10,000 barrels. 

A further hearing in the 
case before the full commission 
is expected early in the spring, 
when valuations now being 
fixed by ICC on properties of 
all interstate pipeline carriers 
probably will be introduced in 
the evidence. Action has been 
delayed by hearings on rail rate 
increase proposals, also. 

Splawn, a former member of 
the Texas Railroad Commis- 
sion, was appointed to the In- 
terstate Commerce Commission 
by President Roosevelt in 1934. 
His election to the chairman- 
ship by members of the com- 
mission was pursuant to the 
commission’s policy of rotating 
the office among members. 


Commissioner 


| Kettering To Speak 
DETROIT, Jan. 3. — C. F. 
Kettering, head of General Mo- 
tors’ Research Laboratories, 
will speak on “The Philosophy 
of Research” before the annual 
banquet of the Society of Au- 
tomotive Engineers Jan. 13. It 
was announced earlier his sub- 
ject would be on diesel engine 
development. The development 
of diesel engines will constitute 
a part of his address, an- 
nouncement states. 


Kans. Dyed ‘Gas’ 


* “ e a 
Ruling Enjoined 
N. P.N. News Bureau 
TOPEKA, Kan., Jan. 3. A 
temporary injunction 
ing Director J. L. 


Kansas 


restrain- 
Grimes of the 
Department of Inspec- 
tions and Registrations from en- 
forcing his proposed ruling that 
tax exempt must be 


gasoline 
dyed a mahogany color 


granted in the Shawnee county 


was 


district court here Dec. 30 by 
Judge Otis E. Hungate. 
ing for 


Hear- 
permanent injunction 
has been set for Jan. 10. 

The petition was filed by 
Judge Wiiliam D. Jochems, of 
Wichita, former member of the 
Kansas supreme court, on be- 
half of members of the Inde- 
pendent Oil Distributors’ Assn. 
of Kansas and the Kansas Oil 
Men’s Assn. 

The _ director’s regulation, 
which required motor fuel dis- 
tributors to purchase the dye 
from the state, is regarded as in 
effect the imposition of an ad- 
ditional tax on the distributors 
without legislative action. 

The temporary injunction re- 
strains Grimes from enforcing 
the regulation, which was to 
have become effective Jan. 1] 
and restrains him from taking 
any steps against distributors 
who fail to comply with the reg- 
ulations pending the hearing 
for permanent injunction. 


Motor Fuel Stocks In U. S. Gained 
14,000,000 Barrels During 1937 


N. P.N. News Bureau 
NEW YORK, Jan. 4. — Esti- 
mated total U.S. gasoline stocks 
rose 2,854,000 barrels in the last 
week of 1937, bringing the to- 
tal increase in inventories in De- 
cember to more than 7,000,000 
barrels, aceording to the report 
of the American Petroleum In- 
stitute today. 
Crude runs at plants with 
89.0 per cent of the country’s 
refining capacity were increased 
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Week Ended 
Jan, | Dec. 25 
Barrels Barrels 
Oklahoma Cits 109.550 123.900 
Total Okla 533.700 yO. BOF 
East Texas 191,200 9 45 
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I - 2 
Crude Imports 100.280 76,000 
Tot. ne sup 3.536.880 3.568.686 
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73,000 barrels daily average. 
Gas and fuel oil stocks increased 
only slightly. 

Every refinery district in the 
country reported higher inven- 
tories of gasoline Jan. 1, than 
on Dee. 25. The largest in- 
crease 813,000 barrels was 
in the Texas-Gulf district. In- 
diana-Illinois-Kentucky refiners 
added 526,000 barrels to their 
California refiners, 
$58,000 barrels, and East Coast 
refiners, 341,000 barrels. 


storage; 


Standing at 77,291,000 barrels 
Jan. 1, 1938, estimated total 
U. S. stocks of motor fuel were 
13,947,000 barrels above actual 
stocks on Jan. 1, 1937, the In- 
Stitute’s report shows. 

The 75,000-barrel 
runs the past week in- 
creased the operating rate at 
plants reporting to the institute 
from 78.6 per cent of capacity 
to 80.6 per cent. Daily average 
runs the last week of 1937 were 
more than 300,000 barrels above 
runs the last week of 1936. 


inerease in 


crude 


Gas and fuel oil 


only 


stoeks in- 
1000 barrels last 
week but as of Jan. 1, 1938 in- 
ventories 11,792,000 bar- 
rels higher than on Jan. 1, 1937. 


creased 


were 
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Per Cent Daily Average Crude Capacity Operated 
Districts Capacity to Stills (Barrels Week Ended 

Reporting Week Ended 

Jan. 1 Dee. 25 Jan. 1 Dec. 25 
eee MUNGO. bk s eacvcsews 100.0 977,000 916,000 86.2 F 
ee eee 88.4 107,000 103,000 $2.9 79.8 
oe. 2 oe 92.4 114,000 138,000 84.7 89 
ee NS eee 84.7 218,000 272,000 61.8 ra 
es ere 56.6 125,000 119.000 42.2 9 
WMO cnc desscwdece 95.7 742,000 702.000 O31 
he 96.6 145,000 157,000 $6.3 } 
PUOy ERR Ask cca cncewic 63.7 18,000 £2,000 82.8 ‘2 
OE eee 69.7 29,000 33.000 16.8 
Se As ce whe! 5 ar Gre aca 90.9 550,000 528,000 73.% 70.8 
Total Reporting. .......... 89.0 = 2,985,000 2,910,000 89.6 78 
Estimated U. S. Total (Bur. 
of Mines Basis).......... 3,320,000 3,215,000 


Includes stocks at refineries, in bulk terminals, pipe lines and in transit. 
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2 364 309 139 $2 ” 0 30.000 25.000 
127 125 199 07 12.5 8.000 7.000 
1.691 1.664 617 ott { 11.000 PE .a00 
14.376 13,918 74,574 74,257 6.0 68.000 80000 
72,931 70,297 L15,870 115.859 91.3 672.000 673,000 
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20 


NATIONAL PETROLEUM NEWS, WEDNESDAY, JANUARY 5, 1938 











——_—_—__—— 








Jersey Standard 


12 Tankers in | Navy Program 


Will Build | 


| 


| 
| 
| 
| 
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N.P.N. News Bureau 
WASHINGTON, Jan. 3. 
Standard Oil Co. of New Jersey 
has signed an agreement with 
the U. S. Maritime Commission 
to begin construction immedi- 
ately on 12 high speed tankers, 
it was announced today by the 
commission. 

Contracts for the 12 vessels 
have been let to four shipbuild- 
ing concerns at a cost of $37,- 
566,004, of which the Maritime 
Commission $10,563,- 
000. 


will pay 

Under the agreement, the 
company will build the tankers 
and maintain them in an operat- 


ing condition at its own ex- 
pense for the next 20 years, 


while the commission will pay 
outright the increased cost in- 
volved in equipping them for 
high speed and with other aux- 
national de- 


iliary facilities, as 


fense features. 

Chairman Joseph P. Kennedy 
Maritime 
that 
the national defense features in- 


Commission 
for 


of the 


emphasized payment 


volves in no way a construction 
subsidy to the oil company. 


Others May Take Ships 


Although Standard of New 
Jersey is the sole signatory to 


the agreement, there is a like- 


lihood that other oil companies 


will take some of the 12 ships. | 


Negotiations between the com- 
panies toward this end are now 
in progress, stated Kennedy. 

An opportunity to participate 
on the same basis was offered 
to 34 American companies op- 
erating tankers, the commission 
pointed out. Negotiations have 
been in progress some time on 
the tanker program. 

The new tankers will meet the 
urgent requirements of the 
navy for auxiliary vessels cap- 
able of traveling with the fleet 
in wartime, the commission 
said. 

In awarding the contracts, 
Kennedy said, the oil company 
accepted the lowest bid submit- 
ted and required other bidders 
to meet this price. The lowest 
bid on a vessel was $2,249,417, 
submitted by Sun Ship Building 
and Dry Dock Co., Chester, Pa. 

The commission also selected 
the lowest bid on the differen- 
tial it was to pay for equipping 
the tankers with national de- 


- | 250. 


| 


fense features, which was $880,-| 
This makes the cost of! 
the tankers equipped with the| 
national defense features, sae 
129,667 each. 
The four shipyards which will | 
build three each of the ships | 
are Sun, Newport News Ship) 
Building and Dry Dock Co.. 
Newport News, Va.; Bethlehem | 
Ship Building Corp. (Baltimore | 
Yard), and Federal Ship Build-| 
ing and Dry Dock Co., Kearny, 
N. J 
The tankers will be built to a 
standard design, prepared’ by = 
company, commission, and navy 


experts. 
| 


150,000 Barrels Capacity 


Although they will be re- 
quired to develop 18 knots on 
a test course, they will have a 
speed of 16.5 knots (sustained 
sea speed, fully loaded), as 
against 12.5 knots of the ordi- 
nary commercial tanker. Their 
tonnage will be 16,300 tons dead 
weight, length, 525 feet, and a 
cargo capacity of approximately | 
150,000 barrels. With a horse- 
power of 12,800, their engines 
will develop over 300 per cent 
more power than the commer: 
cial tankers of 4000 horsepower, 
and it will require from 14, 
months to three years to build) 
them 

The 





commission recently re-| 
ported that the navy was ‘“dan- 
gerously deficient” in ships of} 
this type, and disclosed that the 
Navy Secretary had indicated 
to the commission the urgent 
need of 20 such ships. | 

The negotiations which led to 
the agreement on the 12 tank- 
ers also developed that there’ 
are a number of oil companies 
ready to co-operate on construc- 
tion of high-speed tankers, but 
who need smaller ships due to} 
the size of harbors frequented. 

These companies are contin- 
uing their negotiations with the! 
commission with a view to ar- 
ranging for construction on the! 
same basis of tankers of from 
12,000 to 14,000 dead weight tons | 
but which at the same time will | 
satisfy the navy’s requirements | 
for national defense. 

Besides high speed, the new 
tankers’ other national defense 
features will include: two-com-| 
partment floodability and sta-| 
bility, magazine spaces, gun 
foundations, oiling at sea gear, 
heaving lift facilities (40 ton), 
Paravane gear, navy search 
lights, extended cruising radius, 


piping arrangement to allow 
flexible tank pumpage to carry 


four or more grades of oil, and 
twin screws. 
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Co., 
‘board announced today. 
The board said its action was 


For CIO Union 


N.P.N. News Bureau 
Jan. 3. 
National Maritime Union, C.I.O. 
affiliate, 
the exclusive collective bargain- 
ing agency for seamen aboard | 
| boats of the Sinclair Navigation 
Relations 


WASHINGTON, 


has been certified 


National Labor 


Sinclair Seamen Vote 


as 


based on results of a recent 
secret election in which 260 


| votes were cast and 230 of these 


were for the NMU, 14 for Inter- 


_ national Seamen’s Union, A. F. 
of L. affiliate, 12 for neither, 


and four were blank, void or 
challenged. 


The Sinclair election is one 
of a series being conducted by 
the NLRB to determine. collec- 
tive bargaining agency for a 
number of tanker lines. 


’ 














Does The Dealer Really 
Want To Be Helped? 


Some Thoughts On How To Appeal To Him With Sell- 


ing Assistance In A Language In Which He Believes 


By JOHN W. THOMPSON 
N. P. N. Staff Writer 


2 “What do you think of the dealer 
situation?” 

That question, if put to a number 
of vice presidents in charge of market- 
ing for oil companies, would reveal in 
most cases a missing link in the chain 
of successful marketing. 


Too often, the oil company, which 
has spent large sums to get the crude 
from the ground and to process it for 
the consumer and transport it effici- 
ently and economically to the point of 
distribution, stubs its toe on its rela- 
tionship with the dealer—the man who 
can make or break the well-to-fuel-tank 
parade. 


This dealer, the oil industry’s contact 
man with the motoring public, and the 
one to whom the greatest amount of 
effort and assistance should be directed, 
shrivels in importance when compared 
individually with the company’s pro- 
duction, refining and general marketing 
programs. However, the degree of suc- 
cess of these programs depends to a 
considerable degree on the successful 
operation of Joe Poplovinski’s service 
station located on thousands of Main 
streets throughout the country. 


Unfortunately, too few oil companies 
have discovered that the dealer is an 
extremely practical animal; practical 
almost to the point of being radical 
about it. 


Too few oil companies pause to re- 
flect that the dealer’s responsibilities 
have been cumulative over a period of 
years, and that, if he were capable of 
doing efficiently all of the things that 
are requested of him by his suppliers, 
he would not be a dealer, but would be 
moving on to bigger and better things. 

Let’s take a quick glance at some of 
the dealer’S duties. 


He must know how to lubricate hun- 
dreds of automobiles of various sizes, 
designs, and vintages. He must know 
the proper lubricant for a free-wheel- 
ing unit and an automatic transmis- 
sion. It is just one of his jobs to know 
how to remove tires from rims and bat- 
teries from cases. Once or twice a 
day he must turn chambermaid and 
clean the station restrooms. 
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He must be a salesman who knows 
the salient features of tires, batteries, 
and accessories, as well as a mechanic 
who can install all of these items. He 
must Know the principles behind the in 
ternal combustion engine, what causes 
engine oil acidity and sludge, and why 
one grade of gasoline works smoother 
in some engines than in others. 

He must be a competent window 
dresser and display man, so as to use 
to best advantage his windows and 
island cabinets to show his most profit 
able products. He must Know what 
items are profitable to push at certain 
times of year. When Mrs. Fugg, whose 
husband is a regular customer, brings 
in a broken electric coffee percolator, 
the dealer must be able to repair it, 
and cheerfully. 

He must know how far it is from 
Kewanee to Sleepy Hollow, and how 
to get there without having to go 
through Milford Heights. He must be 
a bookkeeper so as to keep in order 
his many transactions throughout the 
day. 

Always playing the part of the gen- 


To the customer, this lubritorium work bench certainly doesn’t give the impression that this dealer 
can do a thorough and systematic lubrication job. 


service stations. The oil company has the answer here. 


? 


tleman, he must be able to smile and 
say “thank you” even to the fiend who 
buys a gallon of gasoline and then asks 
for a radiator flush, battery and air 
service, and any 
available. 

“Does the Dealer Really Want To Be 
Helped?” The answer now seems ob 
vious. It should also be quite ob- 
vious, after a recounting of his many 
duties, just why he has grown to 
be quite a practical-minded individual. 


other free service 


To this man whose duties range from 
cleaning toilets to creating effective 
window displays, it should not be hard 
to imagine his reactions to the many 
and varied types of “dealer helps” 
with which he is too often furnished 
by his supplier. He sees the “Increase 
Your Profits” slogan more often than 
he sees his wife, and the one about 
“Hidden Sales Opportunities” has long 
since failed to put him in enough of a 
hide-and-seek frame of mind to hunt 
for them. 

Elaborate booklets and _ brochures 
are prepared to tell the dealer how 
to sell this and that “sure-fire profit 
item”. He is told how to trim his 
windows and told how to look for plus 
sales while customers’ cars are on the 
lift being lubricated. He is told how 
to smile and greet a customer on the 
drive, even though his telephone may 


a 


Nevertheless, this is a too common sight in 
How to pass it on to the dealer is its problem 








Even a water hose lying in front of a lift presents an obstacle to the motorist who wants a lubrica- 


tion job 


be ringing, three customers are waiting 
for lubrication jobs, and a prospect for 
a tire is just about to give in. 

He is besieged by station supervisors 
who tell him how to increase his gas- 
oil ratio and by accessory salesmen 
who have got just the thing for a rapid 
turn-over and quick profit. 


“Does the Dealer Really Want To 
Be Helped?” The answer is_ still 
“Yes”. 


But he does not want to be “TOLD”, 
he wants to be “SHOWN”. 

His crying need is for some one spec- 
ialized in the art of station selling 
and merchandising to come into his 
station, don a uniform, and take his 
place beside the dealer on the drive 
and in the lubritorium. He needs this 
man with sales experience to actually 
show him how to sell and how to profit- 
ably operate a service station. 

Instead of a merchandising contact 
man, he needs a “practical nurse” who 
can pitch in and do some actual sell- 
ing at his station. “Showing by do- 
ing” is the kind of help he needs. 

The situation is not entirely black, 
however. Some large oil companies 
and a few progressive jobbers have 
sensed the vital importance of the 
dealer in the marketing set-up and have 
gone beyond the limits of superficial 
aid to give his personal selling help. 

In some organizations district mer- 
chandising men are responsible for 
contacting a certain number of deal- 
ers personally and at regular intervals, 
their job being to educate those deal- 
ers in methods of better selling and 
housekeeping. These men assist in 
trimming windows, cleaning up the 
station property and offering sales sug- 
gestions to their dealers. 

Other oil companies have made an 
effort to co-operate with their deal- 
ers, and for the most part successfully, 
by assisting them in their accessory 
purchases. This aid usually takes the 
form of an accessory truck which is 
operated by a merchandising man who 
contacts the dealers regularly for the 
accessory needs. He goes over their 
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Sales obstacles do not build sales, proving in this case that this dealer did not get the 
right kind of sales “help” 


from his oil company 


stock with them, and recommends the 
addition of certain items to the line 
which it is felt will be profitable. 

This practice is becoming more and 
more prevalent among oil jobbers and 
is a boon to the dealers, for it offers 
them counsel on their accessory pur- 
chases and relieves them of the incon- 
venience and time-killing job of talk- 
ing to many stray accessory salesmen. 

It is not the intention of this article 
to belittle the need for dealer assistance 
through sales promotion and advertis- 
ing efforts of the supplying company, 
for that is necessary to the complete 
plan. 

However, the plea here is for a more 
personal and shoulder-to-shoulder con- 
tact with the dealers by the oil com- 
pany representatives. The importance 
of the dealer to the oil company is 
vital enough to warrant teaching the 
Gealer how to sell the company’s mer- 
chandise. 

To the dealer, a teacher in a station 
uniform and who actually works on 
the station drive and in the lubritorium 
is worth half a dozen of the type 
of contact man who “tells” the dealer 


The wandering air-hose, in addition to looking 


( 





how to run his station from his seat 
in the company car. 

The problem of getting men to do 
this practical contact work among 
dealers need not be such a troublesome 
one. From the ranks of the dealers 
themselves can be picked certain men 
who have made a success of station 
selling. Being practical and having 
gone through the mill themselves, 
these men would most certainly be re- 
spected by other dealers, and they 
would not be at a loss to know how 
to pass on their teachings by working 
side by side with the dealers. They 
would have to be paid enough to make 
the job attractive to them, but it would 
be worth while to the oil company to 
do this. 

Such a contact man as is suggested 
here might spend from half a day to 
a week with one dealer, depending 
upon the extent of the job to be done. 
But he would continually be in the 
field, going from one dealer to the next, 
actually working in the station with 
the dealer and applying his selling 
ideas as he worked, for the education 
of the dealer. 

“Does the Dealer Really Want To Be 
Helped?” 

You bet he does, if it’s of a practical 
nature. But don’t forget, he’s getting 
so that he can now smell an “Increase 
Your Profit Possibilities” appeal from 
guite a ways off. 


10-Cent Radiator Caps 


CLEVELAND, Jan. 3.—Standard Oil 
Co. (Ohio) now stocks its service sta- 
tions and offers its dealers 10-cent un- 
der-the-hood radiator caps, rather than 
caps retailing for 25 cents, as formerly. 

Most of the new caps installed are 
replacements out of the dealers’ own 
pockets, Standard explained, since they 
are practically impossible to lose unless 
an attendant has failed to put the cap 
back on after servicing the automobile 
radiator. 

The caps are a dull cast aluminum, 
an expensive finish no longer being 
necessary. 





untidy, may cause a customer to trip and_ fall. 
(nd customers at service stations aren't tripped these days, competition being what it is. 


The value 


{ good station housekeeping should be demonstrated, not preached, by the oil company 
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Start now 


In the face of a recession in general business, 
gasoline consumption in November has run ahead 
of that of any previous November in history — 
CHICAGO JOURNAL OF COMMERCE, November 29, 1937 


Every year the big gasoline-burning 
season runs later in the fall—and it 
starts earlier in the spring 


There’s no time to lose 


Start now to build a Dubbs cracking 
unit Be ready to cash in at the peak 
of the spring motoring season 


With Dubbs cracked gasoline to sell 
you can be sure of getting your share 
of the gallonage—and the profits 


And then some 


Universal Oil Products Co 
Chicago, Illinois 


A Dubbs Cracking Process 


Owner and Licensor 
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Model housekeeping is found at this bulk plant of the Continental Oil Co. at St. Paul. The truck yard is entirely paved. Light oil storage and the truck 


loading rack is shown at the right. The light oil pump house is directly back of the loading rack. 


for bulk lubricating oil storage 


The two-story section of the warehouse at the left is 


Handling “Lube” Oils 
In Modern Bulk Plant 


LL UBRICATING oil enter- 
ing the Continental Oil Co. bulk plant 
in St. Paul, Minn., moves to storage 
and out to distribution channels on a 
production movement basis. The re- 
sults are quick handling of products, 
stocks neatly arranged and in order as 
to grades, and all oil received is shipped 
out and not dripped over the floor, 
evident by good housekeeping in the 
plant. 

The plant warehouses __ refinery 
sealed and bulk oils for. distribution 
through Minnesota, the Dakotas and 
northern Wisconsin territory. Bulk oils 
received in tank cars are warehoused 
in storage tanks before barreling, and 
refinery sealed containers are stored 
in the original cardboard packages. 

Tank cars bringing in lubricating 
oils are spotted at a rear corner of the 
plant, by the boiler room. Unloading 
pumps and motors are on the floor 
of the boiler room, along with tools 
and the temporary connection fittings, 
and the railroad spot has a steam con- 
nection for tank car coils from the 
boiler. 

Oils are pumped from tank car to 
storage by a twin unit, 2-inch openings, 
powered by a three horsepower electric 
motor. On the outlet side lines enter 
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By E. L. BARRINGER 
N. PLN. Staff Writer 


a manifold with each line to storage 
tanks having a hand valve and a metal 
tag, as at other points on lines, to 
identify products moving through the 
pipe. 


The floor of the boiler room is at 
ground level while the floor of the 
remainder of the plant is elevated to 
truck and freight car platform level. 
There is no entrance to the boiler 
room from the plant, only from the 
outside at ground level by the tank 
car spot. For unloading a tank car 
the portable equipment and pumps are 
nearby and little time is required to 
make connections and start pumping 
off. 

Portable equipment for making the 
pump and steam connections, pans to 
catch drippings at connections, and 
tools stored in the boiler room have 
a definite place. On all tool boards 
throughout the plant the background 
for each tool is outlined in red paint so 
tools can be easily found and quickly 
replaced after being used. 


Lubricating oil storage is on the sec- 
ond level, over the center section of 


the plant, reached by an_ interior 
stairs. Storage consists of six 8500- 
gallon tanks, horizontal, above floor 
level supported by steel trusses. Lines 
are 2-inch. Each tank has an automatic 
adjustable regulator for control of 
heat in the tank steam coils. 


A SAFETY feature of the lubricating 
oil storage room is the sloping of the 
concrete floor to an outside drain in the 
wall. The room is rectangular, with 
the stairs at one end. Highest point 
in the floor is at the opening for the 
stairs. This is a definite ridge that 
does not interfere with walking but 
starts a pitch to the far wall. In case 
oil should leak from a tank, drainage 
would be to the opening, at floor level, 
through a pipe in the wall emptying 
outside the plant. The drain is in the 
wall on the opposite side of the plant 
.rom light oil storage and from the 
truck yard. 

Barrel filling equipment on the first 
floor is directly beneath lubrication oil 
storage. A line from each storage 
tank enters a manifold, then to the 
barrel filling line. Each line from 
storage, ahead of the manifold, has a 
hand valve and a metal product identi- 
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Bulk lubricating fill rack at Continental’s St. Paul plant. Six lines in center foreground carry oil 
from second floor storage tanks to automatic filling scales. Other lines, to right in foreground, are 
lubricating oil storage tank gauges. Filled drums are stored on racks back of conveyor 


fication tag. Barrels are filled by 
weight and the fill line has an auto- 
matic cut-off valve. 

Near the fill lines are the gauge 
lines from storage tanks so that stor- 
age can be checked from the first 
floor of the plant. 


B arrets are placed on the ball 
bearing roller conveyor and rolled to 
the section that is the platform of the 
scales. The flow of oil is started and 
the weight of oil in the barrel operates 
the hand of the scales. When the bar- 
rel is nearly full the hand operates a 
light beam that reduces the flow to a 
trickle and when the barrel is filled 
the light beam shuts off the line valve. 


The automatic filling equipment per- 
mits plant employes to tighten caps 
while barrels are being filled. 


Filled barrels are rolled on the con- 
veyor to an electric hoist for storage 
on their side in steel racks directly 
back of the fill line. Racks are four 
rows high and about 310 barrels can 
be stored. Floor space under the racks 
is painted grey, with a dark border, 
to outline the aisle spaces. 


The plant has a barrel cleaning de- 
partment in a corner of the first floor 
by the truck yard, at the side of the 
boiler room space. Used barrels are 
cleaned, inside and out, repainted and 
rebranded, then moved to drum stor- 
age at the head end of the roller con- 
veyor line. 


Refinery sealed lubricating oil is 
stored also on the first floor in a sec- 
tion in front of the bulk oil filling and 
storage department. 
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Stock is in rows, two cartons wide, 
to facilitate inventorying according to 
brand name, grade and the one and 
five-quart containers. With this ar- 
rangement of stock a hand truck can 
be operated in the aisles and any brand 
and grade of oil is accessible without 
disturbing other storage. 

Ideal storage arrangement is con- 
sidered to be a row of two cartons 


wide and five cases high. Higher 
storage is necessary in case additional 
stock is sent to the plant. Each layer 
of cases is separated with dunnage 
strips to permit circulation of air to 
keep out moisture. Also, in case of any 
leakage the bottom of a case would not 
be in direct contact with the top of 
the lower case to permit oil to leak 
from one case to the other. 

The first layer of cases is kept off the 
floor by long 2 by 4 timbers. The plant 
has used 1l-inch timber, four cases 
long, as dunnage between upper lay- 
ers. Dunnage frames are used now, 
for neater rows and more even stor- 


age. 


Kk RAMES are rectangular, with heavy 
bracing in the center, and are slightly 
wider and longer than two cases end 
to end. 

Grease pails are stored by grades 
along an outside wall, near the re- 
finery sealed oil storage. Stock is 
stored row on row, separated by 2 by 
1 timbers for circulation of air, so mois- 
ture will not collect and rust contain- 
ers to spoil their appearance. 

The light oil pump house and storage 
and the tank truck loading rack are 
across the concrete truck yard from 
the warehouse. Storage consists of six 
20,000-gallon vertical tanks for gaso- 
line, kerosine and fuel oil marketed 
in the Twin Cities. The tank yard 
has a concrete dike, and stairs and 
walks on tanks are of steel. 

The pump house is a brick building 
near a rear corner of the tank yard 
by the tank car unloading spot. Equip- 
ment consists of three twin pump units, 
powered by three 3-horsepower electric 
motors. 

All light oil lines are 2-inch and 





Package oil storage at St. Paul bulk plant of Continental Oil Co. Note neatness of stock, aisles for 
reaching all rows, also dunnage on floor. Wooden frames against row at extreme left show type of 
dunnage between upper rows 
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are painted distinguishing colors. Gas- 
oline lines are red, with a different 
color trim for each grade handled. 
Kerosine lines are a solid green. Fuel 


oil lines are black. 


The tank truck loading rack is at 
a front corner of the tank yard. Each 
of the six lines has a hand valve, and 
a quick shut-off valve. To prevent drip- 
ping from the end of lines a device 
designed by the company is installed 
for each hose. 


The device is a metal cylinder about 
two feet long, with its diameter slight- 
ly larger than that of the hose and 
closed at one end. It is installed hori- 
zontally on the loading rack, near the 
valve. After filling a truck compart- 
ment the hose is drained into the 
truck. Then the driver places the noz- 
zle end of the hose in the cylinder 
which is long enough to hold it se- 
curely. Any liquid in the hose remains 
in that part looped between the end 
permanently fastened to the fill line 
and the end resting in the cylinder. 
The device protects the nozzle end of 
the hose and keeps it from dangling 
from the fill line. 


The warehouse building is about 80 
feet deep by 120 feet wide. Walls are 
of solid brick. Floors are concrete. 
Windows have steel frames and doors 
are metal. The roof is asphalt and 
gravel. 

A platform skirts the rear outside 
wall for unloading package goods from 
freight cars. Another platform is along 
side towards the tank yard for loading 
containers and package goods to 
trucks. 

The only ground level room is for 
the boiler. The first floor has a sepa- 
rate room for barrel cleaning, and in 
a front corner another room for the 
office. Remainder of the floor space 
is open, for barrel filling and stor- 
age, and storage of refinery sealed oil 
containers and grease pails. The cen- 
ter section is two stories, for lubricat- 
ing oil bulk storage. 

Across the front of the warehouse, 
directly connected, and fronting to 
University Ave., is the five-truck garage 
and a service station with enclosed lu- 
brication facilities. The tank yard, ad- 
joining the warehouse, is paved with 
concrete and totally enclosed with a 
steel fence. 


Illinois Marketers Set Date 
SPRINGFIELD, IIl., Dec. 29. — The 
annual convention of the Illinois Pe- 
troleum Marketers Assn. will be held 
Feb. 16 and 17 at the Pere Marquette 
Hotel, Peoria, according to G. A. 
Primm, secretary. 


Standard Oil Transfers 


TULSA, Dec. 31.— W. Raymond 
Shaw of the Carter Oil Co. is being 
transferred to Shreveport, La., to 
handle industrial relations department 
for the Standard Oil Co. of Louisiana. 
A. T. Wisner of Shreveport, who has 
been in the personnel department of 
the Louisiana company, is coming to 
Tulsa to take Shaw’s place in Carter’s 
personnel department. 


Time for Hoosiers 


INDIANAPOLIS, Jan. 3.—Governor 
M. Clifford Townsend has extended 
time for obtaining automobile and 
truck license plates from Jan. 1 to 
March 1. Extension also includes pay- 
ment of all automotive fees, and effec- 
tive date of the new weight tax law 
was advanced to March 1. 


More 





Virsinia s Woman Oil Jobber 


The historic Virginia city of Char- 
lottesville, famed as the home of 
Thomas Jefferson and the University 
of Virginia, also has the only lady 
member of the Virginia Oil Men’s As- 
sociation—Mrs. Gertrude C. Rubin. 

Visiting her 60,000-gallon bulk plant 
unannounced, which she owns and op 
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erates as commission agent for Amer- 
ican Oil Co., an N. P. N. staff writer 
found Mrs. Rubin busy in the office, 
taking orders, routing trucks and be- 
tween times working on the books. 
A few minutes conversation with 
this lady “oil man’, who entered the 
business eight years ago on the death 








of her husband, the late Henry Rubin, 
convinces the masculine skeptic that 
she knows oil marketing in Alber- 
marle, Green and Nelson counties. Be- 
sides a gallonage of gasoline and kKero- 
sine in the million-a-year class, Mrs. 
Rubin also has a sizable fuel oil and 
lubricating oil business. 
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Soft Drink Sales 


Help Gasoline Business 


® “Soft drinks will sell gasoline more 
often than gasoline will sell soft 


By ALLEN S. JAMES 
N. PLN. Staff Writer 


cal wants first and, while doing that 
he may decide to make that stop do 


hood competition in this class of mer- 
chandise, particularly as to the quali- 


drinks.” for the one farther down the road ty of the service such competitors 
The speaker was a partner in a when he will need gasoline, so he tells are furnishing. He should consider 
widely known advertising firm, the the attendant; ‘Give me some gasoline, the extent to which a _ soft drink 


research department of which had 


and look at my oil.’” 


cooler may draw hangers-on to his 


delved into this matter of selling soft Thinking back over our own ex- station, who may be in the way of his 
drinks at service stations. periences while driving along’ the more important automotive _ trade, 


’ 


“By that I mean,” the executive re- 


highways we were pretty thoroughly 


and determine that he has a suitable, 


sumed, “that a majority of the motor- convinced that advertising man was convenient outside location for his 
ists driving along the highways are right. Maybe, we thought, there is cooler. 
far more conscious of their own physi- more profit in this handling of soft The station manager also should 


cal wants than they are of the level 
of fuel in the tank. 

“The motorist sees any number of 
service stations, many of them han 
dling his favorite brand of gasoline, 
but as long as the gasoline gauge is 
not dangerously near the ‘empty’ mark 
he keeps driving until thirst, or per- 
haps the need of a rest room, registers 
in his mind the fact he had better 
begin looking for a likely appearing 
station. 

“The station that lets him know, 
far enough down the highway, that 
it keeps soft drinks and keeps them 
cold, and then presents a clean ap- 
pearance when the motorist gets near 
enough to spot that station, will draw 
him into the driveway. 

“The motorist looks after his physi- 


drinks at service stations than the one 
obtained just from the sale of the 
beverage. 

With that thought in mind we made 
considerable inquiry into this matter 
of selling soft drinks at service sta- 
tions, the information obtained being 
set down in this article. 

However, in the final analysis, the 
decision as to whether or not to sell 
such beverages must be made by the 
individual station operator, or on be- 
half of the individual station, in each 
case. There are certain fundamental 
rules of merchandising the station 
manager can follow in making that 
decision. He Knows the class of trade 
in his neighborhood and what propor- 
tion is local and what is tourist trade. 

He can easily ascertain his neighbor- 





In the shade, alongside the station front, where 
stopping at the pump island, is the 


it 


can be easily seen and reached from the cars 


| 
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il place for the soft drink cooler 


look into the matter of supply both 
for his beverages and his ice if he 
uses this medium of refrigeration, to 
determine the variety in the supply 
of beverages that he can secure and 
also the dependability of the supply. 
He should get out his pencil and figure 
out what his cost will be in going 
into this sideline and how much his 
daily sales must average to allow 
him a profit on the venture. 


Service station operators generally 
may not know it, but this year each 
one of them throughout this country 
is definitely on the prospect list of the 
major bottling companies. They are 
classed right along with the grocers, 
the lunch stands, the cigar stores and 
other places where soft drinks can be 
dispensed in bottles. 

Early in the spring the bottling com- 
panies will give their truck salesmen 
prospect lists and will launch cam- 
paigns in an effort to sell coolers. If 
the station operator proves to “tough” 
for the truck salesman an office sales- 
man will make the call. There is no 
doubt about it—-the bottling companies 
are pitching just as hard to the serv- 
ice stations as they are to any other 
business nowadays. 

Last vear the major bottling com- 
panies devoted a portion of their na- 
tional and regional advertising direct- 
ly or indirectly to the sale of soft 
drinks at service stations. The ad- 
vertising copy for this year, it is re- 
ported, had not been definitely ap- 
proved at the time this was written 
but reports are an equal, if not more, 
attention will be focused on service 
stations this summer. 

Advance reports indicate there will 
be no radical changes in cooler de- 
signs. Prices will be from $3 to $5 
higher than last spring. This  in- 
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An attractive setting can be made to help in the sales of soft drinks at service station. 


Standard of Ohio. service 


crease is due to higher raw materials 
and labor costs, it was said. 

There is going to be a greater drive 
on coin operated coolers this season. 
Reports indicate that “coin heads” have 
been perfected now to the point they 
are practically fool proof. 

These coin operated coolers are said 
to have several advantages. In the 
first place they eliminate possibility 
of a customer helping himself and 
then forgetting to pay. There isn’t 
a station operator who has sold soft 
drinks but who has had a customer 
help himself from the cooler, drink 
the beverage, get into conversation 
and then, without any intention of 
not paying, walk off and forget to 
hand the money to the attendant. 


Another feature of the coin oper- 
ated coolers that will be stressed is 
the point that actual theft of a drink 
will be prevented. And also there 
will be eliminated the tendency on 
the part of a customer who has just 
gotten a grease job or an oil change 
to pick up a bottle and drink it and 
then “hint” that the station operator 
ought to treat him after all the busi- 
ness he had given the station. It will 
be a case of pay before getting the 
drink. 

The Coca Cola Co., it is reported, 
will offer a coin head which fits on its 
newer model coolers. The unit will 
sell for $37.50, f.o.b., Kansas City, it 
is said. 


The Dr. Pepper Bottling Co. will 
have coolers with single and double 
coin heads. Some of the units will 
have the coin heads inside the cooler; 
others will have them on top of the 
box. Prices will range upward from 
the neighborhood of $50, depending 
on the type and size of the cooler. 

As in former years the coolers 
will be sold on time payments, a 
small amount down and a certain 
amount each week or month, or if 
preferred, at the rate of 1 cent a bottle 
of beverage sold. 

Beverage cooler manufacturers also 
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These gay 
colored umbrellas and tables were set up on a plat of grass at the side of a lunch room, adjacent to a 
station in Norwalk, O. 








Keep Drinks Cold! 


The major factor in success- 
ful selling of bottled drinks is 
to keep them cold. Manufactur- 
ers say bottled drinks are un- 
finished merchandise until chilled 
to a temperautre of 36 to 40 de- 
grees F. Keep the dispenser well 
iced. It will pay. 

The Oriental Oil Co.’s station in 
Dallas, for example, pays its 
utility bills from the sale of soft 
drinks despite the fact it is lo- 
cated where there is little pe- 
destrian traffic. The operators 
have built a reputation for keep- 
ing drinks cold and regular cus- 
tomers come two and_ three 
blocks, passing other soft drink 
places, to get a real cold kottled 
drink. 

The station should keep a re- 
serve stock at least twice greater 
than average daily sales, it is 
reported. That permits longer 
chilling and prevents possibility 
of being “out.” 








ready for 1938 delivery. 
fountain attachments, some have “coin heads” 
mounted on top, others have the attachment by 
which the beverage is dispensed by the insertion 





New models in electric refrigeration beverage cool- 
ers in the stock room of a bottling company, 


of a coin, inside the cooler 


Some have drinking 





will have models available on which 
will be no bottling company insignia. 
Prices will be fairly well in line with 
those of the bottling companies, ac- 
cording to advance reports. These 
models can be secured cooled both by 
ice and by electric refrigeration. 

There is no doubt that the selling 
of soft drinks has advanced rapidly 
in the past three of four years at 
service stations. Reports from the 
major bottling companies indicate 
that, in some cities as high as 85 per 
cent of the service stations in the 
territory handle soft drinks during 
the summer months. In other terri- 
tories the average is better than 50 per 
cent. 


Tuerre seems to be little distinction 
as to sales volume between the station 
in town and the one on the highway. 
As long as the station operator keeps 
his cooler out where his customers 
can see it, keeps it clean, and keeps 
it well iced and the beverage cold, and 
finally—if he is on the highway— 
keeps his signs out where the mo- 
torists can see them in time, he is 
going to get his share of the soft 
drink business. It is surprising how 
quickly a station’s reputation for cold 
soft drinks gets around! 

Now there may be some doubt in 
the minds of some station operators as 
to what the sale of soft drinks means 
in the way of profits to himself. In 
Table No. 1 are some figures that 
have been compiled by the research 
department of the advertising com- 
pany previously mentioned. The “ic- 
ing” figure was based on a cost of 
30 cents per 100 pounds for ice. That 
figure may run slightly higher in 
some cities, but not more than 2 or 3 
cents a day higher. The cost of op- 
eration for an electric refrigerating 
unit will run about the same as that 
for an iced cooler, it is said. 

A change of attitude has been re- 
ported on the part of several large 
marketing companies which a year 
or two ago opposed the sale of soft 
drinks at stations they owned or had 
leased to operators. This year some 
of these companies, it was reported, 
will encourage the operators to install 
the soft drink coolers. 


The story is told of an operator who 
had leased a major company’s sta- 
tion in a Texas city. He bought a 
soft drink dispenser. The _ district 
manager one day “suggested” that he 
remove it, since the company did 
not like to have its stations look 
“like candy stores.” The operator 
protested, but eventually took out the 
cooler and put it in his store room. 

His gasoline and oil sales dropped 
30 per cent the first month. They 
stayed down for another month and 
then he told the manager he was 
going to put that cooler back or 
else. 

The first month after he reinstalled 
the cooler his sales increased 12.5 per 
cent, and have been climbing steadily 
since. They now are virtually back 
to the level of sales before he was 
told to get out of the soft drink busi- 
ness. 

Station operators who have not 


(Continued on page 33) 


NATIONAL PETROLEUM NEWS 
































THE 2 KNOWN BIGGEST GOLD NUGGETS IN 
THE WORLD WERE ABOUT THE SAME SIZE.. 





































“WELCOME STRANGER” NUGGET 
found in Victoria, Australia 


WEIGHT—190 LBS. 
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“WELCOME” NUGGET 
found in Victoria, Australia 


WEIGHT—184'% LBS. ° 











But the WORLD'S BIGGEST MAGAZINE 
is DOUBLE the size of the second biggest! 


HE TWO biggest gold nuggets ever found differed so 





Products advertised in The American Weekly have the 
little in size that, seeing them side by side, even anexpert strongest selling support a manufacturer can give them —the 
couldn’t tell which was larger. But there’s no question about — type of selling support that means faster turnover and greater 
leadership in the magazine field. The world’s biggest maga- profits for YOU. Stock and feature these products—you'll 
zine —The American Weekly —is more than fevice as big as find it pays. 
its nearest competitor! What The American Weekly is 

The American Weekly ts the largest magazine in the world. 
It is distributed through the 15 great Hearst Sunday news- 


With its circulation increased from 6,000,000 to more than 
7,000,000 families —by the addition, on January 2, 1938, of 
SIX great Sunday newspapers as distributing publications papers and 6 other important Sunday newspapers. In 699 of 
(he American Weekly is now, more than ever, the greatest America’s 995 towns and cities of 10.000 population and over, 


advertising force in the world to help retailers move mer- ‘The American Weekly concentrates 68% of its circulation. 


chandise. For this tremendous In each of 247 cities, it reaches one or more 
of every two families 

In 155 more cities, 40 to 50% of the families 

ing areas—in the rich trading In an additional 133 cities, 30 to 40% 

territories where the great ma- In another 164 cities, 20 to 30% 

jority of families live, and 

where maximum retail sales 


circulation 1s concentrated in 
the nation’s most active buy- 


. and, in addition, more than 2,000,000 families in thou- 
sands of other communities, large and small, regularly buy 
are made. and read The American Weekly. 


THEA CAN 
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**The National Magazine with Local Influence’’ 
7,000,000 NEAREST 


WEEKLY COMPETITOR Main Office: 959 Eighth Avenue, New York City 
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Dollar Savings in Proper 


Automotive Lubrication 


’maN 

| VALUE of business 
and industrial equipment in this coun- 
try today reaches staggering propor- 
tions. During the period of motor- 
ization, many difficult problems of lu- 
brication were encountered before en- 
gineers succeeded in prolonging motor 
life to a point where it was econom- 
ically profitable. 

The problem as regards the automo- 
tive engine is of no less magnitude. A 
glance at the statistical picture of the 
automobile in this country gives one 
a better conception of its importance: 

Estimated number of pas- 

senger cars in the U. S. 27,750,000 


Estimated number of 

trucks in the U. S..... 4,500,000 
Average yearly mileage 

per passenger car...... 7,000 miles 
Average speed per passen- 

rer Sete. CA oe ee 30 miles 


The average age of these 32,250,000 
motor cars—whose value reaches into 
the billions of dollars—is 8.4 years, 
although a few reach the ripe old age 
of 15 years, while many are worn 
out in three or four years. On this 
basis, the average mileage life of auto- 
mobiles approximates 63,000 miles, or, 
reduced to operating hours, a mere 
2100 hours. It is true that many cars 
stay on the road for 100,000 miles and 
more, but usually only with a com- 
plete rebuilding of the motor. 

The average delivered cost of pas- 
senger cars is approximately $800 per 
car. On the basis of average life ex- 
pectancy in years, the average depre- 
ciation is as follows: 

Depreciation per year...... $95.24 

Depreciation per operating 

PME kote AG ei wkbe ried vas ; 38 

Depreciation per mile 0127 


To this expense, of course, must be 
added average maintenance cost. It 
becomes increasingly important to the 
motor car owner, therefore, to op- 
erate his car as economically as possi- 
ble, and he naturally asks the ques- 
tion, “What can I do to prolong the 
useful life of my car?” 

There are, of course, several com- 
mon sense answers to this question. 
Treat it with reasonable care at all 
times; avoid over-heating; keep it in 
good mechanical adjustment. 

By far the most essential thing, how- 


Shell Petroleum Corp., St. Louis, Mo 


By L. C. ELDRIDGE* 


ever, is to give it the best lubrication 
possible. 

But when the car operator actually 
seeks advice on how to assure the best 
available lubrication for his car, what 
answer does he get? From the car 
manufacturer he receives one answer, 
the mechanic gives him another, and 
his local oil vendor supplies yet an- 
other version. The result is that he 
is confronted with a confusing mass 
of conflicting recommendations. The 
car manufacturer’s agent, for exam- 
ple, would probably reply: 

“As our car is supplied with an Air 
Cleaner, an Oil Filter, a Crankcase 
Ventilator and a high pressure, high 
volume, full force lubricating oil sys- 
tem, it supplies the best of lubrication 
with an average grade of oil in the 
crankease. The air cleaner and the 
filter keep the dirt out of the engine, 
and the ventilator helps to prevent 
the formation of sludge; therefore it 
is not necessary to change the oil 
more than twice a year to meet sea- 
sonal demands.” 


The mechanic’s answer would be 
about the same with variations, and 
the oil man would no doubt recom- 
mend the use of his particular oil and 
a change every 500, 1000, 1500 or 2000 
miles regardless of air cleaner, oil fil- 
ter and the like. 

The great pity is that there is in ex- 
istence today no definite proven data 
that will enable anyone to answer the 
question as to how many miles cars 
in general should be driven between 
crankease oil changes. Many tests 
have been run. 

Thousands of dollars have been spent 
by many skilled experimenters in the 
automotive and oil industries in an at- 
tempt to find an over-all answer to this 
question, but up to the present time 
no one has been successful. Why can 
we not find this answer? Simply be 
cause there is no one correct answer 
to literally thousands of different prob- 
lems. What are some of these prob- 
lems? We list just a few: 

1. No two engines are alike when 

new, to say nothing of the many 





life for an automobile. 


ning a car is 1.27 cents a mile 


ers are: 


9 


by wear. 


tures from becoming excessive. 


Motor Car Economy. 





5 Sales Points on Car Servicing 


s Five important sales arguments oil companies and service station 
operators can use with profit are to be found in the accompanying 
recommendations of an oil company automotive engineer to assure longer 


A clincher for any sales talk on car servicing is to be found in this 
engineer’s further statement that the average depreciation cost in run- 
proper lubrication being the most im- 
portant factor in reducing this depreciation cost. 


1--Completely drain and flush the crankcase and refill with clean oil 
whenever the oil becomes badly contaminated. 
2—-Starting with a light-bodied oil for a new car, increase the body 
of the oil consistent with the increase in running clearances developed 


3—Service the air cleaner at regular operating periods, taking into 
due consideration the degree of dustiness encountered. 

4-—-If an oil filter is used, see that the cartridge or filtering unit is 
renewed whenever it becomes badly saturated with contamination. 

5——Give the engine and the oil a chance by keeping the cooling sys- 
tem clean and free from scale, thereby preventing operating tempera- 


The accompanying article is a portion of an address presented at a 
regional meeting of the Society of Automotive Engineers in Tulsa last fall 
under the title, The Relation of Cleanliness to Better Lubrication and 


The five sales point- 
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different makes, and as they go 
through life they operate with 
progressively lesser degrees of 
mechanical precision. 


2. Accessories such as air cleaners 
and oil purifiers operate with 
varying degrees of efficiency dur- 
ing the normal life of their filter- 
ing units, and there is a wide 
variation as to the efficiency of 
different makes. 


3. Cooling systems through the ac- 
cumulation of scale, etc., permit 
of gradually increasing operating 
temperatures, and the degree of 
detonation, which has an impor- 
tant effect, varies with different 
gasolines. 


4. Operating conditions of each car 
vary widely as to atmospheric 
conditions, such as high or low 
temperatures, moist or dry con- 
ditions, moderately dusty or ex- 
tremely dusty atmosphere, high 
or low speed on the open road, or 
stop and go operation in traffic. 


Added to all this is the vital factor 
of the human element—the vast differ- 
ence between human beings as op- 
erators. Moreover, we have to meet 
these problems with a wide variety of 
types and qualities of oil, and many 
different grades as to viscosity. 

In view of the complexity of the 
problem, to which we agree there is 
no one answer, then what kind of ad- 
vice or instructions can be given op- 
erators of automotive equipment at 
large that will assure the best prac- 
tical results? 

Any unbiased common sense recom- 
mendation must be based upon the ne- 
cessity of keeping the inside of the 
motor as clean and free as _ possible 
of dirt, particles of worn metal, free 
carbonous or _ asphaltic materials, 
harmful acid formations, moisture and 
dilution. To assure this, the following 
things are necessary: 


1. Completely drain and flush the 
crankcase and refill with clean oil 
whenever the oil becomes badly 
contaminated with extraneous 
materials, such as dirt, dust, ete., 
or materials formed inside, such 
as acids, sludge, ete. 


to 


Starting with a light-bodied oil 
for a new car, increase the body 
of the oil consistent with the in- 
crease in running clearances de- 
veloped by wear. 


3. Service the air cleaner at regu- 
lar operating periods, taking into 
due consideration the degree of 
dustiness encountered. 


4. If an oil purolator is used, be 
sure to renew the cartridge or 


filtering unit whenever it be- 
comes badly saturated with con- 
tamination. 


ut 


Give the engine and the oil a 
chance by keeping the cooling 
system clean and free from scale, 
thereby preventing operating tem- 


1938 


peratures from becoming exces- 
sive. 


In the normal course of our opera- 
tions, we are frequently asked wheth- 
er the use of an oil purifier will elim- 
inate the necessity of changing the 
crankcase oil, except to meet the needs 
of summer high temperature versus 
winter low temperature operating con- 
ditions. In an attempt to answer this 
question, laboratory tests were con- 
ducted for 200 hours of continuous 
running on thirteen different makes 
of oil purifiers, equivalent to 5000 
miles of filtering operation at 25 miles 
per hour. The oil used was used crank- 
case drainings. The efficiency of these 
units was judged on the basis of im- 
purities separated from the oils, as 
follows: 


Average After Per 


Used 200 Cent Re- 

Oil Hours duction 
Basic sediment 302 .23 24. 
Neutralization No. 326 302 00.73 
Iron & Silicate me 042 61.8 


Carbon Residue 1.266 1.244 O17 


Some filters were found to be much 
more efficient than others, but none of 
those tested were by any means 100% 
efficient, even when used with normal- 
ly clean filter elements. When filter 
elements become saturated they, of 
course, become almost useless, and 
the interval at which the elements be- 


come saturated with contamination 
varies in accordance with the follow- 
ing: 

1. Mechanical condition of the en- 


gine. 


No 


Operating conditions. 


3. Chemical stability of the oil used, 
such as resistance to sludge for- 
mation, breaking up into free car- 
bon, resinous compounds, harm- 
ful acid formations, etc. 


One manufacturer of purifiers rec- 
ommends changing cartridges when 
charged with carbon, sludge and me- 
tallic particles after 5000 to 10,000 
miles of operation. Another makes 
this recommendation: “Watch the col- 
or of the oil on the bayonet gauge and 
change the cartridge when the oil be- 
gins to darken. This is the sign that 
the cartridge has reached its capacity. 
Remove it; put in another one and 
keep the oil clean. If the cartridge 
life seems too short, look to the brand 
and quality of oil being used.” 


We have no quarrel with the use of 
good oil filters, but it is about time 
car operators were advised correctly 
as to their use. They should be con- 
sidered as an aid to maintaining the 
best possible lubrication, which is the 
only basis on which they will justify 
their cost. A reasonable instruction 
with reference to the use of oil filters 
would be as follows: 


1. Use the best quality of oil pro- 


curable. 
2. Change the oil at reasonably 
frequent intervals and thereby 


avoid having the dirt and sludge 
formations plug the filter cart- 


ridge too quickly, and also pro- 
tect against harmful acid for- 
mations which the filters do not 
take out. 


Ww 


Inspect the filter cartridges regu- 
larly and change whenever they 
become saturated with contamina- 
tion. 


The cost of installing new filter ele- 
ments in the St. Louis area varies from 
a minimum of 85 cents each to a maxi- 
mum of $5.50, with the average ap- 
proximately $2.50. Since the efficiency 
and economy in use of these units are 
in direct proportion to the general 
cleanliness maintained inside the mo- 
tor, the need of draining and flush- 


ing the crankcase of the engine at 
reasonably frequent intervals is ob- 
vious. 


As for air cleaners, they give great 
assistance in keeping the coarse parti- 
cles of dirt and dust out of the cylin- 
ders, especially if cleaned and serviced 
regularly. The mileage interval be- 
tween cleanings varies widely, depend- 
ent upon the quantity of dust in the 
air. At best they are not perfect, and 
when saturated with dirt they are al- 
most useless. The cleaner they are 
kept, the better they will function. 
If neglected, abrasive dirt going into 
the cylinders will aid in forming de- 
posits in firing chambers, on piston 
heads, valve heads, ring grooves, and 
so on, in addition to causing rapid 
wear of cylinaers and other parts of 
the engine. 

The mechanical efficiency of the en- 
gine is very important, especially as 
pertains to the efficiency of the pis- 
tons and rings in maintaining an effec- 
tive piston seal. When rings and pis- 
tons are not functioning properly and 
excessive blow-by is going into the 
crankcase, excessive moisture, un- 
burned fuel, burned gases (some of 
which are soluble in the oil), dirt and 
carbon all pass into the oil and build 
up contamination very rapidly, in ad- 
dition to increasing the operating tem- 
perature of the pistons, rings and bear- 
ings. At high temperatures, chemical 
changes and even cracking of the oil 
in the crankcase can take place, and 
thus it can be realized that a vicious 
circle of troubles on an ever-accelerat- 
ing scale will take place. 

In the light of the foregoing, it ap- 
pears logical and consistent to con- 
clude that we who are engaged in the 
oil and the automotive industries have 
an obligation to our mutual customers 

the motoring public—to lay aside our 
individual interests in this vital ques- 
tion of lubrication. 


We must join in formulating and 
publicizing a practical, logical, com- 
mon sense instruction program that 
will increase the usage of automotive 
equipments. What is needed is to re- 
place the present confusion and mis- 
apprehensions with facts understand- 
able to the average layman. Like Mr. 
Kipling’s five serving men, we must 
educate the public as to the What, 
the When, the Why and the How of 
optimum motoring economy. 
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Miale Customers More Trouble 


To Wait on Than Women 


% “Why is it that you do not expect 

a waiter to clean your glasses, 
shine your shoes and comb your hair 
when you go out to lunch, but when 
you take your car to a filling station 
you expect the operator to wash your 
windshield, put air in your tires, and 
water in your radiator?” 

Varied answers to this question were 
received in the contest recently con- 
cluded by the Richmond, Va., Weights 
and Measures Bureau for service sta- 
tion operators here. 

The bulk of them boiled down to the 
sense of the declaration of one op- 
erator, that waiters “hadn’t started 
doing it yet,’ but that if one did, the 
others would probably follow sooner 
or later—-in other words, competition. 

The contest, conceived by B. W. Rag- 
land, chief of the Richmond Bureau, 
is believed to be the first of its kind 
ever conducted for service station men, 
although Ragland has conducted other 
similar contests for grocery clerks and 
workers in other lines of business. 

Its object? Several are cited. First 
of all, it publicized the work of the 
Weights and Measures Bureau, not 
only among the operators but with the 
general public, for local newspapers 
carried stories on it when announced, 
during its pendency, and at its close. 

Further, it acquainted the operators 
with what the bureau is working to- 
ward; several educational questions 
were included in the list of 25 submit- 
ted to the operators. Each question 
had some bearing on some phase of 
the business of measuring gasoline 
and oil and supplying customers, and, 
commenting on the results, Ragland 
said the answers showed that the con- 
test “filled a great educational need.” 

The contest was sponsored by the 
Pittsburgh Equitable Meter Co., Nep- 
tune Meter Co., and Brodie Meter Co., 
who contributed the prize money, to- 
taling $100, which was. distributed 
among the six prize winners. 

Not only were factual questions in- 
cluded, but questions requiring the op- 
erators to set down their observations 
of their customers. 

Among the latter was the poser: 
“Which is the most troublesome to 
wait upon, man or woman customer?” 

Seventy-five per cent of the contest- 
ants answered this one “man’. One 
woman contestant explained: 

“As a rule, a woman leaves the serv- 
icing of her car up to the operator, 
and a man acts as if he knows more 


than the operator. Then, too, a woman 
is more considerate of the service man 
than men, as a rule. Very few women 
will ask an operator to put air in tires, 
service the battery, etc., if it is raining 
very hard, and men do it quite often.” 

Answers to this question brought 
from Ragland a congratulation for 
the men. He declared “all should watch 
or check their transactions,” and cau- 
tioned the ladies to be careful “for the 
contest developed the fact that while 
you were the most agreeable, you were 
also the most careless.” 

Questioned as to what per cent of 
their customers checked purchases at 
filling stations, answers of operators 
in residential sections averaged out at 
about 38 per cent, while at stations 
in the business section of the city 
the average was found to be about 68 
per cent. 

The following answers given in pa- 
renthesis (except those calling for con- 
clusions of operators) are those sub- 
mitted by Mr. Ragland and the judges. 
Answers to questions concerning legal- 
ity of certain practices are based on the 
laws under which the Richmond sta- 
tions operate—city or state, or both. 

The list of 25 questions as submitted 
to the operators—all others were 
barred—follows: 


1. What is the difference between a 
liquid quart and a dry quart? (Liquid 
quart, 57.75 cu. in.; dry quart, 67.2 cu. 
in.—not so many got this answer). 


2. What should a weights and mea- 
sures official do with your equipment 
if it is not susceptible of satisfactory 
repair? (All contestants agreed, ac- 
cording to Ragland, that all incorrect 
measuring devices should be_ de- 
stroyed.) 

3. Where and why should the price 
per gallon be posted on the pump? 
(Again unanimity of response: In full 
view of the customer, for his informa- 
tion.) 


4. How should a vehicle tank used 
in dispensing petroleum products be 
marked? (Not all contestants could 
answer this one. The correct answer 
is “each dome, as well as the outlets 
should be marked with capacity, and 
each outlet should be marked with a 
number designating the compart- 
ment.”) 


~ 


5. Should a station operator check 
deliveries of motor fuel before or after 
a delivery? (A. both.) 

5A. Where should the indicator be 
placed on a tank truck, and how? (In 


the dome of each compartment and so 
that it can be easily sealed.) 


6. What is meant by the term “prim- 
ing” as applied to a gasoline meter 
pump? (Getting the whole line com- 
pletely full from foot valve to noz- 
zle end.) 


7. What percentage of your cus- 
tomers watch their purchase? 


8. Where should the indicating ele- 
ment be when pump is not in opera- 
tion? (Zero.) 


9. Are cutoff valves allowed on the 
discharge line? (No.) 


9A. Where are valves permissible on 
dispensing units and why? (Foot 
valves at the base of the suction pipe 
and at the extremity of the delivery 
hose, when the operation requires hose- 
full at all times; to show system full 
and air eliminator working and the wet 
hose measures from the extremity of 
the hose.) 


10. How should lubricating oil be 
marked? (With trade name, brand, 
and S.A.E. number.) 


11. What kind of a device is re- 
quired in the delivery of grease? (One 
that will become inoperative when the 
supply of grease is exhausted.) 


12. When a pump is condemned, 
who has the authority to break the 
seal? (The repair man, provided he 
replaces the same.) 

13. Can you use weighing and mea- 
suring devices before they are tested 
and sealed? (No.) 


14. Is motor fuel or gasoline col- 
ored for a specific purpose? If so, 
why? (Yes, to distinguish one brand 
from another.) 

15. What relationship should exist 
between station operator, oil company, 
and consumer? (One of mutual in- 
terest.) 

16. In any type of gasoline pump, 
what part of the mechanism assures 
the customer and the operator correct 
measurement under all rates of flow? 
Asked by Pittsburgh Equitable Meter 
Co. (The meter, the part which has 
been sealed by the weights and mea- 
sures official.) 

17. What is a meter? (None of the 
contestants, according to Ragland, an- 
swered this one correctly. His an- 
swer: “A device for measuring liquid 
volume continuously.” 


18. Is a positive displacement me- 


: 


~ 
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ter preferable over other types? (Not 
so many correct answers on this one. 
Correct: Yes, a meter must be posi- 
tive in order to be accurate.) 

19. Why is a visi-gauge required 
on a pumping device; give two rea- 
sons? (To show that a system is full, 
and to check the air eliminator.) 

20. Are gauge sticks permitted in 
fixing inventories? Why? (No, they 
give only the approximate measure.) 

21. What is meant by octane rating, 
or number? (An arbitrary figure de- 
termining the ability of the fuel to sup- 
press knocks.) 

21A. What is meant by S.A.E. num- 
bers as applied to lubricating oil? (The 
weight or body of oil.) 

22. How long should a container 
used in dispensing oil be inverted or 
drained? (Depends upon the S.A.E. 
rating of the oil, as well as the tem- 
perature.) 

22A. Which are the most trouble- 
some to wait on, men or women? 
(Men, said 75 per cent of operators.) 

23. Why is it that a waiter does not 
wash your glasses, shine your shoes 
and comb your hair when you go to 
lunch, but when you take your car to 
a filling station you expect the op- 
erator to wash your windshield, put 
air in your tires, and water in your ra- 
diator? Asked by Neptune Meter Co. 
(Competition makes it so.) 

24. Which is the legal way to sell 
gasoline, by dollar and cents worth 
or by measure? (By measure. Rag- 
land expressed surprise that four of 
the operators who submitted answers 
to the contest thought it legal to sell 


by money value. “Regardless of com- 


” 


puting pumps,” he asserted, “the law 
demands that liquid commodities be 
sold by liquid measure.’’) 

25. Who loses the motor fuel which 
evaporates while dispensing into the 
tank of an automobile? (The service 
station operator—-and if anyone dis- 
agrees, Ragland says his Bureau is 
ready to prove it. Only one contestant 
answered this one correctly. It was 
asked by the Brodie Meter Co.) 

Judges in the contest were M. A. 
Hubbard, Virginia supervisor of 
weights and measures; Harold I. 
Baumes, representing the League of 
Municipalities, and Joseph Kass, a 
Richmond businessman. 

Winners were: First prize, $50, Rob- 
ert Samuel, Maymont Service Station; 
Second, $25, Fred L. Stoler, Automo- 
bile Supply Co.; Third, $15, Mrs. Helen 
Pritchard Eldred, Pritchard Service 
Station; Fourth (tie) $3.75 each, Otto 
B. Westerman, Jr., Coleman-Scales, and 
W. A. Pond; and Fifth, $2.50, R. G. 
Dunn, Dunn’s Service Station. 

At the close of the contest the three 
sponsoring meter companies wrote 
Ragland congratulating him on the 
success of the contest, in which repre- 
sentatives of every oil company and 
distributor in Richmond participated, 
and declaring their belief in its educa- 
tional value. 

Ragland, its conceiver, is well known 
nationally among weights and mea- 
sures technologists and officials, and 
has taken part in numerous national 
conferences on weights and measures. 





Soit Drink Sales 


(Continued from page 28) 


previously tried to sell soft drinks 
can undertake the venture in a mod- 
est way at first. The initial invest- 
ment will not be great and it can 
be paid out of profits. The bottling 
companies will see that the stock is 
kept up, and the ice man, if an ice 
cooled dispenser is used, will attend 
to most of the icing problems. 

It is not a wise plan to attempt to 
handle too wide a variety of soft 
drinks. Select one or two best sellers 
in the community and two or three 
popular flavors in other carbonated 
beverages and let it go at that, is 
the advice of those who have had ex- 
perience in this line. The service 
station operator should remember that 
every day a bottle stays in the cooler, 
1/24th of the cost of cooling a case 
of beverage for that day must be 
charged to that bottle. It does not 
take long for that bottle to become 
a liability. 

The bottling companies usually sup- 
ply good advertising signs. They 
should be put where they can be 
seen—and kept clean. A few minutes 
a day during slack periods will do 
much to keep the signs and the cooler 
clean and attractive. The station man 
should keep in mind that it is an 
attractive sign and cooler that create 
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the impulse to satisfy that latent 
thirst. 

Keep the cooler out where the cus- 
tomers can see it. Most of them can 
be moved easily, so why not take ad- 
vantage of the power of suggestion. 
Remember that Wrigley, the chewing 
gum manufacturer, once said that if 


his product was placed behind the 
counter instead of on top, his business 
would drop 50 per cent. 

On the matter of the station own- 
ing its own cooler, or having one in- 
stalled by the bottling company, sub- 
ject to its terms, the advice of the 
head of one bottling company is for 
this station to own the cooler, if at 
all possible. 

“When a cooler is loaned by a 
bottling company,” the bottler added, 
“the seller is expected to handle that 
company’s beverage exclusively. Pret- 
ty soon he finds a demand for some 
other beverage and he adds it--then 
there is likely to be a misunderstand- 


ing. 


“When a seller owns his own cooler 
he can put in as many brands of 
bottled drinks as he desires. He can 
buy a cooler on almost any terms, 
and can trade it in for newer or 
larger models as easily as_ trading 
in a car. There is a good resale value 
for used coolers.” 


New Refinery in Japan 


LONDON, Dec. 24.—-The largest mod- 
ern oil refinery in Japan will soon be 
completed, it is reported, with a crude 
throughput capacity of 14,200 barrels 
per day. It is being constructed for 
the Maruzen Oil Co. Petroleum con- 
sumption in Japan this year to date 
has been at the rate of 22,000,000 bar- 
rels per annum. 


GAINESVILLE, Tex., Jan. 3.—The 
name of the Gainesville Refining Corp. 
has been changed to Denver Producing 
& Refining Co., effective Jan. 1. The 
change was made in order to bring the 
refining corporation, along with other 
subsidiary and associated companies, 
under one name. 


The announcement of the change in 
name, signed by C. W. Anderson, sales 
manager, states that the management 
and other personnel is unchanged. 





Table No. 1 


Estimated income en sale of one, three and six cases of soft drinks daily, based 
on ice cost of 30 cents per 100 pounds. No cost of labor is included nor apportion- 
ment of the station’s general overhead expense 


One Case Daily 


24 bottles at 5 cents each $1.20 
Wholesale cost of goods .80 

Gross profit , eae 40 
Less icing & interest on investment .. AS 

Daily profit ee Oe ee ee 25 
Multiply by 312 business days, annual profit .. $78.00 
. Three Cases Daily 
72 bottles, at 5 cents each eS eer ae $3.60 
Wholesale cost of goods 2.40 

Gross profit ve 1.20 
Less icing & interest on investment .. 15 

Daily net profit PO (a ee 1.05 
Multiply by 312 business days, annual profit .... é% $327.60 

Six Cases Daily 

Bom DOecten G6 S COMIG COED «ooo. ciciccdcicecccuns cseace Gee 
Wholesale cost of goods ee ree 4.80 

Gross profit eee OTe TCC er ee - : 2.40 
Less icing & interest on investment ............ ; ; .20 

Daily net profit 2.2 


Multiply by 312 business days, annJal profit yA 


. . $686.00 
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Modern design and equipment features this service station of the Argentine government’s oil company in a suburb of Buenos Aires. A _ restaurant is 


included and the view from the tower, known as a “belvedere,” is an att-action to visitors. The lubrication department, in which lifts are used, is 


in the wing on the far side of the main building 


In Buenos Aires Suburb 


The Argentine Government’s Y. P. F. Oper- 
ates Modern Service Station Which Also In- 
cludes Storage for Liquified Gas In Cylinders 


A SERVICE station cater- call a “belvedere,” which is a building 26 by 44 by 52 feet, is occupied by the 
ing to the motorists of suburban commanding a good view of the land- station and storage plant. 
Buenos Aires in Argentina, and to tour- scape. From this spot the La Plata Equipment is of modern type. There 
ists who start their trip at a nearby river may be seen, which empties into are three electrically operated gaso- 
point for the picturesque islands of the the Atlantic Ocean. line pumps, one for kerosine, two hy- 
Parana delta, has been built by Yaci A triangular lot, of 500 square feet, draulic lifts for lubrication work, a 


mientos Petroliferos Fiscales, familiar- 
ly known as “Y. P. F.”, the Argentine 
government-owned petroleum com 
pany. 

This station, attractive, modern and 
of an architectural style harmonizing 
with its surroundings, is in Olivos, a 
village nine miles from Buenos Aires. 
It is on the main road to Tigre, the 
starting point for Parana visitors. 

The station consists of an _ office, 
waiting-room, rest-rooms, lubrication 
department, mechanical repair shop, 
storage plant for liquefied petroleum 
gas, outbuildings for workmen, and 
car-washing department, all on the 
ground floor, says Dr. Enrique Etche 
verry, editor of the Boletin de In- 
formaciones’ Petroleras (Petroleum 
News Bulletin), official organ of the 








Y. P. F. 
- : In addition to the complete services fou F e-stop stations sc : ye fle 
On the upper floor is a kitchen, room aa sigor aaron ee he rhage Bay ee "i ger a niggas ier: — a aco — rage 
: gas is als ( . i s station o e Argentine government's oil company in a suburb o 
for > o rate rr: . ‘ “ 8 ti : : Na sii ¢ . ’ 
r the night watchman, terrace for Buenos Aires. The cylinders of gas are stored in the wing of the station shown in the fore- 








the buffet, and a red-tiled staircase 


; ? Lubrication and other automotive services are provided for in a similar wing on the 
leading into what the Latin Americans 


other side of the station 
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half cramp hoist, centralized lubricat- 
ing equipment, equipment for lubri- 
cating gear and differential housings, 
lubricating oil pump, recorder-meter, 
and grease guns. There is also air 
equipment, cleaning equipment for up- 
holstery, vulcanizing service, battery 
recharging and all other services re- 
quired by automobiles. 

Lighting is furnished with opales- 
cent lamp globes and wrought-iron 
lanterns which harmonize with the 
general style. There are six 500-watt 
reflectors also. 

The storage plant for Supergas, 
liquefied petroleum gas used by cus- 
tomers in the north suburban zone of 
Buenos Aires, is a separate building 
on the station lot. It has storage ca- 
pacity for 300 cylinders. 

Two sides of the storage plant are 
open, side-walls being omitted in order 
to obtain ventilation. The building is 
surrounded by a low fence, ending at 
the top with wire-line panels. The sta- 
tion handles products made by Y. P. F., 
including gasoline, kerosine, and lubri- 
cating oils, as well as specialties, such 
as insecticides, and so on. 

President of the company is Ing. 
Ricardo Silveyra. Other officers are: 
Ing. Augustin Rosas, and Ing. Alberto 
Mendez Casariego. Directors are: Dr. 
Luis Rojas, Dr. Horacio Morixe, Dr. 
Santiago B. Zaccheo, and Dr. Juan E. 
Garro Allende. 


U. 8S. Oil Exports Up 
A3% in 1937 


WASHINGTON, Jan. 3.—Exports of 
petroleum products from the United 
States during the first 11 months of 
1937 were 43 per cent above those for 
the same period of 1936, according to 
figures of the Bureau of Foreign and 
Domestic Commerce. 

At the same time, imports for con- 
sumption increased 11 per cent. 

During the January-November period 
of 1937, the exports were valued at 
$347,540,000 compared with $242,376,- 
000 in the same period last year. In- 
creases were shown in exports of crude 
and all products as shown by the bu- 
reau’s summary, which follows: 

Crude 46,648,000 barrels in 1936, 62,- 
011,000 in 1937; refined mineral oils, 
65,589,000 barrels in 1936, 87,419,000 bar- 
rels in 1937; motor fuel, 21,085,000 bar- 
rels in 1936, 28,252,000 barrels in 1937; 
lubricating oil, 7,967,000 barrels in 1936; 
10,063,000 barrels in 1937. 

The increase in imports was all in 
refined products, as crude imports 
dropped from 30,087,000 barrels in the 
11-month period of 1936 to 24,687,000 
barrels in 1937. No breakdown is given 
in the figures for volume of other prod- 
ucts than crude, but total petroleum 
imports during the January-November 
period increased from $36,685,000 to 
$40,795,000. 

November exports of petroleum and 
products amounted to $35,105,000, com- 
pared with $23,805,000 in the same 
month of 1936; imports in November 
were valued at $3,092,000, compared 
with $3,184,000 in November last year. 
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BRADFORD OIL REFINING COMPANY 


Announces the completion of its 


New Lubricating Plant 


Latest improved type of equipment and process 
Highest quality of products 


Refined exclusively from 


Famous Bradford, Pennsylvania Premium Crude 


We offer: 
HIGH FLASH CYLINDER STOCKS 
SOLVENT DEWAXED BRIGHT STOCKS 
NEUTRALS — MOTOR OILS 


In tank cars, drums and cans 


We solicit your inquiries 


BRADFORD OIL REFINING COMPANY 


BRADFORD, PENNSYLVANIA 


1938 New Car 
Lubrication Issue 


4 ATEST developments in hy- new features and to be prepared 


poids . . . . wider use of oil to service the new models when 
filters . . . more batteries under they start rolling into your sta- 
the hood . .. importance of regu- tion. 
lar crankcase oil drains and This annual number is 35c a 
chassis lubrication! copy. Our regular subscribers 


These are a few of the NEW receive it at no extra cost on 
features of the 1938 car models their subscription which is $2 a 
thoroughly discussed in our year, (52 issues). 
coming annual lubrication issue. 


For 1938 you will want this If you are not a subscriber, 
New Car Lubrication Issue better reserve your copy of the 
more than ever... to know the 1938 Lubrication Issue now. 


am am ow am am as == == CLIP AND MAIL —" —- =—- =—-"- ?: > = 


NATIONAL PETROLEUM NEWS 
530 Penton Bldg., Cleveland, Ohio Date 





e Reserve a copy of the 1938 New Car Lubrication Issue for me. 
Enter my subscription to NaTIONAL PeTroLEUM News for the next 92 
weeks. Enclosed is check for $2. (Canada $3; Foreign $3.50). 











NAME 
St. Box Position 
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Compiled by R. E. Burnham, patent and 
511 Eleventh Street, N. W., 
from whom copies may be 
State number 
of patent and name of inventor when ordering. 


trade-mark attorney, 
Washington, D. C., 


obtained at the rate of 25c¢ each. 


November 2, 1937 
REFINING 
Production of hydrocarbons of high 
molecular weight—Hans Rabe and 
Michael Otto, Germany, assignors to 
I. G. Farbenindustrie. Filed Jan. 19, 
1933. No. 2,097,468. 


Process of gasifying oils and coals— 
Stephen A. Kiss, Brooklyn, N. Y. Filed 
Feb. 1, 1934. No. 2,097,489. 


Propane dewaxing—Percy C. Keith, 
Jr., Peapack, N. J., assignor to Stand- 
ard Oil Co. (Ind.) Filed Apr. 30, 1934. 
No. 2,097,728. 

Process of cracking hydrocarbons by 
means of catalysts—Friedrich Schick 
and Eugen Emilius, Germany. Filed 
June 8, 1933. No. 2,097,989. 

Processes of dewaxing oils—Eddie 
M. Dons and Dwight B. Mapes, Tulsa, 
Okla., assignors to Mid-Continent Pe- 
troleum Corp. Filed May 3 and June 
8, 1934. Nos. 2,097,999 and 2,098,007. 


Conversion and coking of hydrocar- 





Cushing quality brings cus- 
tomers back, helps jobbers to 
make MORE money with sat- 
isfied customers. For years 
Cushing has been refining 
Thoroughbred Quality into 
Petroleum Products that will 
help YOU to increase sales. 
Write, wire or phone for quo- 
Onfioms. . 2 sw es 











$e wo PLETE 
e . e 
e 
WRITE, WIRE OR PHONE 
FOR QUOTATIONS 


CAnHON BALL 
SERVICE 


Cushing Ethy! Gasoline 


Cushing Anti-Knock 
Regular-Leaded 


Anti-Knock Pressure 
400 End Point 


60-62 Better than U.S. Motor 
60.62 Under 400 End Point 
64.66 Under 375 End Point 

68.70 Under 360 End Point 
42.44 W.W.D.T. Kerosene 

38-40 Light Straw Zero Distillate 


32-36 Overhead uncracked 
Gas Oil 


Cracked Fuel Oil 


COMPANY 


General Sales Offices: CUSHING, OKLAHOMA 
Division Sales Offices: 2007 FOSHAY TOWER 
MINNEAPOLIS, MINN 
OKLAHOMA 


REFINERIES: CUSHING & BLACKWELL, 
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bons—Alfred Fisher, Chicago, IIl., as- 
signor to Universal Oil Products Co. 
Filed June 2, 1933. No. 2,098,033. 

Treatment of hydrocarbons—Vladi- 
mir Ipatieff and Vasili Komarewsky, 
Chicago, Ill., assignors to Universal Oil 
Products Co. Filed July 18 and Aug. 
16, 1935. Nos. 2,098,045 and 2,098,046. 

Conversion of hydrocarbon oils— 
John W. McCaffrey, Chicago, IIl., as- 
signor to Universal Oil Products Co. 
Filed May 23, 1934. No. 2,098,057. 

Treatment of hydrocarbon oils— 
Jaeque C. Morrell, Chicago, Ill. as- 
signor to Universal Oil Products Co. 
Filed Feb. 18, 1932. No. 2,098,059. 

MISCELLANEOUS 

Oil testing machine—Cyril C. Benz, 
Long Beach, Calif. Filed July 1, 1935. 
No. 2,097,716. 

Stabilized colored gasoline—John W. 
Orelup, East Orange, N. J., assignor 
to Patent Fuels & Color Corp., Cin- 


cinnati, Ohio. Filed May 27, 1929. 
No. 2,097,773. 
~ * * 
November 9, 1937 
REFINING 


Process for hydrogenating distillable 
carbonaceous materials. Matthias Pier, 
Walter Simon, and Walter Kroenig, 
Germany, assignors to Standard-I. G. 
Co. Filed Dec. 22, 1932. No. 2,098,400. 

Process for filtering wax from oils. 
Basil Hopper and Kenneth Kingman, 
Palos Verdes Estates, Calif., assignors 
to Union Oil Co. Filed Mar. 25, 1935. 
No. 2,098,545. 

Apparatus for treating cleaning sol- 


vents. Louis E. Wesselmann, Buffalo, 
N. Y. Filed May 10, 1935. No. 2,098,- 
713. 


Continuous pressure distillation proc- 
ess. Oswald C. Brewster, Max G. 
Paulus, and Andrew E. Thompson, Cas- 
per, Wyo., assignors to Standard Oil 
Co. (Ind.) Filed Feb. 13, 1928. No. 
2,098,772. 


Next Houston Oil Show 


Will Be in 1939 


HOUSTON, Dec. 30.-In accordance 
with the non-profit policy of the Oil- 
World Exposition Assn., John R. Su- 
man, vice-president of Humble Oil & 
Refining Co., president of the associa- 
tion, has announced that a 20 per 
cent refund will be made on the total 
amount paid for exhibiting space by all 
those exhibiting at the 1937 exposition. 

The next oil show in Houston will 
be held in 1939, the definite dates to be 
decided by the directors at a meeting 
early in 1938. It has been decided, how- 
ever, that the date will be in the 
spring, instead of in October, when the 
1937 expo was held. 

Before deciding on the 1939 show a 
questionnaire was sent to all exhibitors 
with regard to the frequency of the 
oil expositions in Houston. To date, 
180 companies have replied favoring an 
Oil World Exposition in Houston every 
other year, alternating with the Inter- 
national Petroleum Exposition at Tulsa. 
Nine manufacturers or supply houses 
favored an exposition held every four 
years at Tulsa and every four years at 
Houston. 


NATIONAL PETROLEUM NEWS 











; 


TPD Studies Alleged Collusive Bids 
From West Coast Companies 


WASHINGTON — Treasury Procure- the first bids, saw that they were, for advertised for new bids for Region 6, 


ment Division is studying bids submit- the most part identical (NPN, Dec. 15, and it is these its officials are now 
ted by West Coast oil companies for p. 19), and turned them over to Treas- studying. No comment has been forth- 
: ; ury legal officials for investigation into coming from the Division on the new 
supplying gasoline for government ac- possibility of collusion among bidders. bids, although it is noted that, while 
tivities in Region 6 (West Coast states, It was explained at the time that the they are slightly less “identical” than 
Arizona and Nevada) in response to a division had established a policy of the Nov. 16 bids, there still are groups 
readvertisement. treating identical bids, in most cases, of bidders with the same bids. 

Bids for Region 6 gasoline were as prima-facie evidence of collusion, The city tank wagon bids for all re- 
opened originally on Nov. 16, at the and that investigations would be start- gions in the country are tabulated be- 
same time bids for the other five re- ed if the department felt them war- low, with both the old and new bids 
gions of the country were opened. ranted. for Region 6 given, for the purpose of 

However, TPD officials looked over With the old bids cancelled, the TPD comparison. 


(For all cities maximum price Cities Service Asphalt Products Co., (tank car_plus 0.25 cent); Socony- $10,000, no further supplies shall be 
and brand name appear after bid- 8.4 cents for “Koolmotor”’; Standard Vacuum, 7.5 cents for “Mobilgas’; furnished hereunder. 
der’s name. Posted price basis is of N. J., 7.75 cents for ‘Essolene’’; 


Atlantic, 7.7 cents for “White Flash.” 
commercial consumer tank car Atlantic, 8.2 cents for “White Flash.” * Note—Conoco bid limited to fur- REGION THREE CITY BIDS 
price plus 0.5-cent unless otherwise Buffalo, 50,532 gals. Sinclair 8.49 nishing of supplies for which the (For all cities, maximum price 
stated.). All bids are for V-68 Grade. cents for “Sinclair H-C”’; Texaco, aggregate of the prices herein pro- 


30 rr Fi Chier”: S edt hall t , and brand name appear after bid- 
_ : : — . 9.0 cents for “Fire Chief”; Socony- vided for sha ye a SUM NOL eCX- Ger’s name. Posted price basis is 
REGION ONE CITY BIDS Vacuum, 8.75 cents for “Mobilgas’; ceeding $10,000, and if and when commercial oununaaat tank wagon 
Bridgeport, Conn., 10,000 gals. Colonial Beacon, 8.49 cents for “Es- such aggregate of prices shall equal 

Sinclair, 9.3 cents for “Sinclair H-C”; solene” (tank car 


price less 1.5 cents unless otherwise 

plus 0.49 cent); $10,000, no further supplies shall stated). All bids are for V-68 Grade. 

Texaco, 8.5 cents for “Fire Chief’; Atlantic, 8&.74 cents for “White be furnished hereunder. Chicago, 245,831 gals. Refiners 
Socony-Vacuum, 8.5 cents for “Mo- Flash.” 1 ( 


; : ; .G J y ’ r ; Petroleum Co., Chicago, 8.2 cents for 
bilgas”; McElligott Fuel Corp., 7.6 Rochester, 19,351 gals. Sinclair, REGION TWO CITY BIDS ay a ay, Senet. See } for 

. ’ A . s . : - 68-70 Octane (tank wagon minus 
cents for “Pea Green” (tank car 8.49 cents for “Sinclair H-C’; Tex- (For all cities, maximum price 


ns : - 1.0); Shell, 8.7 cents for “super 

plus 0.25 cent); Epco Inc., Bridge- aco, 8.84 cents for “Fire Chief’; and brand name appear after bid- shel (tank wagon minus 0 

Le ge ens bp bg ge or Socony-Vacuum, 9.1 cents for “Mo- der’s name Posted price basis is cents); Deep Rock, 8.365 cents for 
€ axes J ~ Ss jar e 


bilgas”; Webaco Oil Co., Webster commercial consumer tank “gs os ke? 7 

. BSas ; ¢ * ; ’ ‘ , . Super Kant Nock (tank wagon 
(tank car flat); Colonial Beacon, N. Y., 8.47 cents (no brand name) price less 3 cents unless otherwise minus 2.0 cents); Standard, 7.7 
8.5 cents for ‘“‘Essolene’’; Cities Serv- (tank car minus 0.2 cent); Colonial stated). All bids are for V-68 Grade. cents for “Red Crown” (tank wagon 
ice, Boston, 8.5 cents (brand name _ Beacon, 8.49 cents for “Essolene” Birmingham, 13,220 gals. Sinclair, 


wagon 





. 90 fs i ; 2.0 cents); Jewett & Sowers 
not given); Atlantic, 8.2 cents for (tank car plus 0.49 cent); Atlantic, 9.7 cents for “Sinclair H-C”; Shell, Oil Co ‘ Pn vol BOT at ge 
“White Flash.” 8.37 cents for “White Flash.” 8.4 cents for “Super Shell”; Texaco, «“jeweline Regular” “(tank wagon 

New Haven, Conn., 11,600 gals., New_York City, 314,576 gals. Sin- 8.9 cents for “Fire Chief’; Stand- minus 2.0 cents): Consumers Petro- 
Sinclair, 9.3 cents for “Sinclair H-C”; clair, 7.43 cents for “Sinclair H-C’ ard of Ky., 8.4 cents for “Crown.” leum Co Chicago 8.0 cents for 
Texaco, 8.3 cents for “Fire Chief’; (tank car flat); Texaco, 7.64 cents Jacksonville, 13,350 gals. Orange 5 : 
Socony-Vacuum, 8.5 cents for “Mo- for “Fire Chief’ (tank 


“Conoe ze” (tz vagon minus 
' car flat); State Oil Co.,’ Miami, 8.2 cents for a2 a Tales Peneeen Co. 
bilgas”; McElligott Fuel Corp., 7.45 Socony-Vacuum, 8.0 cents for “Mo- ‘‘Koolmotor”’; Sinclair, 7.7 cents for artlesville, Okla. 9.2 cents for 
cents for “Pea Green” (tank car bilgas”; Harper Oil Co. Ine., Long “Sinclair H-C”; Atlantic, 8.875 cents Phillips “66”: Sinelair, 7.12. cents 
plus 0.25); Colonial Beacon, 7.99 Island City, N. Y., 8.39 cents (no for “White Flash”; Shell, 7.85 cents for “Sinclair H-C” (tank wagon 
cents for “Essolene”’; Cities Service, brand name given); Cities Service for “Super Shell”; Texaco, 7.72 ue 


I 2 cents inus 2.0 cents); Texaco, 7.5 cents 
8.5 cents (brand name not given); Asphalt Products, New York City, for “Fire Chief’; Standard of Ky., ree Pe pk wagon minus 
Atlantic, 8.2 cents for “White Flash.” 8.4 cents for ‘Koolmotor.” 7.75 cents for “Crown.” 20) 

Baltimore, 68,760 gals. Sinclair, Brooklyn, 117,204 gals. Sinclair, Miami, 22,550 gals. Orange State ~~ _~° jn aes Is. S rior 
7.35 cents for “Sinclair H-C” (tank 7.43 cents for “Sinclair H-C” (tank Oil Co., Miami, 8.2 cents for ‘“Kool- Indianapolis, 28,973 gals. Superio 
car flat); Texaco, 7.81 cents for car flat); 


Texaco, 7.64 cents for motor”: Sinclair, 8.7 cents for “Sin- Petroleum Co., Louisville, Ky.. 8.9 
“Fire Chief” (tank car flat); *Cono- “Fire Chief” (tank car flat); So- clair H-C”; Atlantic. 9.375 cents for cents for “Superior Bronze” (tank 
co, commercial consumer price cony-Vacuum, 8.0 cents for “Mobil- “White Flash”; Shell, 7.85 cents for Wagon minus 1.0 cent); Shell, _ 
minus .5 cent, 10.0 cents for “Cono- gas”; Harper Oil Co. Inc., Long “Super Shell”: Texaco, 7.73 cents cents for “Super Shell”; Associated 
co Bronze”; Standard of New Jersey, Island . *& 


City, N. Y.. 839 cents (no for “Fire Chief’: Standard of Ky., Service. Co., Indianapolis, 9.15 cents 

7.75 cents for “Essolene” (tank car brand name given): Cities Service 7.75 cents for “Crown.” for Truck (tank wagon today 
plus 0.25 cent); Atlantic, 8.7 cents Asphalt Products, 8.4 cents for Atlanta. 12.886 gals. Refiners Oi] 15-4 cents—less 5.0 cents _taxes, 
for “White Flash.” “Koolmotor.” Corp., Atlanta. 9.75 cents (tank Minus 1.75 cents); Standard, 9.2 
Worcester, Mass., 9000 gals. Sin- Flushing, 15.000 eals. Sinclair, wagon minus 0.5 cent) (no brand cents for “Red Crown”; Indian Re- 


clair, 9.0 cents for “Sinclair H-C”; 7.43 cents for “Sinclair H-C” (tank name given): Sinclair 9.7 cents for fining Co., New York City, 8.7 cents 
Texaco, 8.8 cents for “Fire Chief”: car flat); Texaco, 7.8 cents for “Fire “Sinclair H-C”: Shell, 9.75 cents for for “Fire Chief”; Ohio Oil Co., Find- 
Socony-Vacuum, 8.8 cents for “Mo- Chief” (tank car plus .25 cent); “Super Shell”; Texaco, 9.75 cents for lay, O., 10.4 cents for “Linco Gold- 
bilgas”;: Pennsylvania Oil Co.. 8.25 Soconv-Vacuum, 8.5 cents for “Mo- “Fire Chief”: 


Standard of Ky., 9.7 e¢n”; Phillips Petroleum Co. 99 
cents for “Powerful Penn”; C. K._ bilgas’; Harper Oil Co. Ine., 8.39 cents for “Crown.” k cents for Phillips “66 _<een _ 
Smith Co. Ine., 8.8 cents (no brand cents (no brand name given): Cities Memphis, 22.677 gals. Lion Oil Re- C0. Indianapolis, 8.75 cents (no 
name given), (8.3 cents basis plus Service Asphalt 


Products, 8.4 cents fining Co.. El Dorado. Ark., 11.5 brand name given) (tank wagon 
0.5 cent); Atlantic, 8.5 cent for for ‘“Koolmotor.” cents for Lion “Knix Knox” (tank Minus 1.65 cents): Sinclair, 9.0 cents 
“White Flash.” Jamaica, 8674 gals. Sinclair. 7.45 car plus 1.0 cent): Sinclair, 9.39 for “Sinclair H-C. 

Boston, 130,750 gals. Sinclair, 9.0 cents for “Sinclair H-C” (tank car cents for “Sinclair H-C” (tank car Des Moines, 10,000 gals. Socony- 
cents for “Sinclair H-C”’: Texaco flat): Texaco, 7.8 cents for “Fire plus 05 cent): Texaco, 95 cent for Vacuum, 8.5 cents for “Mobilgas”; 
8.0 cents for “Fire Chief” (tank car Chief” (tank car plus 0.25 cent); “Fire Chief’ (tank car plus 0.5 Shell, 9.5 cents for “Super Shell”; 
flat); Socony-Vacuum, 8.0 cents for Soconv-Vacuum, 85 cents for “Mo- cent) Deep Rock. 8.73 cents for “Super 
“Mobilgas”: Pennsylvania Oil Co., bilgas”’: Harper Oil Co. Ine.. 8.39 Richmond. 4,450 gals. Sinclair, 9.3. Kant Nock”: Standard, 9.5 cents for 
7.55 cents for “Powerful Penn”: At- cents (no brand name given): Cities cents for “Sinclair H-C” (tank car ‘Red Crown”; Royal “400” Oil Co., 
lantic, 8.2 cents for “White Flash.” Service Asphalt Products, 8.4 cents. plus 0.5 cent); Atlantic. 9.3 cents Fort Dodge, Jowa, 8.0 cents (no 

Jersey City, 22,000 gals. Sinclair, for ‘“Koolmotor.” for “White Flash” (tank car plus’ brand name given): Phillips Petro- 
7.8 cents for “Sinclair H-C”: (tank Pittsburgh, 47,950 gals. Texaco, 0.55 cent): Conoco*. 10.8 cents for leum Co.. 9.0 cents for Phillips ‘66”: 
car flat; Texaco, 7.89 cents for “Fire 8.74 cents for “Fire Chief” (tank car “Conoco Bronze” (tank car flat): Mid-Continent, Waterloo, Iowa, 9.0 
Chief”; (tank car flat): Soconyv- plus 0.25): Socony-Vacuum. 8.75 for Texaco, 9.3 cents for “Fire Chief’ cents (no brand name given); Sin- 
Vacuum, 8.5 cents for ‘“Mobilgas’: ‘“Mobilgas’; Parmelee Motor Fuel (tank car plus 0.5 cent): Standard clair, 8.5 cents for “Sinclair H-C’; 
D. & L. Oil Sales Co.. Newark. 7.92 Co. Pittsburgh. Pa.. 8.75 cents for of N. J.. 88 cents for “Essolene” 


‘ Texaco, 8.3 cents for “Fire Chief.” 
cents (no brand name given); Cities “Richfleld” (8.5 cents basis plus (tank car vius 10 cent). Louisville. 14.700 gals. Superior 
Service Asphalt Products Co., New 0.95 cent): Atlantic, 8.7 cents for Norfolk, 19,310 gals. Sinclair. 8.85 Petroleum Co., Louisville, 9.9 cents 
York Citv, 8.4 cents for “Koolmotor”’:; “White Flash.” cents for “Sinclair H-C” (tank car for “Superior Bronze” (tank wagon 
Standard of N. J.. 7.75 cents for Providence. 15.300 gals. Texaco, plus 0.55 cent): Conoco,* 10.55 cents minus 1.0 cent): Shell, 10.7 cents 
“Essolene”’: Atlantic, 8.2 cents for 7.9 cents 


‘ for “Fire Chief’ (tank for “Conoco Bronze” (tank car flat): for 

“White Flash.” car flat): Socony-Vacuum. 8.5 cents Texaco, 9.0 cents for “Fire Chief” 
Newark, 20,255 gals. Sinclair, 7.8 for “Mohbilgas”’: Arthur J. DeBlois 

cents for “Sinclair H-C”; (tank car Oil Co., Pawtucket, R. T.. 9.5 


“Super Shell” (tank wagon 
minus 2.0 cents): Stoll Oil Refining 
(tank car plus 0.5 cent): Standard Co., Louisville. 10.0 cents (no brand 


4 ' cents of N. J., 8.75 cents for “Essolene” name given (tank wagon minus 3.0 
flat): Texaco, 7.89 cents for “Fire (no brand name) (tank car plus’ (tank car plus 1.0 cent). cents): Standard of Ky., 10.0 cents 


Chief’ (tank car flat): Socony- 0.95): Colonial Beacon, 8.2 cents for *Note—Conoco bid limited to fur- for “Crown” (tank wagon minus 3.0 
Vacuum. 8.5 cents for “Mobilgas’; ‘“Fssolene”’; Atlantic, 8.2 cents for nishing of sunvlies for which the cents); Indian Refining Co., 9.4 
D & L Oil Sales Co., 7.92 cents (no “White Flash.” aggregate of the prices herein pro- cents for “Fire Chief” (tank wagon 
brand name given); Conoco*, (Com- Philadelphia, 185,500 gals. Sin- vided for shall be a sum not ex- minus 3.0 cents): Ohio Oil Co., Find- 
mercial consumer price minus 0.5 clair, 7.49 cents for “Sinclair H-C”: ceedine $10.000. and if and when lay, O., 10.0 cents for “Linco Golden” 
cent) 8.5 cents for “Conoco Bronze”; Texaco, 7.6 cents for “Fire Chief” such aggregate of prices shall equal (tank wagon minus 3.0 cents); Con- 
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tinental, 8.9 cents for “Sinclair H-C” 
(tank wagon minus 3.0 cents); Mid- 
Continent, 9.8 cents (no brand name 


given) (tank wagon minus 3.0 
cents); Aetna Oil Service Incorp., 
Louisville, 8.875 cents (no brand 
name given) (tank wagon minus 
3.0). 

Grand Rapids, 9,065 gals. Shell, 
10.2 cents for “Super Shell’; Stand- 
ard, 9.15 cents for “Red Crown”; 
Sinclair, 9.25 cents for “Sinclair 
H-C”; Texaco, 8.9 cents for ‘Fire 
Chief.” 


Detroit, 144,660 gals. 
Oil Co., 9.1 cents for “Fleet Wing” 
and “Golden Motor’ tank wagon 
minus 2.0 cents); Shell, 9.1 cents for 
“Super Shell’; Plymouth Oil Co. 
Detroit, 10.1 cents (no brand name 
given) (tank wagon minus 0.5 cent 

-1.0 cent federal tax included): 
Standard, 8.5 cents for “Red Crown”; 
Sinclair, 6.45 cents for “Sinclair 
H-C”; Texaco, 9.2 cents for “Fire 
Chief.” 

Minneapolis, 43,700 gals. Socony- 
Vacuum, 8.7 cents for “Mobilgas”: 
Shell, 9.6 cents for “Super Shell”: 
Deep Rock, 9.02 cents for “Super 
Kant Nock”; Standard, 9.0 cents for 
“Red Crown”; Blau Oils Inc., Minne- 
apolis, 8.48 cents (no brand name 
given); McGlynn Oil Co., Minne- 
apolis, 8.65 cents (no brand name 
given); Petroleum Delivery Co., Min- 
neapolis, 9.4 cents for “Fire Chief” 
(tank wagon minus 1.6 cent: Texaco 
8.9 cents for “Fire Chief.” 

St. Paul, 25,500 gals. Socony- 
Vacuum, 8.7 cents for “Mobilgas”: 
Shell, 


Red Indian 


9.6 cents for “Super Shell”: 
Deep Rock, 9.02 cents for “Super 
Kant Nock”; Standard, 9.0 cents 


for “Red Crown”; Blau Oil Inc., 8.48 
cents (no brand name): McGlynn 
Oil Co., 8.65 cents (no brand name 
given); Petroleum Delivery Co., 9.4 
cents for “Fire Chief Regular” (tank 
wagon minus 1.6 cent); Texaco, 8.9 
cents for “Fire Chief.” 

Kansas City, 34,000 gals. Western 
Oil & Fuel Co., Minneapolis, 10.1 
cents (no brand name given); Shell, 
9.1 cents for “Super Shell’; Bailey 
Oil Co., Kansas City, 6.875 cents (no 


brand name given) (tank wagon 
minus 3.725 cents); Standard, 9.1 
cents for “Red Crown”; Phillips 


Petroleum Co., 8.6 cents for Phillips 
“66”; Sinclair, 7.15 cents for “Sin- 
clair H-C”; Texaco, 8.75 cents for 
“Fire Chief.” 

St. Louis, 60,500 gals. St. 
Gasoline and Fuel Co., 7.64 cents 
for “Barnsdall Be Square” (tank 
wagon minus 3.36 cents): Shell, 8.9 


Louis 


minus 2.9 cents); 
for “Fire Chief.” 

Omaha, 16,500 gals. Socony-Vacu- 
um, 8.13 cents for ‘“Mobilgas’”; Shell, 


Texaco, 8.25 cents 


10.1 cents for “Super Shell’; Deep 
Rock, 8.23 cents for “Super Kant 
Nock”; Milder Oil Co., Omaha, 7.77 


cents (no brand name given); Phil- 
lips Petroleum Co., 9.6 cents for 
Phillips “66”; Sinclair, 8.35 cents for 
“Sinclair H-C’”’; Texaco, 8.3 cents for 
“Fire Chief.” 

Toledo, O., 13,944 gals. Shell, 9.0 
cents for “Super Shell” (tank wagon 
minus 2.5 cents); Standard of Ohio, 
9.0 cents (no brand name given) 
(tank wagon minus 2.5 cents); Ohio 
Oil Co., Findlay, O., 9.0 cents for 
“Linco Golden” (tank wagon minus 
2.5 cents); Sinclair, 8.96 cents for 
“Sinclair H-C” (tank wagon minus 
2.5 cents). , 

Cleveland, 42,361 gals. Texas Dis- 
tributing Co., Cleveland, 9.0 cents 
for “Fire Chief” (tank wagon minus 
2.5 cents); Shell, 9.0 cents for “Super 
Shell” (tank wagon minus 2.5 
cents): Standard of Ohio, 9.0 cents 
(tank wagon minus 2.5 cents); In- 
dian Refining Co., 9.0 cents for 
“Fire Chief’ (tank wagon flat); 
Sinclair, 8.96 cents for “Sinclair 
H-C” (tank wagon minus 2.5 cents). 


Cincinnati, 36,408 gals. Powerful 
Petroleum Co., Cincinnati, 8.265 
cents for “Super Pepper’ (tank 


wagon minus 2.875 cents); Shell, 9.0 
cents for “Super Shell” (tank wagon 
minus 2.5 cents); Re-Go Gas and 
Oil Corp., St. Bernard, O., 8.5 cents 
(no brand name given) (tank wagon 
minus 3.0 cents); Standard of Ohio. 
90 cents (tank wagon minus 2.5 
cents): Indian Refining Co., 9.0 
cents for “Fire Chief” (tank wagon 
flat): Sinclair, 9.5 cents for “Sinclair 
H-C” (tank wagon minus 2.5 cents). 
Columbus, 20.651 gals. Popular 
Oil Co.. Columbus, 8.0 cents for 
“Fleet Wing” and “Golden Motor” 
(tank wagon minus 2.5 cents); Shell, 
9.0 cents for “Super Shell” (tank 
wagon minus 2.5 cents); Standard 
of Ohio. 9.0 cents (tank wagon 
minus 2.5 cents): Indian Refining 
Co., 9.0 cents for “Fire Chief” (tank 
wagon fiat): Ohio Oil Co., Findlay, 
9.0 cents for “Lineo Golden” (tank 
wagon minus 2.5 cents): Sinclair. 
8.95 cents for “Sinclair H-C” (tank 
wagon minus 2.5 cents). 
Milwaukee, 57,577 walls. Pete Oil 
Co., Milwaukee. 10.0 cents’ for 
“Golden Bronze 70”: Shell, 9.5 cents 
for “Super Shell’; Northside Coal 
& Oil Co., Milwaukee, 8.65 cents for 
“Renzol”’: Sinclair, 8.15 cents for 


San Antonio, 16,920 gals. Humble, 
10.0 cents for ‘‘Humble Motor Fuel’; 


Shell, 9.2 cents for “Super Shell’; 
Sinclair, 9.0 cents for “Sinclair 
H-C”; Texaco, 9.0 cents for “Fire 


Chief”; Magnolia, 9.0 cents for “Mo- 
bilgas.” 


REGION FIVE CITY BIDS 

(For all cities, maximum price 
and brand name appear after bid- 
der’s name. Posted price basis is 
commercial consumer tank wagon 
price minus 2.0 cents unless other- 
wise stated). All bids are for V-68 
Grade. 

Denver, 17,500 gals. Socony-Vacu- 
um, 9.6 cents for ‘“Mobilgas’’; Sin- 
clair, 9.4 cents for “Sinclair H-C”; 
Standard, 10.0 cents for ‘Red 
Crown”; Frank C. Klein & Co., Den- 
ver, 8.85 cents for “Derby Amber” 
(tank wagon minus 2.65 cents); 
Phillips, 11.5 cents for “Phillips 66”; 
Texaco, 9.5 cents for ‘Fire Chief”: 
Fargo Oil Co., Denver, 11.5 cents for 
“Green Far-Go” (tank wagon minus 
2.5 cents); The Powerine Co., Den- 
ver, dealer’s price date of delivery 
(dealer’s price today 16.5 cents per 
gallon) less 4 cents state tax and 
1 cent federal tax; Pyramid Petro- 
leum Co., Denver, 10.4 cents for 
“Diamond-X”; Navy Gas & Supply 
Co., Denver, 9.5 cents for “Super 
Shell.” 


REGION SIX CITY BIDS 

(For all cities, maximum price 
and brand name appear after bid- 
der’s name. Posted price basis is 
commercial consumer tank wagon 
price less 3.0 cents unless otherwise 
stated). All bids are for V-68 Grade. 

San Francisco, 148,555 gals. Gil- 
more Oil Co., Los Angeles, 10.5 cents 
for “Red Lion” (tank wagon flat); 
Signal Oil Co., Los Angeles, 10.5 
cents for “Signal”; Texaco, 10.5 
cents for “Fire Chief’; Standard of 
Calif., Los Angeles, 10.5 cents for 
“Standard”; General Petroleum Corp. 
of Calif., Los Angeles, 10.5 cents for 
“Mobilgas”; Richfield Oil Corp., 10.5 
cents for ‘“Hi-Octane”’; Tidewater 
Associated Oil Co., San Francisco, 
10.5 cents for “Flying A”; Union Oil 
Co. of Calif., 105 cents for ‘76” 
gasoline; Rio Grande Oil, Inc., Los 
Angeles, 10.5 cents for “Cracked.” 

Oakland, 64,020 gals. Gilmore Oil 
Co., 10.5 cents for ‘‘Red Lion” (tank 
wagon flat): Signal Oil Co., 10.5 
cents for “Signal”: Texaco, 10.5 
cents for “Fire Chief’; Standard of 
Calif., 10.5 cents for “Standard”; 
General Petroleum Corp. of Calif., 


Tidewater, 10.0 for “Flying A”; 
Union Oil of Calif., 10.0 cents for 
“76”; Rio Grande Oil, Inc., 10.0 for 
“Cracked.” 

Seattle, 44,600 gals. Gilmore, 11.0 
cents for “Red Lion” (tank wagon 
flat)3; Signal Oil Co., 11.0 cents for 
“Signal”; Texaco, 11.0 cents for “Fire 
Chief”; Standard of Calif., 11.0 cents 
for “Standard”; General Petroleum 
Corp., of Calif., 11.0 cents for “Mo- 


bilgas”; Richfield, 11.0 cents for 
“Hi-Octane”; Tidewater, 11.0 cents 
for “Flying A”; Union Oil Co. of 


Calif., 11.0 cents for “76.” 
REGION SIX CITY BIDS* 

(For all cities, maximum price 
and brand name appear after bid- 
der’s name. Posted price basis is 
commercial consumer tank wagon 
price less 3.0 cents, unless otherwtse 
stated.) All bids are for V-68 grade. 

San Francisco, 148,555 gals; Gil- 
more Oil Co., Los Angeles, 10.5 cents 
for “Red Lion” (tank wagon minus 
1 cent); Rio Grande Oil Co., Los 
Angeles, 10.0 cents for “Rio Grande 
Cracked”; Richfield, 10.0 cents for 
“Hi Octane”; Union Oil Co. of Calif., 
Los Angeles, 10.0 cents for “76”; 
General Petroleum Corp. of Calif., 
Los Angeles, 10.5 cents for ‘‘Mobil- 
gas”; Tide Water Associated, 10.5 
cents for “Associated Flying «”; 
Standard of Calif., 10.5 cents for 
“Standard”; Signal Oil Co. Los 
Angeles, 10.5 cents for “Signal”; 
Texaco, 10.27 cents for ‘Fire Chief.” 

Oakland, 64,020 gals; Gilmore Oil 
Co., 10.5 cents for “Red Lion” (tank 
wagon minus 1 cent); Rio Grande 
Oil Co., 10.0 cents for “Rio Grande 
Cracked”; Richfield, 10.0 cents for 
“Hi Octane”; Union Oil Co. of Calif., 
10.0 cents for ‘78’; General Petro- 
leum Corp. of Calif., 10.5 cents for 
“Mobilgas”; Tide Water, 10.5 cents 
for “Associated Flying A”; Standard 
of Calif., 10.5 cents for “Standard”; 
Signal Oil Co., 10.5 cents for “Sig- 
nal”; Texaco, 10.27 cents for ‘Fire 
Chief.” 

Los Angeles, 411,383 Gals; The 
Petrol Corp., Los Angeles, 9.75 cents 
for “Super Petrol” (tank wagon 
minus 0.25 cents); Gilmore Oil Co., 
10.0 cents for ‘Red Lion” (tank 
wagon minus 1 cent); Rio Grande 
Oil Co., 9.5 cents for “Rio Grande 
Cracked”; Richfield, 9.5 cents for 
“Hi Octane’; Union Oil Co. of Calif., 
9.5 cents for ‘76”; General Petro- 
leum Corp. of Calif., 10.0 cents for 
“Mobilgas”; Tide Water Associated, 
10.0 cents for “Associated Flying 





cents for “Super Shell”; Liberty Bell “Sinclair H-C’: Texaco, 8.5 cents for 10.5 cents for “Mobilgas”: Rich- Sséantard’: Sienal Ol en See conte 
Oil Co., St. Louis, no maximum price «Fire Chief”; Standard, 8.5 cents field, 10.5 cents for “Hi-Octane”; for '“Sional”: Fexcaco O88 cents for 
_— ee brand —s given, “omned the for “Red Crown.” Tidewater, 10.5 cents for “Flying «pire Chiet ” .. = ‘ 
tank wagon minus 1.5 cent discount: A”; Union Oil of Calif.. 10.5 cents . Ak - Gi “e i 
Standard, 94 cents for “Red REGION FOUR CITY BIDS for “76”: Rio Grande Oil, Inc. 10.5 Sess, S200) gals; Gilmore Ol 
Crown”; Phillips Petroleum Co., 8.9 0 ; , cents for “Cracked”; Sunland Re- C0. 11.0 cents for “Red Lion’ (tan 
cents for Phillips “66”: Mississippi (For all cities, marimum price ning Corp. Fresno, 10.5 cents for Wagon minus i cent); Richfield, 
Valley Oil and Gasoline Co., St. and brand name anvear after bid-  «guniand H-O.” 10.5 cents for “Hi Octane”; Union 
Louis, 7.545 cents for “Elreco Spe- der’s name. Posted price basis is Los Angeles, 411.383 gals, Gil- Oil Co. of Calif., 10.5 cents for <6 , 
cial” (tank wagon minus 3.355 commercial consumer tank wagon more, 10.0 cents for “Red Lion’ General Petroleum Corp. of Calif., 
cents); Monark Petroleum Co., St. price flat unless otherwise stated). (tank wagon flat); Sginal. 10.0 cents 11.0 cents for “Mobilgas”; Tide 
Louis, 7.5 cents (no brand name Al! bids are for V-68 Grade. for “Signal”: Texaco, 10.0 cents for Water Associated, 11.0 cents for 
given) (tank wagon minus 3.4 Dallas, 24,748 gals. Humble, 10.0 “Fire Chief’: Standard of Calif.. “Associated Flying A”; Standard of 
cents); Sinclair, 7.98 cents for “Sin- cents for “Humble Motor Fuel”; 10.0 cents for “Standard”: General Calif., 11.0 cents for “Standard”; 
clair H-C”; Fuel Oil Co., St. Louis, Panhandle Refining Co., 8.0 cents Petroleum Corp. of Calif., 10.0 cents Signal Oil Co., 11.0 cents for “Sig- 
7.98 cents for “Skelly Aromax” for “Noxless’; Sinclair, 8.3 cents for “Mobilgas’: Petroleum Corp.., nal ; Texaco, 10.77 cents for “Fire 
(tank wagon minus 2.92 cents); for “Sinclair H-C”’; Texaco, 8.0 cents Los Angeles, 9.75 cents for “Super Chief.” : ; 
Eagle Petroleum Co., St. Louis, 8.0 for “Fire Chief’; Magnolia Petro- Petrol” (tank wagon minus 0.25): “These are the bids submitted on 
cents for “Kanotex” (tank wagon leum Co., 8.3 cents for “Mobilgas.” Richfleld, 10.0 cents for “Hi-Octane”; readvertisement. 

Phe same type of architecture to be found in modern service stations in the north is used by some of the marketing companies in the south. This is an 

English cottage type of the Seaboard Oil Co. of Jacksonville, on U. S. Highway No. 1, at New Smyrna, Fla. 
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Built by Advance Auto Body Works of Los Angeles 


OW one good turn deserves another is well exemplified 

by the latest addition to the fleet of the Home Oil 
Company of Riverside, California, distributor for Associated 
products. Having had previous satisfactory experience with 
S. & J. Internal Hydraulic Valves, they were specified for 
the new truck in the natural course of events. 


Speaking of S. & J. Internal Hydraulic Valves, Mr. Stewart 
Phillips of the Home Oil Company says: ‘‘For the protection 
of the public as well as our own equipment, load, and driver, 
we feel that our tanks should be equipped with nothing 








This ._ Ff ae rs short of the best in safety valves. There is also greater as- 
ypes o nternal Safety 2 . _ . 
Valoes, suitable for any type of surance in choosing a valve that carries the Underwriters 
| internal mounting. Furnished . 
in bronse or aluminum in sizes approval. In our past experience S. & J. valves have done 
rom o inches. way ec ‘ 
operated hydraulically or by exactly what was expected of them.’ 
compressed air from the air 


brake system of the truck. 


The body builder comments: ‘‘We think it is always good 


business to provide equipment on which there will be no 
LISTED BY kick-backs. We have built several jobs previous to the one 


* shown for the Home Oil Company and they were also equipped 
Uwilerwrite;, ’ with S. & J. Internal Hydraulic Valves. From the experience 


gained on previous jobs, it was mandatory that this latest 
ay 
Saboratories 


unit be so equipped.”’ 


SHAND & JURS CO. 
BERKELEY, CALIFORNIA 


295 Madison Ave. 601 Fannin St. 225 W. llth St. 
New York Houston Los Angeles 


SHAND & _ JURS 
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The facilities of this company are extensive enough to sup- 
ply AMSCO products in any amount necessary to the needs 
of modern industry—and substantial enough to supply those 


needs with uninterrupted regularity. 








SHIPMENTS BY TANKER, 

TANK CAR AND TRUCK— 
TERMINALS IN CORPUS CHRISTI, 
TEXAS, AND NEW YORK 


° * Y © ®@ 
American Mineral Spirits Company 
230 NORTH MICHIGAN AVENUE, CHICAGO e¢— 155 EAST 44th STREET, NEW YORK 


SALES OFFICES IN PRINCIPAL CITIES 
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At A Glance ... 


MID-CONTINENT: Refiners report increased gasoline shipments. 


MID-WESTERN: Year-end gasoline trading light ; kerosine active. 


PENNSYLVANIA: Gasoline and wax quoted lower. 


EASTERN SEABOARD: Gasoline steady despite quiet trading. 


GULF COAST: Grade C bunker oil down 5 cents. 





Gasoline 


Movement Better 
N.P.N. News Bureau 

TULSA, Jan. 3.—-Refined gasoline was 
more active the last week of 1937. Re- 
placement buying by jobbers resulted 
in the most active trading period in 
weeks. Volume of gasoline sold in the 
open market, however, was far from 
normal, refiners said. 

Refiners said they were losing money 
on every gallon of gasoline sold, how- 
ever, and they were not pushing sales. 
In many cases gasoline output has been 
curtailed. Gasoline not absorbed by 
contract and local customers was taken 
to storage. Jobber quotations general- 
ly were unchanged. 

Natural gasoline was getting a bet- 
ter play from jobbers. Grades 26-70 
prices ended the year at 3 cents both 
f.o.b. Breckenridge and Group 3. 

Lubricating oil stocks were high 
and some Mid-Continent manufacturers 
were pushing sales of these oils. Open 
market demand was light, and uncon- 
firmed reports of price shading con- 
tinued to be encountered. Reports in- 
dicated volume of low-priced offerings 
was small and not widespread, how- 
ever. 

Offerings of kKerosine and light fuels 
were limited, reports indicated. Several 
refiners were inquiring for these prod- 
ucts. 





Demand Light 
N.P.N. News Bureau 


CHICAGO, Jan. 3..-The Mid-western 
gasoline market continued inactive last 
week. Volume of open market sales 
was light and there were occasional re- 
ports of price shading on low and high 
octane gasoline. 

Kerosine and range oil continued to 


1938 


feature the market with the high of the 
KerosSine price range increasing to 4.375 
on 41-43 w.w. and to 4.625 on 42-44 w.w. 
While both kerosine and range oil 
were in good demand, offerings were 
limited. This was especially true of 
range oil. Curtailment of crude runs 
in Michigan accounted for limited sup- 
plies of kerosine being available in the 
open market, most refiners reported. 





Wax, 


Gasoline Lower 


N.P.N. News Bureau 

CLEVELAND, Jan. 3.—-The declining 
price trend that has characterized the 
Pennsylvania market for several 
months continued last week as 65 and 
above octane gasoline dropped 0.25 cent 
in the upper field and white crude 
scale wax declined 0.1 cent per pound. 
Cylinder stocks, however, were re- 
ported firmer for the first time in some 
weeks, but prices generally were un- 


changed. The market was somewhat 
unsettled and rather more than usual 


variance in quotations was encountered. 
Kerosine and 36-40 fuel oil continued 
strong, with shipments of fuel oil in 











N.P.N. Gasoline Index 
Dealer Tank 
T.w. Car 
Cents per gal. 
Jam: 2 .ceccecen: FQ 5.98 
Month ago ...... 10.30 6.12 
Year ago ... 9.85 6.31 





Dealer index is an average of 
“undivided” dealer prices, ex-tax, | 
in 50 cities. 

Tank car index is a weighted 

| average of 13 wholesale markets 
| for regular-grade gasoline. 


| 














the open market because of 
lack of supply. 

Bright stocks were steady; many re- 
finers were expecting jobber buying 
soon in anticipation of spring demand. 
Neutral oils were weak, on the other 
hand, with unconfirmed reports of 
price shading as the week ended. 

Demand for wax was slow and prices 
were down 0.1 cent on large-lot offer- 


ings. 


searce 





Prices Unchanged 


N. P.N. News Bureau 

NEW YORK, Jan. 3.—-Trading in 
eastern domestic markets was feature- 
less the last week of 1937. Year-end 
prices at refineries and seaboard ter- 
minals were relatively steady, however. 

Retail gasoline prices have been 
spotty, and have shown no general im- 
provement recently. Consumer de- 
mand, however, was reported fair to 
good by virtually all distributors. 

Good motoring weather has prevailed 
along the eastern seaboard so far this 
winter, with an absence of heavy snows. 
Temperatures have been close, to nor- 
mal. 

Gasoline trading was quiet during the 
holiday week, a situation usually pre- 
vailing between Christmas and the new 
year. 

Traders generally expected market 
activity to liven up after Jan. 1. Mean- 
while, shipments against contracts pro- 
vided virtually all of the market ac- 
tivity last week. 

Comparison of tank car _ gasoline 
prices prevailing at eastern seaboard 
points Dec. 31, with those of Jan. 1, 
1937, shows, despite fluctuations during 
1937, that current prices are only 0.25 
cent higher than year-opening quota- 
tions for 65 octane gasoline and above 
at the more important seaboard points. 

Open market trading of Kerosine also 
was limited, sellers reported. Prices 
were unchanged the past week. 





Bunker C Prices Down 


N.P.N. News Bureau 

NEW YORK, Jan. 3._-Cargo markets 
at the Gulf were quiet during the last 
week of 1937. Both domestic and ex- 
port buyers showed little interest. 

Prices remained generally unchanged, 
except for Bunker C fuel oil which was 
reported down 5 cents a barrel in some 
quarters. Unconfirmed reports were 
that a cargo or two had been sold 
recently at $0.80 a barrel, f.o.b. the 
Gulf. Some suppliers indicated that 
cargoes still were available at around 
that level, while others said that 82 
or 85 cents was the best that could be 
done. 

Gasoline was quiet throughout the 
week. Prices were holding fairly well. 
Stocks at the Gulf were said to be 
heavy, although not distressed. 

Cargo demand for kerosine was at a 
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All prices on this page are ublisher’s opinion of open markel quotations or sales, jor spol shipment ( ) to 15 days). rices in cents per gation, exrcepl eavy jue 
i pag p her’ int of kel lali les, fi hi t (10 to 15 d Pri i t ll h fuel 
oils in dollars per barrel, tank car lots, f.o.b. refineries in districts designated, ercept where otherwise noted. Inter-refinery and export prices not included, unless 

so slated in the respective markets. Federal, slate or municipal tares not included. Prices quoted apply on products made from legally produced crude. Unless 

otherwise noled. gasoline octane ralings are delermined by C.F.R. Motor method, A.S.T.M. D-357-33T; and lubricating vil specifications determined according 
g a P 
to A.S.T.M. methods, unless otherwise noted. 
° T | Prices Effective Jan. 3 Dec. 27 Prices Effective Jan. 3 Dec. 27 
Gasoline and N aphtha Natural Gasoline (Cont'd) Gas and Fuel Oils (Cont'd 
Peloes BBcctive a Dec. 27 F.0.B. BRECKENRIDGF San Francisco: 

. wy" Grade 26-70.. 3.00 3.00 Heavy tuel.... 0.5. $1.05 $1.05 
ream ; CALIFORNIA (F.o.b. plants in Los Angeles basin’ Light fuel........... $1.15 $1.15 
U.S. Motor: (Octane Test L-3) pg st ees ‘ cei Diesel fuel (per gal.) . . 5.50 5.50 

62 oct. & below ... 4.00 -4.25 4.00 -4.375 ek gg EE i nee. wit 3 oe Stove dist. (per gal.) . . 7.50 7.50 
eee 4.375 -4.50  4.375-4.75_ nen <iaie shee ke ac ae sini _ Note: All above heavy fuels meet Pacific specitica- 
ae a silane tare seater : = 4 875 4 iy eae ‘ tion 400; light fuel. spec. 300; Diesel fuels. spec. 200; 
oak i: soness Se i = = me Fy: A Kerosine and stove distillate, spec. 100 
64-66, 375 e.p.......  (a)5.00 -5.125 (a)5.00-5.125 WESTERN PENNA. 
68-70, 350-360e.p.... (a)5.125-5.25 (a)5.25 Bradford- Warren: Neutral Oils 
ho Se eee 5.50 3.78 5.50 5.7 
WESTERN PENNA. ee PE 5.625- 5.875 5 .625- 5.875 WESTERN PENNA. 
Bradford-Warren: 47 w.w.. vee eeececers 5.75 - 6.00 5.75 -— 6.00 Viscous Neutrals (Viscosity at 70° F.) 
Motor gasoline: Other districts: 200 Vis. (180 at 100°) No. 3 col., 420-425 f.: 
- — - of A ana 5.375-— 5.50 5.375- 5.50 “ee .. 20.50 -21.00 22.00 -22.50 
Min. 65 oct........ 6.28 = TOR GOP ose Ms we sik asia eh 5.50 — 5.625 5.50 - 5.625 IOpt.....0..005. 19:88 ~30.00 21.00 ~21.50 
Other districts: 47 WoW... eee eee ees 5.625- 5.75 5.625- 5.75 BRIN asewe nnetuns 19.00 -19.50 20.50 -21.00 
54-56 naphtha 4.875 (b) 4.875 CENTRAL MICHIGAN (Prices f.o.b. Cent. Mich. ae eee 17.00 -17.50 18.50 -19.00 
M a. 2 oe refinery group basis, for shipment within Michigan. 180 Vis. (165 at 100) No. 3 col., 410-415 fl.: 
otor gasoline: Shipments, however, may originate at plants outside 23 pt 16.00 -16.50 17.50 -18.00 
U.S. Motor (58-62°)... 4.75 - 5.00 4.75 - 5.00 Central group.) elgg gas oe Raw or Oh cee oT 
in. 65 oct........ 6.75 —- 7.25 6.75 — 7.25 0:80 Wits... .. sss +e vee . Boag. 6280 '— 6.6 150 Vis. (143 at 100) No. 3 col., 400-405 f.: 
OKLAHOMA 0 SS Se ea 17.50 -18.00 19.00 -19.50 
CENTRAL MICHIGAN (Prices f.0.b. Cent. Mich. | 41-43.............0 $.125- 4.375 4.125- 4.25 eat el oo uw Wa ke 
wren d group basis, for shipment within Michigan. G2-44 W.Wanccccccccs. 4.25 — 4.50 4.25 -— 4.375 95 Speen 15.00 -15 50 16.50 -17.00 
cote chen ga may originate at plants outside KANSAS (For Kansas destinations only). SOUTH TEXAS 
Str.-Run Gasoline. ... (d)5.25 — 5.50(d)5.00 - 5.25 > pelle ie - te +e tT | 
64-66 octane gas...... 7.75 - 8.00 7.75 — 8.00 satiate cone Plone BP eae 4.625- 4.75 Seg ig Pale Oils: (Vis. at 100° F.; p.t. 0) 
68-70 octane gas..... 8.125- 8.50 8.125- 8.50 e)N. TEX. (For shipment to Texas and New Mexico 100 No. 14-2% 5.00 - 5.50 5.00 - 5.50 
(d) Excluding Detroit shipment. oo Group 3 prices quoted on northern 200 No. 3. isa Beek 6.75 - 7.25 6.75 - 7.25 
/ F aye = 300 No. 2-3......... 7.25 - 7.75 7.25 - 7.75 
: : i Renee 4.375- 4.50 4.375 500 No. 2%-3%..... 8.295 -8.75 8.25 - 8.75 
ee (3c tax to be added to prices if used (c)E. TEX. 750 a eee 8.75 - 9.25 8.75 - 9.25 
n atate 28 (a)4 00- &.12% 1200 No. 3-4......... 9.25 - 9.75 9.25 - 9.75 
U. 8. Motor: BA GW... 50 250555: GSP “8. TEE YE OO GERD IPE Gen sc ices 9.50 -10.00 9.50 -10.00 
54-58, for instate ship- N. LA. (For shipment within La and into Ark ) Red Oils: 
eee 7.00 9 25 700 - 9.295 GRaGS Wiss ccccccsocs 4.50 — 4.625 4.50 -— 4.625 pm an ™ me 
: : a og, ee 6.75 — 7.25 6.75 — 7:2 
sgt > har aaa state nee : ARK. (For shipment within Ark. and into La.). S00 Na:-B6:.....0<. 7 33 7.75 795 - 7:73 
58-61, 375-400 ep. 65 siege Bila 41-43 w.w........000: (b) 4.625 (b) 4.625 500 No. 5-6......... 8.25 - 8.75 8.25 - 8.75 
oct. & above...... 8.75 - 9.75 8.75 - 9.75 CALIFORNIA Lilt 9 Saba co ce fo ee 
. Pye Pe Seu ice DEO Ns O88. 5.5 cceicces 9.25 -9.75 9.25 - 9.7% 
40-43 WwW... .... ee eee 5.75 - 7.00 5.75 — 7.00 2000 No. 5-6......... 9.50 -10.00 9.50 -10.00 
c)N. TEX. (For shipment to Texas and N. Mex . Note: South Texas red oil prices shown above 
destinations; Group 3 prices quoted on northern ship- Gas and Fuel Oils cover oils with green cast; blue cast red oils are slightly 
ments). WESTERN PENNA lower in some cases. 
{) S. Motor, (Octane Test L-3) B d 4.W, : MID-CONTINENT (Vis. at 100° F.; F.o.b. Tulse 
62 oct. & below. ... (a)4.50- 4.875 (a)4.50 -4.875 > uialiaianaes ’ basis). 
63-66 oct.......... (a)5.00- 5.375 (a)5.00 -5.375 ee re ee §.25 —- 5.375 5.25 - 5.375 ‘ (0 to 10 P.P.) 
oo POR sos amare (a)5.375- 5.75 (a)5.375-5.75 Other districts: (Excluding Pittsburgh District Prices). Pale Oils: 
60-62, 400 op. eter 4 are ay eos ; te ee ee eee ene 4.875- 5.00 4.875- 5.00 Vie. Colee o- _ 
. : CENTRAL MICHIGAN (Prices f.0.b. Cent. Mich. 9 A-ha ca oa 
KANSAS (For Kansas destinations’ only) ee group basis, for shipment within Michigan. 180—No ? eames 72 end 
0). 8. Motor: (Octane Test L-3) Hone alia may originate at plants outside IDO—=-NO: 8. oc cccece 10.00 10.00 
62 oct. & below.... 4.375- 4.50 4.375- 4.50 >W. Disti : eee soins |. ane pe eer 10.50 10.50 
TO-TRest.. 2.2.5... 5.375- 5.50 5.375- 5.50 P.W. Distillate....... 5.25 - 5.50 5.25 - 5.50 as... 1130 11.50 
. ~~ = No. 3 gas oil, str...... 4.75 - 5.00) 4.75 - 5.00 280—No.3.......... 12.50 12.50 
(c)W. TEX fF 8 a | eee 4.625- 4.875 4.625- 4.875 Se ees 13.00 13.00 
Jor ». © Fuel Oils (Vis. at 100): a. 
U.S. Motor: (Octane Test L-3) pe aa ot : 9: > 275 9 > of nes Otte: 
62 oct. & bel aft _ as! = 900-¢ WB. eee eee < 0 - 875 ~ 00 <.20 180—No. §.........-- 9.00 9.00 
ee eos einer” eae eee eee 300-500 Vis........ 3.00 - 3.25 2.25 - 2.50 200—No. 5.......... 9.50 9.50 
67-69 vi oe tne! s = ty 5 695 5 EO & 695 100-300 Vis........ 3.25 ~ 3.375 2.75 - 3.25 250—No. 5.......... 10.50 10.50 
oA ad ame ae OKLAHOMA 280—No. 5.......... 11.50 11.50 
i ei emo No. l white.......... 4.125- 4.25 4.125-4.25 S00—No.5.......... 11.75 BL .d 
«©)E. TEX | BG NE den ex x 4.125 4.00 -4.125 Note: Viscous oils, 15-25 PR generally are quoted 
2 Stee | No, Zetraw.......<.. 3.873— 4:00 3.875-4. 0¢ 0.5c under 0-10 p.p. oils. Non-viscous oils, 15-25 
60-62, 400 e.p....... (a)4.125-4.25 (a)4.125- 4.25 iS C. ee 3.75 3.875 3.75 -3.875 ._p., generally are quoted 0.25c under 0-10 p.p. oils 
N. LA. (For shipment within La. & into Ark.) U. G.I. gas oil...... (a)3.00-— 3.375{a)3.00 -3.375 ‘iscous oils (150-300 vis.), No. 4 color, generally are 
U.S. Motor: (Octane Test L-3) || FiO. 6 'a.sic:saco ore 3.625- 3.75 (a)3.50 -3.75 quoted 0.5c above No. 5 color oila. 
pila é 7 adie a | TA rer # b)$1.35 (b)$1.35 i saute . 
62 oct. & below.... 4.50 — 4.75 4.75 Serer (b)$0.875-0. 925 (b) $0. 875-$0.925 CHICAGO | (Vis. at 100° F.) 
ae 4.625- 4.875 5.00 | 18-22............ (a)$0.825-$0.875(a)$0 .825-$0 .875 Pale Oils (e)0 to 10 p.p.: 
te - see ceeeese 5.00 ae 3 = 5.25 Bere (a) $0.80-$0.85 (a)$0.80 —$0.85 Vis. Color 
ort ane ee £ hah 9.90 - 5.75 | KANSAS (For Kans. destinations only). MetuNn 2... 7.25 7.25 
ARKANSAS (For shipment within Ark. & i | No.1 p.w.fueloil.... 4.25 - 4.50 4 25 - 4.50 86-110—No. 2...... 7.75 7.73 
i i eter: Sian Test t 3) aie tes | See... $0.70 -$0.725 $0.70 -$0.725 150—No. 3 PERSE 10.00 10.00 
: peng s p “fi | ; Te ; . T : -a a, yee 00 . 00 
62 octane & below... = (b) 4.50 (b) 4.50 | pte ec pe rncry noch eee 200—No. 3.. 11.50 11.50 
67-69 oct.......... (b)5.00 (b)5 .00 ee a P ; 250—No. 3.. 12.50 12.50 
<¢ — iat tach mies (a)4.25 (a)4.125- 4.25 Red Oils: 
OHTO (Quotations of S. O. Ohi Deli . ae aS ee 2.75 — 2.875 2.75 - 2.875 a 
| where in Ohio). eee | No teeaeee $0.85 -$0.875 $0.85 -$0 875 180—No.5.......... 10.00 10.00 
| U. S. Motor 7.75 ncaa | oy 2 SE eer y $0.80 -$0.825 $0.80 -$0.825 200—No. 5 See Aas 10.50 10.50 
| Above 65 oct... 22227) 8 00 8:00 Bhan Oe age a CE? 12°30 
| | PR aks eet eeken wes 3.625- 3.75 3.625 Shp Me, 8. ....-. 12.75 12.75 
RP SpebboREes $1.10 -$1.15 $1.10 -$1.15 Vitae aie, 16 il : A O50 
| 9690... occu. conn .'019S —$1.00 $0.95 -$1.00 (e) Viscous oils, 15 to 30 p.p. are quoted 0.5« lower, 
| 10-14 $0.80 -$0.85 $0.80 -$0 85 60-85 and 86-110 No. 2 non-viseous oils, 15 to 30 p.p.. 
N l ° | tee edie ke ag eo cae ; | are quoted 0.25c lower. To obtain delivered prices 
atura Gasoline ARK. (For shipment within Ark. and into La. in Chicago, add 0.25c per gal. 
| No. 2...... cece eseee (b) 4.00 (b) 4.00 
item ore those to blenders on freight basis shown 28-30 gas oil, zero... (b)3.75 (b)3.75 
below. Shipments, however, may originate in other CALIFORNIA me 
Mid-Continent manufacturing districts, such as Pan- | San Joaquin Valley Cy linder Stocks 
handle Texas, S. W. Texas or Kans. | Heavy fuel.......... $0.60 -$0.85 $0.60 -$0.85 
F.0.B. GROUP 3 bs Sper $0.85 -$0.95 $0.85 -$0.95 | MID-CONTINENT (F.o.b. Tulsa basis) 
G 4 26-20 3 00 Diesel fuel (per gal.).. 3.75 - 5.00 3.75 - 5.00 Bright Stocks 
rade 26-70 ~=—«...... K Stove di ) d 7 ~ 9 - 
f Nemkea! 3.00 perce (per gal.) . 4.00 7.00 4.00 7.00 190-200 Vis. at 210° D 19.00 19.00 
(a)! F ; Los Angeles | 150- ris. at 210 
b Only one refiner quoting. ; f Heavy fuel.......... $0.65 -$1.00 $0.65 -$1.00 | . Oi 80 imi... 258: 16.00 16.00 
(c) Retiners report they generally receive from 0.25c Pe SS re $0.85 -$1.10 $0.85 -$1.10 10 to 25 p.p....... 15.00 15.00 
to od = om. more “e' gasoline & kerosine for local Diesel fuel (per gal.).. 3.50 - 5.00 3.50 - 5.00 | 95 to 40 p.p....... 15.00 15.00 
or differential territory shipment. Stove dist. (per gal.) . 3.75 7.00 3.75 - 7.00 ' 150-160 vis. at 210° E 15.00 15.00 
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MARATHON LUBRICANTS BUILD GOODWILL 


Volume sales and increased profits go hand in hand with Marathon Petroleum Products. When you sell Marathon 
Lubricants you gain the confidence and goodwill of your customers and bring them back for repeat sales because Marathon 
Lubricants and Marathon Motor Oil are made from the world’s finest crude oil by one of the world’s largest producers. 


Marathon maintains a complete line of lubricants to fulfill the every need of yourcustomers and there is a Marathon 
lubricant especially adapted for every lubrication problem. 





Write, telephone or wire for complete particulars regarding the exclusive ter- 
ritory franchise offered by The Ohio Oil Company to aggressive distributors. 


THE OHIO OIL COMPANY 


GENERAL OFFICES FINDLAY, OHIO 
Tey TINO)N MARIN O)TS TULSA, OKLAHOMA 


FT. WORTH, TEXAS 
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standstill, traders reported. Prices were 
inclined to be easy. 

Reports regarding gas oils conflicted. 
Several traders said available supplies 
of this oil were piling up. Others re- 
ported this oil fairly steady. No buy- 
ing was reported last week. 





Scale Sluggish 


NEW YORK, Jan. 3.—Market for 
crude scale wax was sluggish the last 
week in 1937, a condition similar to 
that prevailing the past few months. 

Foreign buyers were reported show- 
ing little interest in scale, either for 
prompt or forward movement. Re- 
ports stocks varied, some traders saying 
that pressure on the market was be- 
coming extreme in some quarters, 
while others said that while stocks were 
heavier, they still were not disturbing 
the market. 

Fully refined wax continued un- 
changed. Buying was reported light. 


$.7 Bbis. Average Daily 
Well Output in 1936 


N. P.N. News Bureau 

WASHINGTON, Jan. 3.-Average 
daily production per well for the more 
than 340,000 producing oil wells in the 
U. S. during 1936 was 8.7 barrels, the 
highest ever recorded, according to the 
official annual petroleum statement of 
the U. S. Bureau of Mines. 

Wells in the Louisiana-Gulf Coast 
had the highest daily average output 
of any district. 

The report fixes total U. S. produc- 
tion of crude in 1936 at 1,099,687,000 
barrels—-10 per cent above 1935 produc- 
tion and 9 per cent above the previous 
production record of 1929. The total 
number of producing wells on Dec. 
31, 1936, was 349,450, or 8460 more 
than were producing the first of the 
year. As there were 17,800 oil wells 
completed during the year, it follows 
that net indicated abandonments were 
9340, or 52 per cent of completions, 
compared with 48 per cent in 1935. 

The trend in stocks of all oils in 
1936 was reported as essentially the 
same as in the preceding year, the net 
withdrawals for both years being be- 
tween 22,000,000 and 23,000,000 barrels. 
More gasoline and fuel oil were stored 
in 1936, but this was compensated for 
by larger withdrawals from crude 
stocks. 

The report points out that most 
crude oil prices were advanced from 5 
to 10 cents a barrel in January, 1936, 
remaining unchanged at the higher 
level for the rest of the year. As a 
result, the “national average value at 
wells” was $1.091 in 1936, compared 
with $0.965 per barrel in 1935.  Calli- 
fornia’s average rose 19 cents to $1.01 
in 1936-—the closest it has ever come 
to the national average. 


Fue Ol..... 


TULSA, Jan. 3.—Mid-Continent light 
fuels were in good demand from brok- 
ers, refiners, and northern distributors 
despite milder weather in the middle 
west. 

Nos. 2 and 3 oils were getting the 
most play, according to some suppliers. 
These grades still were closely held. 

There was a ready market for No. 1 
oil and increased offerings failed to dis- 
turb the balance between supply and 
demand. 


Heavy fuels were sluggish. Indus- 
trial demand was negligible. Railroads 
were taking out only small quantities; 
in some cases railroads were said to 
have canceled small orders. 


* % * 


NEW YORK, Jan. 3.-With the pos- 
sible exception of No. 2 fuel in the 
Boston district, where some price ir- 
regularity was reported, eastern light 
fuel oil markets were steady the last 
week of the year. 

Consumer and wholesale demand for 
burner fuels has been fairly good so 
far this winter, and has resulted in a 
good balance between supply and de- 
mand, sellers said. 

Year-end retail fuel oil prices at 
north Atlantic points generally were 
0.5 to 1 cent higher than prices at be- 
ginning of the year. 

Current tank car prices over the same 
area are generally 0.75 cent higher than 
quotations at the beginning of January, 
1937. 


CHICAGO, Jan. 3.—-Little change was 
noted in the Mid-Western fuel oil mar- 


ket last week. Light oils were in good 
demand and increasingly hard to ob- 
tain, resellers said. Heavy oils were 
quiet. 

Prime white distillate was quoted 
0.25 cent higher by most sellers but 
other light fuels were unchanged. Dis- 
tributors were anxious to keep their 
tanks well filled, in the event of a sud- 
den cold spell, but they were reluctant 
to pay current quotations and for this 
reason there was little movement in 
the open market, sellers said. 

Michigan refiners also reported a 
shortage of light fuels and open mar- 
ket offerings were limited. 

Heavy fuels were practically at a 
standstill due to the low level of indus- 
trial operations. 


Pa. Refinery Lubricating Oil 
Inventory 


(Issued as of Dec. 23 by National 
Petroleum Assoc.) 


1. Raw Long Residuum 
(Including all raw long residu- 
um below, and not salable, as 
600 fire) reese) ecalerete peers 


Gallons 


1,068,486 


2. 600 Steam Refined 
(Includes all steam _ refined 
stock commonly sold or used 
as 600 and as raw material 
for bright stocks) Spe vk 9,430,317 
3. Other Steam Refined 
(Not included in 1 and 2 
above) ae ee 5,934,361 


4. Finished Dewaxed Long Res. 3,202. 2387 
5. Bright Stock 

(Does not include any mate- 

rial reported in 4, above) 16,991,709 
6. Viscous Neutral, below 180 vis. 

but not below 142 vis. @ 100 5,987,715 


. Viscous Neutral, 180 vis. @ 100 


and above 9,332,480 








No.1 No.2 No.3 No.4 
Ss. O. NEW JERSEY 





Newark, N. J......... * 7.00 7.00 7.00 
Atlantic City, N. J.... * 700 7.00 7 00 
Baltimore, Md........ 8.00 7.00 7.00 7.00 
Washington, D. C..... S50 ¢.75 7.%5 @.49 
| SOCON Y-VACUUM OIL CO. INC, 
S. O. New York Division 
New York City. oa 5 * 7.50 7.50 71.50 
a Ae. Se eee * 7.00 7.56. 7.90 
| Rochester, N. Y....... * 7.50 7.50 7.50 
| Boston, Mass * 7.00 7.00 7.00 
| Bangor, Me........... * 8 00 8.00 8 00 
| Manchester, N H..... * (ioe a WE a 
| Burlington, Vt........ * 8 00 8.00 8.00 
Hartford, Conn ° 7.00 7.00 7.00 
New Haven, Conn * 7.00 700 7.00 
* - - 7 


Providence, r 7 
*Prices for No. 1 fuel in S. O. New Jersey and 
Socony-Vacuum territories same as for kerosine 
| which see in tank wagon table for various cities: 
prices change with kerosine. 


No.1 No.2 No.3 No.4 
ATLANTIC REFINING 


| Philadelphia, Pa.. 775 700 7.00 7.0v 
Allentown, Pa......... 825 750 750 7.50 
Wilmington, Del...... 23 7.50 7.50 7.50 
Springfield, Mass...... 990 7.50. 7.50 
| Worcester, Mass... . 9 00 7.50 cae! ee 
| Hartford, Conn....... 9.00 7.50 eee 





TANK WAGON MARKETS, HEATING OILS 


Prices in Effect Jan. 3, 1938 


Following are lank wagon prices of various grades of healing oil at the points shown in various lerritories 
Prices are in cents per gallon. 


Ss. O. OHIO 
*Ohio Statewide....... 8.00 800 7.50 6.75 


Nole: S. O. Ohio prices are for hose dumps, 
bucket dumps are 0.5c per gallon higher. 


*Except Cleveland Division and City of Toledo. 
In Cleveland Division (Cuyahoga, Lake and 
Geauga counties), No. 1 price is same as state- 
wide; Nos. 2, 3 and 4 are 0.5c higher; No. 5 is 
priced 0.25c lower than No. 4. In Toledo No. 2 
is 0.5c lower than statewide, others same. 


S. O. INDIANA 
Stanolex Fuel and Furnace Oils 


No.1 Stanolex 
Fuel Furnace 


ON ee ee ere erane ers 8.8 7.00 
ee ee cea afer *11.8 
rere mre as 7.1 
vee Pe ree 8.1 7.4 
LS See ee ee to 7.5 
~ Ta 7.2 
A ae Sree 7.5 6.8 
Kansas City.......... 5.6 6.6 


“Includes state tax of 4c, oe 
_tThis price applies to 1 to 99 gals. deliveries; 
150 gals. and over, 7c. 
Note: Small-lot deliveries of light fuel oils range 
up to 2c higher than above quotations. 
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t 
amennenneneel apeeenieenteeet 
} All prices on this page are publisher's opinion of open market quolations or sales, for spol shipment (10 to 15 days) unless otherwise slated. Prices in 
cents per gallon, except heavy fuel oils in dollars per barrel, wax and petrolaiums in cents per pound in barrels, tank car lols, f.o.b. refineries in districts 
designated, except where otherwise noted. Inter-refinery and export prices not included unless so stated in the respective markets. Federal, state or munici- 
pal tazes not included. Prices quoted apply on products made from legally prod iced crude. Unless otherwise noled, gasoline octane ratings are determined 
by C.F.R. Motor method, A.S.T.M. D-337-33T; and lubricating oil specifications determined according to A.S.T.M. methods, unless otherwise noled | 
\ 
j | 
° « | Prices Effective Jan. 3 Dec. 27 | 
Cylinder Stocks (cont'd) | Wax 
: pt f) WESTERN PENNA. 
Prices Effective Jan. 3 Dec. 27 000 S.R. filterable 750 -8.00 7.50-8.00 | Prices Effective Jan. 3 Dec. 27 
Mid-Continent (cont'd) 650 S.R............. 10.50 -11.50 10.50 -11.50 | ee , 
120 Vis. at 210° D: 600 f.............-. 1L.00 -12.00 11.00 -12.00 | WESTERN PENNA. (Per lb. f.0.b New York basis.) 
= 93 5 00 at ee 14.00 -16.00 14.00 -16.00 | 122-124 wee. scale 
0 to 10 p.p....... 15.12 15 . 0 600 Warren E..... 13.00 -13.50 13.00 -13.50 pe 8 ga a)2.75- 2.82 2.85 
10 to 25 p.p....... 14.50 14.50 ates 
25 to 40 p.p....... 14.25 14.125 {Quotations only ISG135 we. elle, |. os odie 
600 S.R. Aes Green. 5.00 50 5.00 - 7.50 | pS ETT 2.75- 2.82 2.85 
600 S.R. Olive Green... 7.00 - 950 7.00 -9.50 | Bright stock, 145-155 vis. at 210°. 540-550 flash No 
631 S.R............. b) 12.50 b) 12.50 8 color: OKLAHOMA (Per lb. in bbls.; in a few instances | 
kk eres 3.50 - 400 3.50 - 4.00 ES SES Pepe 18.00 -18.50 18.00 -18.50 | per bb. in burlap bags) 
1S pt... cccseccess 17.00 -17.50 17.00 -17.50 | 194-196 wae. ecale 
- ~ > 2 .c. ’ 
CHICAGO (Viscosity at 210° 20 Pt... see eeereees 9 tier pan +p ae eS 3.00 3.00 
Unfiltered Steam Refined: SO BB.cccccccceseses >. 16.00 15.00 -16.00 } 
9 00 9.00 
.. CRT Ne ya 10.00 10.00 CHICAGO (ip_be , carload lots. Melting points 
» bala Ratan i eg : | are E.M.P. (A.S.T.M.) methods; add 3° F. to convert 
200 TETTTETT TT ee 11 00 11.00 Petrolatums | Go fang) c | 
Bright stocks, 160 vis. at 210. No. 8 color: 
0 to 10 p.p........ 17.75 7.75 WESTERN PENNA. (Per Ib.. in barrels. carload lots Fully refined: 
15 to 25 p.p.......- 16.75 16.75 In tank cars, 0.5c per Ib. less). ReNGNS «se <ccends 1 65 $75 4.65 - 4.75 
kk)! eee 16.25 16.25 : = a3 a = me  * ee 1 90 5.00 4.90 - 5.00 
E filtered Cyl. Stock. 14.50 14.50 Snow white........ 6.625- 6.75 6.025- 6.75 | 197.190............. 5.05 - 5.15 5.05 - 5.15 
© . . fé — = Lily | eee >.625— 5.75 5.625- 5.75 | 130-132 45 4c S ce O08 Ae © SE 
To obtain prices delivered in Chicago, add 0.25c | Cream White....... $.625- 4.75 4.625- 4.75 | ssengq °° too" +e 70 — 3 BO #370 - 5 80 | 
per aN nal } Aen... + Te 2.875 2.75 — 2.875 > a ltnanleetataeatia te eH 45 6.55 **%6.45 — 6.55 j 
a) Nominal. BS i s0kkaes es 2.50 - 2.625 2.50-2.695 | eo "°°": bai cheche : 
(b)Only one refiner quoting Red. , i Denied, Rage > 125 ) =a 2195-2 375 **Same prices quoted in bags or slabs loose. 
ae, 
! 
MID-WESTERN TANK CAR MARKET 
Prices are those made by Chicago sellers, on Group 3 (Oklahoma) freight basis. although shioments mav originate in other South-western or Mid-western refining distr icts 
a | * j . wre - 27 
Gasoline Fuel and Gas Oils Prices Effective Jan. 3 Dec 7 
Prices Effective Jan. 3 Dec. 27 Pri Edecti ; ‘ D , Industrial (cont'd) 
: rices Effective Jan. : ec. 27 
U.S. Motor: (Octane Test L-3) Pe ae $0.55 -$0.65 $0.55 -$0.65 
62 oct. and below. 3.75 - 4.25 3.75 - 4.25 | Domestic: U. G. I. gas oil....... 2.875- 3.25 2.875- 3.25 
ek Tee 1.00 $50 4.00 - 4.50 7 re oe 
67-GO OCR... 6 occ ccs 4.373— 4.625 4.38735— 4.625 Fee Sica cess cas 4.125- 4.375 4.00 - 4.375 
Uh. oe $50 -5.00 4.50 - 5.00 No. letraw..........  3.875- 4.125 4.00 - 4.125 
64-66. 375 e.p....... (b) 4.25 b) 4.25 No. 2 straw.......... 3.75 — 3.875 3.75 -— 3.875 
68-70. 350-360 e.p..... (b)3. 25 b)3 .°5 —— Pa e/elstewree : 625 - 75 : 625- e~ 
bk REE Ee 3.50 3.625 3.50 — 3.625 
BNR ea dann sees $1.05 -$1.10 $1.05 -$1.10 Naphtha and Solvent 
a oes Sr iemiess $0.80 -$0.85 $0.80 -$0.85 
' an TTT T LTTE Te $125 50 4.125- 4.5 . 
K * = 7 - Stoddard solvent aa 6.875 6.875 
erosine Cleaners’ naphtha 7.375 7.375 
G1-48 W.W...5 5c cecess 4.125- 4.373 4.125- 4.25 | Industrial: aoe : P. naphtha . } ats } 75 | 
42-44.w.w.... 95 - 4.625 4.25 - 4.375 : r Mineral spirits. ..... Sete pea Le 
ane reer $0.95 $1.10 $0.95 -$1.10 Rubber solvent...... 7.375 7.375 
(b) One seller quoting ere $0. 775-$0.85 $0.775-$0.85 Lacquer diluent. .. . 8.375 8.375 
| 
| 
| DAILY GASOLINE PRICES 
Daily range of gasoline prices as reporled in PLATT'S OILGRAM (Week Ended Dec. 30, 1937) 
U. S. Motor, (Octane Number determined according to L-3 Method): Dec. 27 Dec. 28 Dec. 29 Dec. 30 
62 octane and below: 
EEE SP eT re eee ee eT eT re 4.00 - 4.375 + 00 25 1 00 1.25 1 00 1 25 | 
WEEN ado nak s Siak cdi caduwsdeueCeabaUecenncin Wiew wat +4.50 - 4.875 64.50 - 4.875 14.50 — 4.875 t4.50 - 4.875 
2. (OSS re ere erry rrr re 4.625- 4.75 $.625- 4.75 4 625- 4.75 4.625- 4.75 
I COMO, SS IID oa do ccccnesc acelin ceceewncen 3.75 - 4.25 3.75 - 4.25 3.75 - 4.25 8.73 = 4.25 
63-66 octane: 
Cia coca ca5c es ee eb es cae hank KA Ge 6 Oe d a0e ee oe 4.375- 4.75 4.375-— 4.625 4.373-— 4.50 6. 376. 6.58 
CU RR ead eh ccs ioc nace tn cxenccecers t5.00 - 5.375 t5.00 - 5.375 t>.00 - 5.375 t5.00 - 5.375 
WE SO cc nisevess: RET AAG BOO ecrce io 5.125- 5.25 5.125- 5.25 5.125- 5.25 5.125- 5.25 
Mid-Weatern (Group 3 basis). .........ccscscccscsccrece 4.00 - 4.50 4.00 - 4.50 4.00 - 4.50 4.00 - 4.50 
67-69 octane: 
Ree oe eee ee RRR ee 4.625- 4.875 4.625- 4.875 $.625- 4.875 4.625- 4.875 
*North FOES. 2 cece cccceccecs “Tee Terres TOT eT eT Cree 15 .375- 5 75 1S5.375- 5.75 tS 375—- 3.73 +5 375- 5.75 
CE i cit mb ek earn es «cons Roe 9.90 -— 5.625 5.50 - 5.625 3.50 - 5.623 5.80 - 5 695 
Mid-Western (Group 3 basis)......... 4.375- 4.625 4.375- 4.625 4 373s- 4.623 4.373- 4.623 
70-72 octane: ¢ 
BE iis duc 5 e.cg heb 0sie e Bbrde's oa'e ETE TET : 5.00 - 5.375 5.00 — $.25 5.00 - 5.23 5 00 - 3.25 
WRONG BUG 6 6 eess ces seeceae picpara tie , : ; 15.625- 6.00 5.625- 6.00 +5.623- 6.00 +5 .623- 6.00 
Li ere Sala ; vee 5.875 5.875 5.875 5.875 
| Mid-Western (Group 3 basis Sartnreed canis te : ‘ 450 5.00 1.50 5.00 50 , 00 1 30 ; 00 
| Motor Gasoline, 60-64 oct. hg 
New York harbor............ ey eee : 6.75 16.75 16.73 16.73 
Philadelphia district........ base armas ieaia . t7.00_ +700 +7 00 +700 
Baltimore district....... Panera enn eK es : 16.75 - 7.25 t6 73 - 7.25 ‘6% «73 16.75 - 7.23 
Motor Gasoline, 65 oct. & above: - | 
New York harbor......... Me Pe rire _ 17.00 7.00 +7.00 +7 00 
Philadelphia district............. beara ae 7.00 7.23 7.00 - 7.93 on - 25 7.00 - 7.25 
Baltimore district....... pee re wie ace . 7.00 - 7.50 7.00 - 7.50 t7.00 50 +7 00 - 50 
U. S. Motor, 58-62°: me . 
Other districts (Western Penna . : 4.75 - 5.00 4.75 - 5.00 &§ 73 5.00 6.73 = $.06 
Motor Gasoline, Min. 65 oct.: - 
| Bradford-Warren (Western Penna. , : wea 7.00 — 7.25 7 OO 25 = 09 7 2 = 00 - 7.93 
} Other districts (Western Penna.).......... ee ‘ : j 6.73 - 7.25 6.75 7.23 6 73 7 95 6.73 7.35 
*For shipment to Texas and New Mexico desiinations; Group 3 prices are quoted on northern shipment. 
‘ +Nominal. 
tOnty one refiner quoting 
* . > = . - 
JANUARY 5, 1938 |) 























TANK WAGON MARKETS 


Yas column inciades le federal taz, state gasoline taz, also city and county tazes as indicated in foot 
mote. These prices in effect Jan. 3, 1938, as posted by principal marketing companies at their headquarters offices. but subject to later corrections 





and inspection fees. as shown in generai foot- 


om tate 3 kel 





S. O. New Jersey 


ESSOLENE 
Consumer Kero- 
Tank Dealer Tax- sine 


Car T.W. es zee 


Atlantic City, N.J.... 7.25 8.75 4 9 

Newark, M.J...5..... 725 8.75 4 9 

Annapolis, Md........ 8.35 9.85 5 9.5 
Baltimore, Md........ 7.43 9.25 5 9 

Cumberland, _ ae 9.15 11.65 5 10 

W ashington, D.C..... 8 9.5 3 9.5 
Danville, Po Sac a 8.95 11.45 6 12.9 
Norfolk, Va.......... 7.23 10.25 6 11.5 
Petersburg, Va........ 8.05 10.55 6 11.7 
Richmond, Va........ 8.05 10.55 6 bt eg 
Roanoke, Va......... 9.25 11.% 6 133.9 
Charleston, W. Va.... 8.55 11.05 6 12.6 
Parkersburg, W. Va... 7.85 ~:35 6 15.2 
Wheeling, W. Va...... 8.85 10.25 6 + Be 
Charlotte, N.C....... 9.15 11.65 7 12.6 
Hickory, N.C........ 9.65 12.15 7 13 

a SS ae 9.45 11.95 7 12.8 
Raleigh, N.C......... 8.75 ze. 7 12.1 
Salisbury, N.C....... 9.25 11.75 ¥ 4 | i Ty § 
Charleston, S. C...... 2.45 10.25 7 11.1 
Columbia, S.C....... 8.75 1.25 7 a 
Spartanburg, S. C..... 9.45 11.95 7 12 9 


Price Lasis to undivided dealers: Dealer t.w. price 
less 0.5c per gal. 

Price basis to commercial consumers: To contract 
accounts, purchasing at least one full compartment 
at a time by hose connection: Effective March 12. 
1937, in New Jersey, and March 8 in Maryland, 
District of Columbia, and in Arlington and Fairfax 
Counties in Virginia, on yearly purchases: from 
2,500 to 100,000 gals., consumer t.w. price at time 
and place of delivery; 100,000 gals. per year consumer 
tank car price, plus 0.5c pet gal. Generally consumer 
t.w. price in foregoing states is equivalent of dealer 
a, pres, less 0.5c per gal. 

Effective May 15, 1937, on Essolene and Esso 
(by tank wagon) in North and South Carolina. 
West Virginia and Virginia (except Arlington and 
Fairfax Counties, which see above), commercial 
consumers taking deliveries of 50 gals. (West Va. 
100 gals.) or more at one time will be billed at the 
posted consumer t.w. price. Deliveries less than 50 
gals. (West Va. 100 gals.) will be billed at 4c per 
gal. over posted consumer t.w. price. Generally, 
posted consumer t.w. price will be equivalent to the 
dealer price less 0.5c per gal. 

Kerosine Discount: 1c off t.w. price for 25 gals 
or more, under contract thru territory (Baltimore 
City contract not necessary) except no discount in 
state of New Jersey. 


Socony-Vacuum Oil Co., 
Inc. 


(S. O. New York Division) 
SOCONY MOBILGAS 


: = Total 
go "Soli" “Split” Kero- 
== Dealer Tax- Dealer sine 
: Se TW ee T.W. TW. 
Metropolitan N.Y. City 
Boroughs of Man- 
hattan, Bronx and 
Brooklyn (Kings and 
Queens z 


i 


Borough of  BRick- 

mond (Staten Is 7.5 95 *5 14.5 8.75 
Albany, N.Y fe 95 9 145 9 
Binghamton, N. ¥ 8.7 10.3 35.3: 9 
Buffalo, N.Y 8.04 9 > 14 7.5 
Jamestown, N. Y 7.78 10.8 5S 25.8 8.25 
Plattsburg, N. Y 7.9 10.4 5 15.4 9.5 
Rochester, N.Y 8.17 10 > 15 8.5 
Syracuse, N. ¥ 8.12 9.5 S 34.5 9 
Danbury, Conn 7.8 9.8 1 13.8 9 
Hartford, Conn 7.6 9 6 1 13.6 8.5 
New Haven, Conn 7.8 9.5 413.5 8 
Bangor, Me 8.2 98 5 14.8 9.5 
Portland, Me 7.7 9.5 S 24.8 28.75 
Boston, Mass 7.5 9 4 13 8.5 
Concord, N. H 8.2 10.5 5S 15.5 9.5 
Lancaster, N. H 9:2 32.5 § 16.5 10.25 
Manchester, N. H 8 10 S is 9 
Providence, R. 1.. iio 93 tf 13.3: 8.5 
Burlington, Vt.. co 59 5 46.5 9.5 
Rutland, Vt... B.2 18.2 §. 15.29 


*Plus 2% city sales tax computed at time of 
sach sale 

Note: Socony-Vacuum has transferred all service 
stations to dealers; no prices available 

Price basis to undivided deaiers: @5¢ less tnan 
split’ dealer t.w 








Price basis to commercial consumers: Effective 
about Nov. 15, 1936 in New York and New England, 
for tank wagon delivery: monthly purchases of 25,000 
gals. or over, pay consumer tank car price at point 
of delivery, plus 0.5c gal.; monthly purchases of 
5,000 to 25,000 gals., pay undivided dealer tank 
wagon price at point of delivery; monthly purchases 
of less than 5,000 gals., pay divided dealer tank 
wagon price at point of delivery. Private consumers 
pay undivided dealer tank wagon price at point of 
delivery, plus 2c gal 


Atlantic Refining 


ATLANTIC WHITE FLASH 
GASOLINE 


cial Total Kero- 
Tank All Dealer sine 


Car Tax T.W. 8.S. T.W. 
Philadelphia, Pa...... 7.255 13.25 17 10.5 
ee 8 5 15 20 11 
Oe eee ee 14.25 = 11 
SMR nach asses dese 8 5 14.5 ** 10 
Ese 8 s 14.5 ** 11 
Aero. 5 15 +% 11 
Harrisburg .......... oe 14 +4 11 
Williamsport........ 8 3 15 +s ll 
Dover, Del 5 “Ss. = ll 
Wilmington.......... 5 14 ** 11 
Boston, Mass..... 4 13 ** 8.5 
Springfield, Mass...... 4 13.5 * 8.5 
Worcester, Mass... .. 4 14.3 ** 9 
Fall River, Mass...... 4 12.5 * 8.5 
Hartford, Conn 4 6 = 8.5 
New Haven, Conn..... 4 iss = 8 
Providence, R. 1. ..... 4 33 8.5 
Atlantic City, N. J.... 4 12:75 > 9 
oe Se ee 4 12°75 #9 9 
cc. a ee 4 2% = 9 
Annapolis, Md........ 5 14.85 ** 95 
Baltimore, Md........ 5 42 9 
Hagerstown, Md...... 5 5 35 ** 10 
Richmond, Va........ 6 16.55 ** 2.7 
Wilmington, N.C..... i! 7.30 11.3 
Bremwack, C88. csccc os. 2 16 *e = 6*13 
Jacksonville, Fla. . 8 17 * 868610 


“et wae oT ‘ 

*Georgia has kerosine tax of Ic per gal., not in- 
cluded in above price. 

**A tlantic Refining transferred stations to dealers; 
no prices available. 

Price basis to undivided dealers: Dealer t.w less 
0.5c per gal 

Price basis to commercial consumers: in Penna. and 
Delaware, effective Mar. 11, 1937, on yearly gasoline 
purchases to contract accounts taking full compart- 
ment hose deliveries. using 100.000 gals. or more 
per year, tank car price plus 0.5c per gal.; consumers 
taking less than 100.000 gals.. undivided dealer price. 
Consumers under contract and not under contract, 
taking less than full compartment delivery, and 
consumers not under contract taking full compart- 
ment delivery, get divided dealer price. Consumers 
taking less than 25 gals., t.w delivery, get 4c above 
undivided dealer price. 

Discount on kerosine: Effective Oct. 29, 1936, in 
Pennsylvania and Delaware. 2c per gal. off t.w. price 
on t.w deliveries of 25 gals. or more at one time. 


S. O. Ohio 


SOHIO X-70 GASOLINE 
Regular Grade 


Con- (Div- Kero- 
All sumer ided sine 
Tax awe ie, “Rows 
Ohio State-wide...... 5 16 15 *13 


Counties where prices are below statewide: 


Columbiana, Defiance 


and Pickaway... 5 15.5 14.5 
Franklin, Knox 
and Paulding.... 5 15 14 


RENOWN GASOLINE 
(Third Grade 


Ohio State-wide...... 9 5 15.5 14.5 
Counties where prices are below statewide: 
Columbiana, Defiaace 


and Pickaway... 5 15 14 
Franklin, Knox 
and Paulding.... 5 14.5 13.3 


Counties where prices are above statewide 
Butler, Clermont, Darke, Greene, Hamilton, 
Miami, Montgomery, Preble 
and Warren..... 5 16 15 











S. O. Ohio Cont’d 


KEROSINE PRICES 
(Off Statewide Level) 


Kerosine prices are off statewide level in the fol- 

lowing counties: 
Allen, Auglaize, Champaign, Columbiana, Darke, 
Geauga, Greene, Hardin, Logan, Mahoning, Mercer, 
Preble, Putnam, Shelby, Trumbull, Union, Van 
*12.5 


Weert and Wyandot:. .. 2... cccccccccccsccnce 1 
Paulding...... ers tyres ee *12 
WINN o's 5s id cos cw necewres sense cues *11.5 


Fayette, Licking, Madison, Pickaway. Portage and 
Summit *9 5 


*Kerosine prices include Ic state tax. 

Commercial Tank Wagon Q.D.A.to contract accounts: 
Effective Oct. 20, 1937, thru Ohio (except in 25 
counties), on monthly purchases, off posted con- 
sumer t.w. price: 0 to 999 gals., 0.5c; 1,000 to 19,999 
gals., 1.5c; 20,000 gals. and over, 2.5c. The 25 
counties where Q.D.A. differs from statewide are: 
Allen, Auglaize, Champaign, Darke, Defiance, Erie, 
Fulton, Geauga, Hamilton, Henry, Logan, Lorain, 
Lucas, Meigs, Mercer, Ottawa, Paulding, Putnam, 
Sandusky, Scioto, Shelby, Van Wert, Washington, 
Williams and Wood. 

+This price also to authorized agents, exclusive 
of 0.5c rental. 

Sales tar: Ohio’s 3% sales tax, effective Jan. 27. 
1935, is added ‘‘where assessable, to regular posted 
prices,”” S. O. Ohio says. 

On kerosine, prices to resellers and commercia 
eonsumers are posted generally at 3c per gal. below 
consumer t.w. price in any quantity, when such 
prices are on statewide level. 


S. O. Kentucky 


CROWN GASOLINE 
(Regular Grade) 


Total 
Con- Con- 
sumer All sumer Net sine 
T.W. Tar T.W. Die. TW 


Covington, Ky 2.5 6 18.5 16.5 11 
Lexington, Ky........ i356 6 6S %.3 
Louisville, Ky........ 13 6 19 16 10.5 
SS eee 3.5 ¢ 195 16.5 10 
Jackson, Miss........ 13 7 20 17 *13 
Vicksburg, Miss.. . 13 7 @ 17 +*13 
Birmingham, Ala......14 *8 22 19 2 
“ree 13 *9 = 22 19 W 
Montgomery, Ala.....13 %9 22 19 *13 
> 14 7 @ 18 3=6*12 
Augusta, Ga..... - o «a 7 @ 18 *14 
Macon, Ga........ ae | 7 21 18 "145 
Savannah, Ga........ 12 7 19 16 *12 
Jacksonville, Fla...... 12 8 20 7 10 
ee eer 12.58 8 20 5 17.5 2.8 
Pensacola. Fla........13 *o 8=— 29 10 19 
Tampa, Fla 12 8 20 17 10.5 


KYSO GASOLINE 
(Third Grade) 


Covington, Ky 10.5 6 16.5 14 
Lexington, Ky........ 11.5 6 17.5 15 
Louisville, Ky......... ll 6 7 14.5 
Jackson, Miss... we 4 18.5 16 
Vicksburg, Miss.......11 7 18 M.S 
Birmingham, Ala...... 2 3 @ 17.5 
Sg” “Serre 10.5% 19.5 17 
Montgomery, Ala..... 10.5 *9 19.5 17 
eS SS re 12 a.) 16.5 
Augusta, Ga......... 12 : 16.5 
BRO, HOE. nos 0s esses 2:5 7 WSs i 
Savannah, Ga........ 10.5 7 27.5 1% 
Pensacola, Fla........ 11 % 2 


= er 

Discounts to all tank wagon consumers: Effective 
Jan. 4, 1937, thru territory, on Crown gasoline, 3c 
per gal. below consumer t.w. price; on Kyso, 2.5c 
below, regardless of quantity purchased, per month 

Discounts on rerosine: Prices in Kentucky are net 
but in other states subject to 2c discount. 

*Tazes: in the tax column is included these city 
and county gasoline taxes at the following points: 
Mobile. 2c city: Birmingham. lc city; Montgomery 
lc city and le county: Pensacola, lc city. Georgia 
and Mississippi kerosine prices include Ic state tax 
Montgomery kerosine price includes lec city tax 











Above prices include these inspection fees on both gasoline and kerosine. per gallon, figured on basis of 50 gallons per barrel: 
Alabama, 1/40c on gasoline. 1/2c on kerosine; Arkansas, 1/5c per gal. in a single barrel. 1/20c per gal. in bulk: Florida, 1/8c; Illinois, 3/100c; Indiana, 1/5c per gal. 


in lots up to 25 bbls.; 2 


2/25c per gal. in lots of 25 bbls. or more: Kansas. 1/50c, (3/30c can be charged to meet inspection department expenses); Louisiana, 1/32c; Minne- 


sota, 1/25c; Missouri. 3/100c: Nebraska, 3/100c: Nevada, gasoline.1/20c; North Carolina. 1/4c: North Dakota, 1/20c; Oklahoma, 2/29¢ per gal. in lots of more than 50 
bbls., 1/Sc in lots less than 50 bbls.; South Carolina, 1/8c; South Dakota. 1/10c; Tennessee, 2/5c; and Wisconsin, 1/25c. 


hKerosine inspection fee only: Iowa, 3/50c; Michigan, 1/5c per gal 








> 
aD 


























NATIONAL PETROLEUM NEWS 












































TANK WAGON MARKETS 


faz cotamn inciuaes lc federal taz, state gasoline taz, also city and county tazes as indicated in footnotes. and inspection fees. as shown in generai foot 
note These prices in effect Jan. 3, 1928 as posted by principal marketing companies at their headquarters offices. but sudiect to later corrections 








S. O. Indiana 


Red Dealer Prices_ 

Crown ——~——_—~ Kero- 
Total Red Stano- sine 
Cons. Crown lind T.W. 





Tax T.W. 

Chicago, Ill. .....ccse. 4 18.8 18.3 12.1 10.2 
ot re 4 15.3 18.8°18.1 10.2 
Ph eee 4 18.3 13.8 12.1 10.2 
eee 4 15.3 13.8 13.3 10.2 
Ghateey, Bei... ccc 4 15.1 13.6 12.5 10 
Indianapolis, Ind...... 5 16.9 15.4 14.7 *14.8 
Evansville, Ind....... § 16.8 18.3 18.) %16.7 
South Bend, Ind...... § 17.2 15.7 14.2 %14.2 
Detroit, Mich......... 4 18.1 18.6 13.1 9.8 
Grand Rapids, Mich.. 4 16.3 14.8 14.3 11 
Saginaw, Mich........ 4 16.1 14.6 14.1 *9.1 
Green Bay, Wis....... § i? 15.5 14.8 10.9 
Milwaukee, Wis....... 5 16.5 15 14.2 10.4 
La Crosse, Wis........ § 16.7 15.2 14.7 10.6 
Minneapolis-St. Paul.. 5 16.7 15.2 14.7 10.6 
Duluth, Minn........ 5 17 18.5 15 10.9 
Mankato, Minn....... § 16.7 15.2 14.7 9.5 
Des Moines, Ia....... 4 6.1 39.6 W. Sit 
Sioux City, Ia........ 4 15.3 13.8 13.3 *13.2 
Davenport, Ia........ 4 35.3 18.8 19.3 33.2 
Mason City, Ia....... 4 15.4 13.9 13.4 *13.3 
St. Louis, Mio errr 4 «#6214.9 13.4 11.2 9.8 
Kansas City, Mo...... *4 14.6 13.1 12.6 8.5 
St. Jose h. Mo Terre *4 14.6 12.4 12 9 
i. 4 ae 4 16.7 6.2 4.7 HG 
3 ee 4 17.9 16.4 15.9 12.8 
oe 4) % 17.2 15.6 135.1 11 
Wichita, Kans........ Z. 0.5 8.5 


14. 1 

*“laxes: in the tax column is included these cit 
and state gasoline taxes at following points: Kansas 
City, St. Joseph and St. Louis, le city tax; South 
Dakota, 0.lc sales tax. State Kerosine taxes: 
Indiana, 4c; Iowa, 3c, all included in above prices. 

Discount to commercial consumers: Effective Jan. 1, 
1935, thru territory, except Michigan effective Feb. 1, 
on purchases per month, ciscount off t.w. prices; all 
gasolines, 25 to 1,000 gals., at t.w. price; 1,000 gals., 
or more, 1.5c off t.w. on Ethyl and Red Crown, and 
Ic on Stanolind (latter effective June 9, 1937). 
Minimum delivery is 25 gals. 


S. O. Nebraska 


STANDARD RED CROWN GASOLINE 
ero- 
All T.W. Dealer sine 
Tax Total Total T.W 


Omaha. Neb.......... 6 17.7 16.2 10.5 
McCook.... 6 18.4 16.9 11.2 
rere 6 18.1 16.6 10.9 
North Platte.......... 6 18.5 17 11.3 
Scottsbluff. .......... 6 19.2 16 12 


Discounts to commercial consumers: for tank wagon 
deliveries covered only by Standard Commercial 
Consumer Contract, effective January 1, 1935. 








*Price is t.w. price to all classes of dealers and 
consumers. 

Price basis to **open’* dealers: discount off posted 
retail price: when posted retail price, including all 
taxes on Esso motor fuel is: 19.le per gal. and above, 
discount is 3.5c; 19c to 18.1c, 3c, and 18c and below, 
2.5c. Humble motor fuel, 17.1c¢ and above, 3.5c; 17 
to 16.lc, 3c; and 16c and below, 2.5c; U. S. motor 
fuel, 15.le and above, 2.5c; 15 to 14.le 2c; and 14c 
and below, 1.5c. 


Continental Oil 


—Dealer Pricese—— 

Conoco 
Bronze Total Kero- 
Ex- All Conoco De- sine 
Tax Tax Bronze mand T.W. 


Denver, Colo......... 10 S$ 8 14 11.5 
Grand Junc., Colo.....14 5 19 18 15 
Puehin, Colo. ..iccss. ll 5 16 14 10.5 
Casper, Wyo........ 12 5S i? 16 11.5 
Cheyenne, Wyo....... ll 5 16 10 13 
Billings, Mont........13.5 6 19.5 18 15.5 
Butte, Mont..........13.5 6 19.5 16.5 15.5 
Great Falls, Mont.....13.5 6 19.5 18.5 15.5 
Helena, Mont.........13.5 6 19.5 18.5 15.5 
Salt Lake City, Utah..14.5 5 19.5 16.5 16 
LE a 5.5 6 23.5 2.5 36 
Twin Falls, Ida... S 6 21 20 18 
Albuquerque, N. M...11 76.5 17.5 16.5 12 
Roswell, N. M........11 10.9 3¢.9 Io 10.5 
Santa Fe, N. M...... i OM 19 16.5 12 
Muskogee, Okla....... 9:6 § 14.5 13 yj 
Oklahoma City, Okla.. 9 5 14 ll 8 
(2) 4 eae 9 5 14 11 6 
Ft. Smith, Ark........ 9.75 5 14.75 13.5 B 
Little Rock, Ark...... 9.75 7.5 17.25 15.125 9.5 
Texarkana, Ark....... 9 5 14 11 8.5 
tIncludes city tax of 0.5c. 
*Includes lc city tax. 
S. O. California 
STANDARD GASOLINE 
Kero- 
Total sine 


T.W. Taxes T.W. S.S. T.W. 
San Francisco, Cal ...13.5 4 17.5 18.5 115 


Los Angeles, Cal...... 13 4 7 18 10 
Fresno, Cal.......... 14.5 4 18.5 19.5 12.5 
Phoenix, Ariz........ 15 6 21 a ti 
Reno, Nev........... 15 $ & 21 13 
Portland, Ore........14 6 20 2 13 5 
Seattle, Wash....... 14 6 2 21 135 
Spokane, Wash...... 16.5 6 22.5 23.5 16 
Tacoma, Wash....... 14 6 Ww 21 13.5 


FLIGHT GASOLINE 
(Third Grade) 





Note: Imperial Oil Ltd. has completed transfer of 
service stations to dealers; no 6.8. prices available 

Discounts to undivided dealers, lc off t.w price 
except Maritime Provinces where undivided dealers 
pay t.w. price. Divided dealers pay t.w. price. thro 
territory 


Aviation Gasoline 


Following are tank car and/or tank 
wagon prices of aviation gasoline in prin- 
cipal marketing territories (Stanavo avi- 
ation in all territories except where other- 
wise noted) Tax column includes lc 
federal tax, and state tax; also municipal 
taxes as indicated in footnotes. Prices in 
first four territories do not include state or 
federal taxes. 


8. O. NEW JERSEY 
*Ethy!l Tank 
Cc. 


Car T.W. 
a) Sy ee 19.5 9.5 12.5 
Baltimore, Md......... eae 10 13 
Washington, D.C....... waa «ene 13.5 
Richmond, Va.......... een pie 14.7 
Greensboro, N.C....... nae ware 15.7 
Ramee, NN. Coc. ccccccce es ales 17 6 
Charleston, W. Va...... — cha 12.2 
*This is Stanavo Ethyl Aviation Gasolin 100 
octane number, tank car price. 
COLONIAL BEACON OIL Co. 
TW. 
I BGs Wel kp cceccecesseuceqeacaed 12.8 
Co eee ee nee 14.5 
CI Cit cia was babegnddenadeetrs 15 
Ss. O. PENNSYLVANIA 
A ee rrr te ore 13.6 
errr 14.4 
8. O. LOUISIANA 
Pe Ed cas cceanendasanseueas 13.3 
ee a ne 13.6 


Pricee in above four territories are on a 74 octane 
grade aviation gasoline except where otherwise 
noted. An 80 octane product generally brings 0.50 
premium and an 87 octane product, 1.50 pr 
over the 74 octane grade. 

Note: S.s. prices in above four territories are gcn- 
erally 6c over t.w. prices. Above t.w prices are net, 
with no discounts allowed for quantity purchases. 
T.w. prices are generally tank car price, plus freight. 
plus 2. 5c per gal 





S O. OHIO 
Then Ohic 
Stanavo Ethyl Aviation 























in San Francisco, Cal... .12 4 16 1? Cabtidic Po 
S. O. Louisiana ise Anges Cel.....-13.8 4 6.5 165 Tw Tes TW 
ESSOLENE Reno, Nev........... 13.5 5 18.5 19.5 73 octane............ 15 5 5 20 5 | 
Consumer Kero- Phoenix, Ariz........13.5 6 19.5 20.5 OE ee 16.5 5 215 
Tank Dealer Tax- sine Set mag one cosscachae @ FES JOS err ee 7.8 5 22.5 | 
Car T.W es T.W Seattle. Wash ....... 12.5 6 18.5 19.5 Discounts: For delivery on contract to hangar 
| Little Rock, Ark...... 7.75 10.25 7.5 11.5 Spokane, Wash....... ee) operators and resellers: 2c below consumer posted 
| Alexandria, La........ 7.75 10.25 8 *10.5 Tacoma, Wash....... 12.5 6 18.5 19.5 t.w price. shown above | 
| Baton Rouge, La...... 7.25 9.7% & *12 | ~ S. O. INDIANA 
New Orleans, La...... 7.25 9.75 *10 *12 | _ tincludes Sc state tax Sinisatinihaiimaatnil 
Lake Charles, La...... 8.25 10.75 8 *12.5 | Discount to dealers: on gasoline, off t.w. price on Stanolin viation “asoline | 
| | : . ~ . . - | 
Shreveport, La........ 6.75 9.25 8 *9.5 | Standard Ethyl and Standard Gasoline, to 100% (73 octane number at Kansas City: 62 octane 
Lafayette, La......... 8.25 10.75 8 *13 dealers, 3c; to split dealers, 2c; on Flight gasoline, at other published points, 
Bristol. Tenn. _ {ee 10.25 11.5 8 14.5 both 100% and split dealers, 2c. Chicago, IIl.......... 14.6 4 18.6 
Chattanooga, Tenn.... 9.75 = 12.25 8 13.5 On Stanavo Aviation Gasoline, to all classes of Detroit, Mich......... 16.1 4 20.1 
Knoxville, Tenn....... 10.23 12.75 8 14 dealers. 3c off t.w ; : Milwaukee, Wisc 14.8 5 19.8 
le, T 22 3 4 ; W. Mi a 4 5 1 
pe rn seecece : < ge ; a yk To commercial consumers: off tank wagon price: Minneapolis, Minn... .15 7 20 
2 ? ro ese Be Sy — on single deliveries of 40 gallons and over, Stan- St. Louis, Mo......... 14.2 3 17. 
*New Orleans gasoline tax includes 7c state, ic sep : ms i : rire! K City, Mo 13.9 *4 17.9 
federal. and 2c parish tax. Louisiana kerosine prices avo Aviation. Standard Ethyl and Standard Gas- oe ae ‘5 2 ees? 20 | 
inchide Ic state tax: in addition New Orleans an le olines, Se. —— “a a aggeet i Fargo, z D: Reocer “i 4 ; 20 4 
: wagon delivery, less than gals., lc per gal. above oOo Deceeeeeee eho. “ } 
a hy to dealers: Undivided dealers get posted t.w. price : ’ *Includes lc city tax 
dealer price, lese 0.5¢ : : . On kerosine 3c off t.w. price: plant deliveries to HUMBLE OIL & REFINING CO | 
anne basis . commercial me Effective jobbers, 2.5c below t.w. Tank Car 
ay 15, 1937, thru territory; commercial consumers Baytown. Tex. (exclusive of taxes)......... 85 
taking 50 gals. or more at one time will be billed at 
pend consumer a — taking _ than CONTINENTAL OTL CO 
gals. at one time will be bi at 4c per gal. over | C Ss ial G li Total 
posted consumer t.w. price. Generally. the posted | Canada a ree "haaies Ta: Dealer 
nei den Pg be equivalent to the dealer PRICES OF IMPERIAL OIL LTD. Denver. Colo......... 13 3 18 
: ; Per Imperial Gallon. which is 1.2 U. S. Gallons [aeeveune. Pe ee o m } 20 a 
MH a M1 ” : elena, Mont......... 3 22.5 
Humble Oil & Refining Co. eae Salt Lake City. Uiah 17.3 5 225 
J ero- .NM.. 16 6 5 
HUMBLE MOTOR FUEL eee oles. 4 Total ps pg reecaliad ae 
"Total sine ' ; oe ee 3. O. CALIFORNIA 

*T.W. Taxes T.W. S.S. T.W. | Hamilton. Onr....... 16 6 2 ? T.W Total 
Dallas, Tex....... . &$ Mw BB 8 te —. setae me § - 3 — T.W. 

eee oa Ce ee YF Winnipeg. Man....... 20.5 7 275 2.7 Phoenix. Ariz........ ? 6 2 
e oo ae io TE maenie sie 9°3 : 14.3 18.3 8 Regina, Sask........ 21.5 7 28.5 22 Los Angeles, Cal......15 ‘ 10 
ll ct, : a - oe es . ss Saskatoon, ees 233 7 31.3 24.8 Sem Frencieco, Cal... 18 5 ‘ 19.5 

- 5. Motor Gasoline <dmonton, Alta...... m4 | t 28 23 hy oa ROTO : 3 

(Third Grade) Ps Calgary, Alta......... 18.5 ? 23.5 20.5 Portiand. Ore........ 16 2 22 
Dalles, Tex........... 7, 5 LW 15 Vancouver. B.C......1le¢ 7 23 23 Seattle. Wasb ....... 1f ‘ 22 
Ft. Worth. Fex....... 7.5 5 12.5 15 . Montreal. Que........15 6 2) 17.5 Spokane, Wash.......18.5 6. 24.5 
Houston, Tex......... 8.5 5 13.5 16.5 St. Joha, N. B........ 1€ g 24 18.5 Nowe: For cisco. nu. etc.. see note under Standara 

San Antonio, Tex..... 8.5 5 13.5 16.5 a SS 2 ae 16 8 24 18.5 and Flight gasoiine apove 
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TANK WAGON MARKETS 


Taz column includes 1c federal taz, state gasoline taz, also city and county tazes as indicated in footnotes, 
note = These prices in effect Jan. 3, 1938, as posted by principal marketing companies at their headquarters offices, but subsect to later corrections 





pection fees, as shown in general foot- 





Naphtha (In Tank Wagon) 
8. O. NEW JERSEY 
Posted Tank Wagon Prices 


ineral 
Spirits V.M.&P. 
ae eee 11.5 15.5 
Te ere 15.5 ante 
Washington, D. C.......... 15 . 
Discounts: Buyers taking following quantities, 


at one time, get these discounts: Newark, 2c per gal. 
on 200 . or more; less than 200 gals., 0.5c higher 


price. Baltimore 2c off on 25 to 100 gals. and 3c on 
over 100 gals. Washington, 2c off to contract 
buyers. 

SOCONY-VACUUM OIL CO. 
a ty ee 13 14 
eee 9.5 11.5 
SS eee 13 15 
SS Sa 14 15 
NN ae 13.5 14 
Brid eee 12.5 14 
Hartford, Conn............. 12 13.5 
Providence, R.1............ 13.5 14.5 

ATLANTIC REFINING CO. 

Philadelphia, Pa............ 11.5 12.5 
eS, eee 13 14 
oo ee 12.5 14.5 


Note: Prices for Mineral Spirits also apply to 
Stoddard Solvent; and prices for V.M.&P. Naphtha 
apply also to Light Cleaners Naphtha. 


8, 0. OHIO 

S.R. V.M.&P. 
Solvent Naphtha 

er eee 13.25 13.75 
Note: V.M.&P. Naphbtha prices also apply on Dry 
Cleaners naphtha and special Varnolene; Varnolene 
and Sohio Solvent 0.5c below these prices. Dis- 
counts to contract consumers, off t.w. price: 300 
to 999 gals., 0.5c; 1,000 to 2,499 gals., 0.75c; 2,500 to 

4.999 gals., 1c; 5,000 or more gals., 1.5c. 


8S. O. INDIANA 
(Prices include state and federal tazes) 


Oleum V.M.&P. 

Spirite Naphtha Stanisol 
Chicago, Ill......... 15.9 16.2 15.6 
Detroit, Mich....... 19.3 18.3 19.4 
Kansas City, Mo.... 14.4 15.4 14.4 
St. Louis, Mo....... 14.7 55.7 14.6 
Milwaukee, Wis..... 19.3 20.3 19.3 
Minneapolis, Minn.. 19.5 20.5 18.1 

Note: Prices for V. M. & P. apply also to Light 


Cleaners Naphtha. All prices, with exception of 
Missouri points, include state tax. Prices shown are 
base prices, before discounts. 


Naphtha (In Tank Cars) 


In Tank Cars (F. o. b. refinery or seaboard terminal 
except Ohio, delivered price.) 


V.M.&P. 

Naphtha_ Solvent 
Baltimore 10.5 9.5 
New York Harbor 10.5 9 
Philadelphia district 10.5 9 
Boston.... 10.5 9.5 
Providence......... 10.5 ae] 
Ohio points, delivered. . 9.375 *8 50 


*This ie on rubber solvent. 
Note: In Ohio, prices on D.C. naphtha and special 
Varnolene are same as V.M.&P.; on Varnolene and 
Sohio Solvent, prices are 0.5c less than on V.M.&P. 


Latest Changes 


From Dec. 28 to Jan. 3. inclusive. 
Dates and amounts of changes shown. 
See table for full current prices. 


S. O. Kentucky—Kyso: 
Vicksburg, consumer t. w. and dealer 
price, cut 0.5c, Dec. 29. 
Kerosine: 
Jacksonville, t. w. cut 1c, Dec. 27. 
S. O. Indiana—Kerosine: 

Des Moines, t. w. cut 2c, Dec. 29. 
Humble Oil & Refining — Humble Motor 
Fuel: 
Dallas, t. w. 
U. S. Motor: 


Dallas, s. Ss. 


up 0.5c, s. Ss. up 1c, Dec. 29. 


up ic, Dec. 29. 





coal 





Cash Gifts to Universal 


Employes Not Taxable 


CHICAGO, Dec. 31.--Gifts of cash, 
distributed by former stockholders of 
Universal Oil Products Co. among 64 
employes and former employes of Uni 
versal in 1931, do not constitute income 
and are not subject to tax, according 
to a recent ruling of the U. S. Supreme 
Court. 

This decision ends a court battle 
which has been waged since 1931 to 
protect the beneficiaries of these gifts 
from payment of income tax. The total 
amount of the gifts is in excess of 
$600,000. 

The turned on the question 
whether the money distributed was ad 
ditional compensation for services ren 
dered or to be rendered, or whether 
it was simply gifts prompted by “spon- 
taneous generosity,” as one of the 
judges characterized it. 

Shortly before the sale of Universal 
stock to the Standard of California and 
Shell interests, the Unopco Corp. was 
formed by the stockholders, to acquire 
certain assets reserved by them in the 
sale of their stock in Universal. It was 
the Unopeo directors and stockholders 


case 


who voted the gifts, totaling $607,500, 
out of the assets of Unopco Corp. on 
which they had paid the full tax. 

The Bureau of Internal Revenue had 
ruled that these payments were all ad- 
ditional compensation, not gifts, and 
were therefore taxable. Appeal was 
taken to the courts. There were hear- 
ings on these cases in four different 
U. S. Circuit Court of Appeals. The 
case reached the Supreme Court on a 
writ of certiorari. 


Buys Second Tow 


ST. LOUIS, Jan. 3.—Contract for a 
twin-screw diesel towboat for Socony- 
Vacuum Oil Co. and six oil barges was 
recently let tl the St. Louis Shipbuild- 
ing and Ste¢l Co. The new towboat 
is the second of a growing fleet. The 
barges are expected to operate on the 
Missouri river and upper Mississippi 
to the Twin |Cities. 


The American Bureau of Shipping re- 
ports there are at present under con- 
struction in boatyards a total of 117 
pieces, 51 of these being designed for 
the movement of petroleum products 
and 46 being built in yards along inland 
rivers. 


Corrections 


Notation of amount of change and 

dates not previously shown in table. 

Table in this issue is corrected to show 
these changes. 


Socony-Vacuum—Socony Mobilgas: ' 

Gasoline prices revised thru Maine, New 
Hampshire, Rhode Island_and Ver- 
mont, and also some New York 
points, Dec. 23. Points affected were: 
Binghampton, t. c. up 0.45c; Bangor, 
t. c. up O.lc and t. w. up 1c; Buffalo 
t. w. cut 1.05c; Portland, t. w. cut 
0.3c; Concord, Lancaster and Man- 
chester, t. w. cut 0.8c; Providence, 
cut 0.2c; Burlington and Rutland, 
t. w. cut 0.5c. 

Portland, t. c. cut only 0.3c, instead of 
0.5¢e in general change of Dec. 17, as 
reported in the Dec. 22 issue, page 56. 

Kerosine: 

New York City, t. w. cut 0.25c, Nov. 29. 

Syracuse, cut 0.5c, Oct. 15. 

Manchester, cut 0.5c, Oct. 6. 

Atlantic Refining—Atlantic White Flash: 
Dealer t. w. up 0.2c, Boston, Dec. 24. 
Dealer t. w. cut 0.2c, Providence, 

Dec. 24. 

Hagerstown, dealer t. w. cut only 0.65c 
instead of 0.75c, Nov. 15, as reported 
in the Dec. 1, issue, page 52. 

Kerosine: 

Hartford, t. w. cut 0.5c, Nov. 24. 

New Haven, t. w. cut lc, Dec. 6. 

S. O. Kentucky—Crown: 

Covington, consumer t. w. and dealer 
price cut 0.5c, Dec. 24. 

Tampa, consumer t. w. and dealer price 
up ic, Dec. 21. 

Kyso: 

Covington, consumer t. w. and dealer 
price cut 1c, Dec. 24. 

Kerosine: 

Montgomery, t. w. cut 1.5c, Dec. 15. 

Jacksonville, t. w. up 1c, Dec. 17. 

S. O. Nebraska—Standard Red Crown: 
McCook, t. w. up 0.3c, dealer price up 

zoe, wec. Zi. 

Kerosine: 

McCook, t. w. up 0.1c, Dec. 21. 

S. O. California—Standard and Flight: 
Spokane, s. s. cut 0.5c, Dec. 21. 











Crude Price Changes 


MT. PLEASANT, Mich.--Effective 
Dec. 29, Simrall Pipe Line Corp. re- 
duced Arenac and West Branch, Mich., 
crude and equal grades 29 cents, to 
new price of $0.80 per barrel at the 
well. Simrall followed the lead of 
the McClanahan Pipe Line Co. in mak- 
ing the cut. 


NEW YORK-—Effective Dec. 28, 
Standard Oil Co. of Louisiana made its 
initial price postings in the Roanoke 
and North Crowley field in south 
Louisiana. Its gravity schedule begins 
with below 21 at $0.90, with 3 cent 
differential for each succeeding degree 
of gravity to 26-269 gravity, which 
is $1.08, then 2-cent differential to top 
grade of 40 and above, which is $1.36. 


Convention Place Changed 


MINNEAPOLIS, Jan. 3.—Meeting 
place for the convention of the North 
Dakota division of the Northwest Pe- 
troleum Assn. will be held in the Par 
ker Hall, adjoining the Leland-Parker 
Hotel in Minot, the association an- 
nounced today. The meeting, Jan. 24 
and 25, originally was scheduled to be 
1eld in the K of P hall. 
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SEABOARD MARKETS, EXPORT AND COASTWISE 


All prices on this page are publisher's opinion of open market quotations or sales, for spol shipment (10 to 15 days). In cargo markels, 


spol shipment is 90 davs. 


Prices in cents per gallon, ercept heavy fuel oil in dollars per barrel, in tank car lois. f.o.b.refineries or 


seaboard lerminals in districts designated, unless otherwise noted. Federal, state or municipal lazes not included. Prices quoted applv 


on products made from leqally produced crude. 


Unless otherwise noted, gasoline octane ratings are delermined by C.F.R. Motor 


method, A.S.T.M.D-357-33T; and lubricating oil specifications determined according to A.S.T.M_ methods, unless otherwise noted. 














Eastern Domestic 


(Inter-refinery and export prices not included. 


MOTOR GASOLINE 


Prices Effective Jan. 3 
(a)65 
District: a/60-64 Oct. Oct. & Above 
N. Y. harbor...... ee 6.75 7.00 
(b) N.Y harbor 6.50 6 75 
a Piiavereen 7.00 7.00 -— 7.25 
Baltimore............ 75 - 7.25 7.00 - 7.50 
Norfolk. . +» 7.00-7.25 7.25 - 7.50 
Wilmington, N. ee 7.00 - 7.25 7.25 - 7.50 
Charleston,S.C...... 7.00 - 7.25 7.25 - 7.50 
Savannah............ 7.00-7.25 7.25 - 7.50 
Jacksonville.......... 7.00 - 7.25 7.25 - 7.50 
ree 7.00 7.2 
|. ee 6.75 7.00 
Providence........... 6.75 7.00 
(a) Prices are nominal. b) Barge lots 


WATER WHITE KEROSINE 
District: 


N.Y.harbor..... 6.25 Charleston . .6.00-6.25 
(b)N. Y. harbor... 6 a Savannah..... 5.75 
Philadelphia ..... 6.2 Jacksonville..... >. 75 
Baltimore........ 6.25 Portland...... 6.75 
Norfolk ek alae Sa a 6.00-6.25 Boston €)6.25-6. 40 
Wilmington, N.C .6.00-6 23 Providence....... 6.40 
b) Barge lots. 
e)/FUEL OILS 
N. ¥. 

N. Y. harb. harb. barges 
a EE ae 6.25 6.125 
Nos. 2-2 5.25 5.125 
eee eer a 5.25 >.00 - 5.125 
tt ener: Ft | ne 
i en See See °° OC—CtC« RRR Kw 

Phila. dist. Balt. dist. 
| OS SP eae ieee? 6.25 6.25 
oN 2. ee eee §.25 d)3.25 
se ane teseeee 4.75 = 5.23  (d)5.25 
|. See .eeee-- $1.45-$1.475  $1.45-$1.55 
of =e eee $1.25 $1.25 

Bost. dist. Prov. dist. 
No. 1 Camere we (©)6.25 6 0 6.40 
Nos: 2-3......5..5.0. (€)5.25 — 5.40 {5.40 
Oe rere re (e)5.25 5 40 15 40 
Ne: 5... Sk | Be 
No. 6.. $1.25 


c) Fuel oils meet specifications of U.S. Commercial 
Standards CS12-35. 

(d)Some suppliers quote 5c f.o.b. terminal for ship 
ment within Baltimore switching district 

(f)Some suppliers quote 5.40c¢ delivered Providence 
district. 

(e)Top price of range represents delivered prices 
within local switching district 


b) Bunker 


it C Fuel b) Diesel Oil 
Y. harbor e)$1.25 d)$2. 20 
P hil: idelphia e)$1.25 ¢)$2.10—-2.20 
Baltimore e)$l.25 d)$2. 20 
Norfolk c) $1.25 $2.20 
Charleston $1.20 $2.20 
Savannah c)$l 20 2.20 
Jacksonville ©)$1.20 2.20 
Tampa c)$1.20 2.20 
Portland $1.35 2.35 
Boston (e) $1.25 d) $2.20 
Providence $1.25 $2.25 


(b)In ship’s bunkers. 

(c)For barging add 5e _per bbl. 

d) For barging add 6.5c¢ to 7.5e per bbl 
(e)For barging add 5c to 6c per bbl. 


Gas Oil Diesel Oil 


28-34 Shore 
Gravity Plants 
| A” Ae $.S 5.35 
Philadelphia dist...... 5.00 
Baltimore dist........ 5:35 
Norfolk dist.......... §.25 hs 
Savannah dist........ 5.25 
Jacksonville dist...... §.25 


Pacific Export 


(Quotations are at seaboard, Los Angeles, in cargo 
lots, cents per gal., except where otherwise noted.) 


Prices Effective Jan. 3 Dec. 27 
U. 4 ai under 
Serer ee 5.75 — 6.00 5.75 - 6.00 
400 “ep. blend, under 
6.00 6.125 6.00 - 6.12 
400. bony ‘blend 65 oct. 
eae 6.125- 6.375 6.125- 6.375 
(b)38-40 w.w.kerosine $.75 5.00 4.75 - 5.00 
41-43 w.w. kerosine... 5.00 —- 5.50 5.00 - 5.50 
44 w.w. kerosine...... 5.50 - 5.75 5.50 - 5.75 


(b)150 fire point. 


Prices Effective Jan. 3 Dec. 27 

In Cargo lots, per bbl. 

Diesel fuel, 24° & above $1 45 -$1.50 $1.45 -$1.50 

Diesel fuel. under 24°. $1 40 -$1.45 $1.40 -$1.45 

b)30-34 diesel gas oil) $1.55 -$1.65 $1.55 -$1.65 

c)Grade C fuel oil $0 85 -$0.90 $0.85 -$0.90 
Note: For San Francisco cargo prices. add 5e per 

bbl. to above cargo prices. 


In Ships’ Bunkers. or deep tank lols, per bhl.: 


b) Diesel fuel oil $1 625-$1.65 $1.625-$1.65 
c)Grade C fuel oil $0 975-$1.00 $0.975-$1.00 
b) Pacific specification 209 c)Pacitic specification 
1o0 
Cased Goods: Per case 
U. S. Motor...... . $1.45 -$1.575 $1.45 -$1.575 
400 e.p. blend, 65 oct. 
& above.... $1.55 -$1.675 $1.55 -$1.675 
b) 40-43 w.w. kerosine $1.25 -$1.325 $1.25 -$1.325 
Kerosine, p.w $1.20 -$1.30 $1.20 -$1.30 


b)150 fire point 


New York Export 
Prices in cents per gal. in bbls. F.a.s. New York 


CYLINDER OILS 
Bright stock: 
Light, 25 p.t 22.50 -23.00 22.50 -23.00 
Dark, 25 p.t... 22.00 -22.50 22.00 -22.50 


Pennsylvania Products 


Neutral oil: 


200 3 color, 25 p.t 26 00 —-26 50 26.00 —26.50 
150 3 color, 25 p.t..... 24.00 -24.50 24.00 -24.50 
600 Warren E filtered. 20.50 -21.00 20.50 -21.00 
600 s.r., unfiltered..... 15.00 -15.50 15.00 -15.50 
650 s.r., unfiltered 18.00 -18.50 18.00 -18.50 
600 fl., s.r : 18 50 -19.00 18.50 -19.00 
630 fl., s.r. . . 22.50 -23.00 22.50 -23.00 


Wax, Domestic and Expert 


Prices in cents per Ib. Tests made by A. 7. MM. 
—S Melting points shown below, ae are 

. P.. 3° higher than A. S. T. M. (E.M.P.) melting 
moe Export prices are hs s. carload lots. Domestic 
prices are f.o.b. refineries in New York and New 
Orleans districts, in bags, carload lots, with 0.2c 
discount allowed for shipment in bulk. Scale, solid 

and fully refined, slabs in bags.) 


Prices Effective Jan. 3 
New York 
Domestic Export 
124-6 Y.C. scale...... 2.60 2.75 2 60 2.75 
122-4 W. C. scale... 2.75 2.80 2.73 2.80 
124-6 W.C. scale...... 2. 2.80 2.75 2.80 
123-5 Fully rfd. 1.45 $.875- 4.125 
125-7 Fully rfd 1.55 1 00 4.25 
128-30 Fully rfd 1.80 4.25 1.50 
130-2 Fully rfd...... 1.95 150 4.75 
133-5 Fully rfd b)5.35 5.00 5.25 
135-7 Fully rfd.... b)5. 69 5.935 5.50 
New Orleans 
Domestic Export 

124-6 Y.C. scale. . . 2.60 be 2 60 2.40 
122-4 W C. scale..... 2.75 2 80 2.75 2.80 
124-6 W.C. scale..... 2.73 2.80 2.44 2.80 
123-5 Fully rfd.. 145 $.875-— 4.125 
125-7 Fully rfd.. 4.55 1.00 1.25 
128-30 Fully rfd. ; +. 80 4.25 4.50 
130-2 Fully rfd. 1.95 150 4.75 
133-5 Fully rfd.. b)5.35 5.00 — 5.25 


b)Shipment either in bags or in bulk 


Gulf Coast 


(Prices are f.o.b. ship at Gulf oil terminals representing 

opinions of traders, except prices specified to the 

contrary. Prices cover bulk shipments of 20,000 
bbls. or more, unless otherwise noted. 


Prices Effective Jan. 3 Dec. 27 
For Domestic shipment: 
MOTOR GASOLINE 


59 oct & below cocee a)5.125-5.25 (a)5.125-5.25 
60-64 oct. number. ....(a)5 25 -5.375 (a)5.25 -5.375 
65 oct. & above Pe 5.875 5.75 -5.875 
FUEL OILS 
See >. eae >.125 
Le Sere ‘ 1.50 4.50 
ee . 4.3 4.375 4.25 = 4.375 
KEROSINE 
41-43 ww....... . 5.125 5.123 
For Export Shinenonts 
GASOLINE 
U. S. Motor...... . 5.125- 5.25 5.1235- 5.25 
60-62, 400 e.p........ 5.25 5.25 
61-63, 390 e.p........ %.25 3.375 5.25 =— §.375 
64-66, 375 e.p........ 5.2% $.373 5.2 = §.395 
KEROSINE 
A eee ee a)5.50 a)5.50 
41-43 w.w....... eo 5.125 5.125 
GEG DWivckc cence 5.00 5.00 


(a) Nominal 


Prices Effective Jan. 3 Dec. 27 
GAS AND BUNKER OILS 

For Domestic and/or Export Shipment 

b)26-30 translucent 


gas oil 2 +.375 4.25 4.375 
b)30 plus translucent 

gas oil 150 1 625 1.50 - 4.625 
b)30 plus transparent 

gas oil £50 1.625 $50 4.625 
Diesel Oil Ship's bkrs. e)$t 90 ©)$1.90 
Grade C_ bunker oil 

for ship's bunkers ©) $0 95 (ce) $0.95 
Grade C bunker oil, in 

ee $0 80 -$0.85 $0 85 

b) Less than 44 of 1° sulphur ©) Barging Se bbl 


additional at some Gulf ports 


MEXICAN CRUDE AND BUNKER OILS 
(F.o.b. Steamer, Tampico) 
Heavy Panuco crude, 
taxes to be paid. . a)l$0 96 a)$0_96 
Grade C bunker oil, 
ship's bunkers, taxes 
paid....... eats $0 95 $0.95 
a) Nominal 


MID-CONTINENT LUBRICATING OILS 


Prices in cents per gal., bulk exoort shipment, f.o.b 
Gulf or as noted below 


Jan. 3 
190-200 vis. D 210 brt b) Barrels Bulk 
stock . 24.00 -25.00 18.00 -20.50 
150-160 vis. D 210 brt. stock: 
0-10 p.p 20.00 -20.50 14.00 -14.50 
10-25 p.p : 20.00 13.50 -14 00 
150-160 vis. E 210 brt. 
stock ... 19.50 -20.00 13.50 
120 vis. D 210 brt. stock: 
19.50 -20.00 13.50 
b)Second hand barrels 
Jan. 3 Dec. 27 
180 vis. No. 3 color neutral: 
0-10 p.p. 1.75 -12.00 11.75 -12.00 
15-30 p.p. 11.25 -11.50 11.25 -11.50 


200 vis. No. 3 color neutral: 


0-10 p.p..... - 12.25 -12.50 12.25 -12.56 
15-30 p.p. »-. 11.75 -12.00 11.75 -12.00 
600 s.r. olive green.... 9.00 —11.25 9.00 -11.25 
600 s.r. dark green. . 7.00 9 25 7.00 9.25 


SOUTH TEXAS LUBRICATING OILS 
(Vis. at 100° cold test 0, bulk export shipment, f.o.b. 
Gulf oil terminals.) 

Unfillered Pale Oils: 
Vis. Color 


he Seer ee 5.50 i 5.50 
eee 7.3 7.25 
dt Se ee ¢.%0 7.75 
500 No. 3...... oe 8.75 8.75 

bp Agsy re my 9.25 9.25 
1200 No. 4..... era 9.75 9.75 
2000 No 4 haws ..-.. 10.00 -10.25 10.00 -10.25 
Red Oils: 

Vis. Color 

SS ee » 50 >.50 

oy SS Sere 1.2 7.25 

800 No. 5-6.......... 2.40 t.%0 
SOO Ne. S-6........60.. 8.75 8.75 

THe As B-Gioo ce vccens 9.25 .23 
> 2 a Sea 9.75 9.75 
2000 No. 5-6.. ... 10.00 -10.25 10.00 -10.25 


Note: Red oil, prices shown above cover oils with 
green cast; prices for blue cast red oils are slightly 
lower in some cases. 


Tanker Rates 


(Approximate tanker freight rates to Continental 
ports, in chilling® J per ton of 2240 lbs., British sterling; 
U. S. ports in cents per bbl 


Rates Effective Jan. 3 
Crude &/or Refined Oil &/or 


‘uel Spirits 
Last Owners Last Owners 
Paid Ask Paid Ask 
Gulf-U.K. Cont.(b 25/6 27/-28 32,6 33 


Aruba-U.K. Cont.(b) 22/ 22/-24) 22 a)27 6-28 6 
Gulf-N. Atlantie(c 
(not E. of N : 
Hvy. Crude & 
Fuel, (10 to 19.9 


gravity)...... Te 3% 

Light Crude, (30 

Grav. or L open ie Be ; . 
Gasoline....... aan cae a)37e (a)35e 
Kerosine........ ee a (a)38e = (a) 36e 
Re) eee ee (a)39ce = (a) 37e 


a) Nominal. 

(b)Continental ports in range between Bordeaux and 
Hamburg, both inclusive. 

(c) Venezuela loading same rate: Tampico 2c to 3c 
per bbl. additional. 
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CRUDE OIL MARKETS 


Prices in $ per bbl. of 42 U.S. gals. at the well. A. P.I gravity. Prices are effective as of 7 a. m. of dates as given 











EASTERN FIELDS 
Posted by Joseph Seep Purchasing Agency 
(Effective Dec. 1, 1937, except Corning 
Sept. 2, 1937) 
Penna. Grade Oil in Southwest Penna. Pipe 


Penna. Grade Oil in Eureka Pipe Lines (West 
MONI gc) or eel ia NR temas | ae $1.82 
Penna. Grade Oil in Buckeye Pipe Lines 
PRUE ADD os iw wins c 6a a caesicn eae ees $1.70 
Corning Oil in Buckeye Pipe Lines (Ohio) ...$1.27 
Posted by Other Companies 
Tide Water Associated Oil Co. 
Bradford-Allegany_ district (Penna. and 
N. Y.) (Effective Dec. 1, 1937)...........$2.20 
*The Pennzoil Co.: (Effective Dec. 1, 1937) 
Penna. Grade Oil in National Transit Lines*$2.15 
Ashland Oil & Transportation Co.: 
Somerset Oil in Ashland Lines (Ky.): 
(Effective Jan. 28, 1937) 
EE ee oe $1.42 
BMG RINE Noise dedicsivawesdconssscaese $1.50 


_ *The Pennzoil Co. posts $2.15 in Cochran, Frank- 

lin, Hamilton and Doolittle, Pa. fields; prices in 
other lower districts range down to $2.10 per bbl. 
at well. 


MICHIGAN 
Posted by Pure Oil Co. 
Midland, Midland County (July 23, 1937) ...$1.27 
Posted by Simrall Pipe Line Corp. 

(Effective Dec. 29, 1937) 
West Branch, Arenac, and equai grades 

(Effective July 23, 1937) 
Beaverton, Crystal, Greendale, Porter and 


PEN onic coc ebaabAbinhoweas $1.27 

ome. acenl nin eseiy cle ly Oren ana Lae iolnaascia ince gota $1.245 
a4 (Effective July 1, 1937) 

Billings and Tobacco..................... $1.395 


CENTRAL STATES FIELDS 
Posted by Ohio Oil Co. 
(Effective Jan. 28, 1937 


RON, RAMI Ss Ce ale nivaseeinewese on $1.35 
Owensboro (Western Ky.)................ $1.40 
(Effective Nov. 20, 1937) 

MODs 5 SS musta w wanes catibhetasktae coi $1.00 
Posted by Stoll Oil Refining Co. 
(Effective Feb. 1, 1937) 
een Pipe se OF (EY) 5 ciscccieisnsccds de $1.40 
CANADIAN FIELDS 
Posted by Imperial Oil Limited 
Western Ontario 
(Effective Sept. 9, 1933) 
Sn a Sane er eee $2.10 
SF Ns 56x axe kha we kate as biden cee $2.17 
Alberta—Turner Valley 
(Prices f.o.b. field tankage) 

(Effective Sept. 1, 1937) 

Clear Naphtha, 65 grav. & above........... $2.36 
Crude Oil & Discolored Naphtha 
40-40.9°........$1.36 > & Peete $1.62 
ee 1.38 ee ee eee 1.64 
42-42.9 1.40 SS Perr 1.66 
43-43 .9 1.42 te Le: SE 1.638 
44-44.9......... 1.44 Yi eee 1.70 
45-45.9......... 1.46 Scie ee 1.72 
PD Boas ccce ce Bae a ee 1.74 
ee SO adap et AO 1.76 
SPs Okcessiess 1.52 ey ee 1.78 
Pee 1.54 a Pe 1.80 
ae di) EEE ae Oe 1.82 
51-51.9.. ae 1.58 tc ce Oh 1.84 

52-52.9 1.60 05° & higher, for 
discolored naph- 
tha only...... 2.36 


Note: Clear naphtha: 22 color; 10 bbs. vapor 
pressure, Reid method; 90% recovery; end point, 
410°. Discolored naphtha; same specifications as 
for clear naphtha except color. 


MID-CONTINENT 
Posted by Stanolind Crude Oil 
Purchasing Co., Jan. 28, 1937 
(In Oklahoma- (In North-North 


*Kansas Central Texas) 
Below 29...... $1.06 $0.96 
eee 1.08 0.98 
30-30 .9... 1.10 1.00 
31-31.9... ‘a2 1.02 
32-32.9.. 1.14 1.04 
33-33.9.. 1.16 1.06 
34-34.9.. 1.18 1.08 
35-35 .9.. 1.20 1.10 
36-36.9... 1.22 1.12 
37-37.9.. 1.24 1.14 
38-38.9.. 1.26 1.16 
39-39 .9........ 1.28 1.18 
40 & above.... 1.30 1.20 


Above Stanolind prices met as follows: 

Jan. 28, Continental Oil Co. met in Okla., Kans., 
and North Texas. Sinclair-Prairie met in North 
‘Texas and North Central Texas, Jan. 28, Stanolind’s 
North Texas schedule. Same date, The Texas Co. 
met in North-North Central Texas. 

Note: Stanolind prices in Okla.-Kans. are for 





quantities computed by 97% tank tables. In Texas, 
100% tank tables are used effective Oct. 1, 1937, 
volume corrected to 60° F., and deduction for full 
b.s. & w. content. 

*Effective Aug. 1, 1937, for Otis-Albert pools 
Rush-Barton counties, Kans., 13c less. 


Posted by Carter Oil Co. 


In Oklahoma 
(Effective Jan. 28, 1937) 

Below 25.......$0.98 |S. Oh $1.16 
~ eS 1.00 9 on St ee 1.18 
> SS ee 1.02 > Se 1.20 
7 ae 1.04 ® e 1.22 
> See 1.06 Te eee 1.24 
oe. te LEE EEE 1.08 oe Ee 1.26 
30-30.9.. 1.10 See Piccccees 1.28 
ee eee ee 40 and above... 1.30 
pS 2 re ae 1.14 


Above Carter schedule met Jan. 28 by the follow- 
ing companies: Sinclair-Prairie, Shell and Bransd 
in Ghlskoma-Kaanens Skelly Oil in Kansas; Tide 
Water in Oklahoma; Pure Oil in Oklahoma-Kansas, 
beginning with below 24 at $0.98 and ending with 
40 & above at $1.30. 


Posted by Magnolia Petroleum Co. 
(Effective Jan. 28, 1937) 

In Oklahoma, same schedule as Carter Oil, which 
see above, beginning with below 25, at $0.98 and 
ending with 40 & above, at $1.30. 

In Texas: North and North Central, including 
Burkburnett, Archer, Henrietta, Electra, Comanche 
and Olden, same gravity and price schedule as 
Stanolind in North Texas, which see under Stanolind, 
beginning with below 29 at $0.96 and ending with 
40 and above, at $1.20. 


Beaumont, Tex. 
(Effective Oct. 1, 1937) 


meow 21°. 632% $0.95 27-27 .9 
FEE Picciosssan Glee 28-28 .9 
A ae 1.01 29-29.9 
2 Pee 1.04 30-30 .9 
24-24.9 1.07 31-31.9 
1 1.10 32-32.9 
a ee 1.43 33-33 .9 





TEXAS FIELDS 
Posted by Humble Oil & Refining Co. 
(*West Central Tezas) 
(Effective Jan. 28, 1937) 


Below 29.......$0.96 ree $1.10 
oe 0.98 pS eee 1.12 
BOON Oi céceniss BOO ee 1.14 
31-31.9.. 1.02 ee 1.16 
Sk eee 1.04 ae, gh 1.18 
eee 1.06 40 and above... 1.20 
34-34.9.. . 1.08 


*Includes Brown, Callahan, Coleman, Comanche, 
Eastland, Fisher, Haskell, Jones, Shackelford, 
Stephens, Throckmorton and Young counties. 


Shell Petroleum Corp., effective Jan. 28, posts 
Humble’s above schedule on Fisher county crude, 
plus these five lower grades, beginning with below 25 
gravity at $0.88; 25-25.9, $0.90; 26-26.9, $0.92; 
27-27.9, $0.94, and 28-28.9, $0.96; rest of schedule 
same as Humble’s in West Central Texas. 

Note: Effective Oct. 1, 1937, Humble prices are 
based on 100% tank tables at 60F. 


*East Central Tezas 
(Effective Jan. 28, 1937) 


Below 29....... $1.03 oe, RE $1.17 
: .05 et Oe 1.19 

07 ie a ee 1.21 

.09 en SOO: 1.23 

he | tie a Oe 1.25 

.13 40 and above... 1.27 


*Including Anderson, Cherokee, Limestone, Na- 
varro counties. 

Same date, Sinclair-Prairie met in Mexia Humble’s 
above schedule. 


PANHANDLE TEXAS 
Posted byi Humble Oil & Refining Co. 
(Effective Jan. 28, 1937) 


Gray Carson- 
County Hutchinson 
NE OPS ckcosc dex anbe $0.96 $0.91 
RE Dincsts keane weess 0.98 0.93 
ge er ee 1.00 0.95 
oi. See ee 1.02 0.97 
A eer errr ee 1.04 0.99 
BEE Oi acicsacaesmanss 1.06 1.01 
i aera ean 1.08 1.03 


Jan. 28, above prices met by Sinclair-Prairie and 
Magnolia in the entire area and by Continental in 
Carson-Hutchinson and by Texas Co. in Panhandle 
Sweet, same as Humble’s Gray Co. and on Panhandle 
Sour, same as Carson-Hutchinson. 


LEAST TEXAS 
(Effective May 22, 1937) 
Stanolind, Humble, Shell, Sinclair-Prairie, Texas 
Cig Ne DONE GA oak G irae eracesesuck $1.35 


Shell also posted on Jan. 28, in Livingston area, 
Polk County, Texas, $1.27. 


NORTHEAST TEXAS 
(Posted by Humble, Jan. 28, 1937) 


(Posted by Magnolia, Jan. 28, 1937) 
Cass County and Panola County, Tex.: 


Same gravity and price schedule as S. O. Louisiana 
posts for Rodessa, La., which see under that company. 


(Posted by The Texas Co., Jan. 28, 1937) 
Cotte CTY ook on65 Feces Ses e cer enseceeesss $1.25 


WEST TEXAS AND NEW MEXICO 
Posted by Humble Oil & Refining Co. 
(Effective Jan. 28, 1937) 


(Including Andrews, Crane, Crockett, Ector, Glass- 
cock, Howard, Winkler and Upton Counties, Texas 
and Lea county, New Mexico). 


Below 26....... $0.78 SB ee $0.94 
DOMED s vcas cae 0.80 34-346.9.. 220008 0.96 
Uy i ree 0.82 OS Seer 0.98 
ae 0.84 36-30.9 0c ccnce 1.00 
2 re 0.86 oS ere 1.02 
ne 0.88 Sa 1.04 
oh ee 0.90 . ere 1.06 
ES i i 40 & above.... 1.08 
Pooos, Went Teaae. <0. ..cccccecsccvonces $0.91 


Jan. 28, Magnolia met Humble in Crane, Upton, 
Howard, Glasscock. Mitchell and Winkler. 

Shell Petroleum Corp., on Jan. 28, met Humble in 
Crane, Glasscock, Howard, Pecos (except Yates 
shallow pool), Winkler, and Upton counties, Tex., 
and in Lea County, N. Mex. On Jan. 28, Shell posted 
in Yates shallow pool in Pecos county, Tex., $0.81. 
June 4, 1937, Shell added Ector county to West 
Texas postings. ; 

Jan. 28, Stanolind Oil & Gas Co. met Humble in 
Hendrick field, Winkler county. 

Jan. 28, Texas Co. met Humble in Ward and 
Winkler counties, Tex.. and Lea County, N. M. 

April 20, 1937, Sinclair Prairie met Humble in 
Ward and Winkler, Tex. and Lea, N. M., counties, 
except that its gravity schedule ends with 36 and 
above, at $1.00. 

Posted by Continental Oil Co. 
(Effective Jan. 28, 1937) 
Artesia, Jackson and Maljamar pools, N. M...$0.90 


COLORADO 
(Posted by Continental Oil Co., 
Effective Jan. 28, 1937) 
Ft. Collins and Wellington 





Below 29....... $1.01 

SEP Sikcivcace Ree 

30-30 .9 1.05 

31-31.9 1.07 38.9. 

4 ere 1.09 eg SO 
A Re ee eS! 40 & above 
PEE 1.13 

Cannon City and Florence, Col............-- $1.10 


SOUTH AND SOUTHWEST TEXAS 
Posted by Humble Oil & Refining Co. 
(Effective Jan. 28, 1937) 


Carroll, Clark, Darst Creek. Hilbig, Salt Flat and 
ES ORR Ay Panny oe rire $1.09 
POON can ccesat $1.37 


(Effective Noy. 1, 1936) 
Heyser heavy... .$0.90 Placedo heavy. .$0.90 
Heyser light..... 1.15 cere 


Shell Pet. Corp. on Jan, 28. posted $1.09 in Salt 
Flat district, Tex. 


Anahuac, Dickinson, Flour Bluff and Turtlebay 
(Effective Jan. 28, 1937) 


Delow Sl. ..cc0s% $1.16 a 

31-$1.9..... oe beae oof ere 30 
32-32.9.... 1.20 Se 1.32 
Ce eee 1.22 st ae 1.34 
ota ALOT 1.24 40 and above.... 1.36 
ee 1.26 


Jan, 28, Magnolia met Humble in Darst Creek: 
osted $1.00 in Luling; $1.12 in Lytton Springs; 
1.27 for Cleveland, Liberty county, Tex.; $1.15 
in Hardin, Liberty county, Tex. 


Jan. 28, 1937, The Texas Co. met Humble in 
Darst Creek. 


Posted by Humble 
Conroe, Raccoon Bend, Tomball and Satsuma 
(Deep sand crudes) 
(Effective Jan. 28, 1937) 


Below 29........ $1.20 OEE $1.34 
29-29.9....cceees 22 oe rr 1.36 
30-30.9.......--. 1.24 be Le See 1.38 
$1-31.9.....00006 1.26 a ee 1.40 
32-32.9.....00055 1.28 ee a EO 42 
33-33.9.....02+5. 1.30 40 & above..... 1.44 
34-34.9....000005 1.32 


Jan. 28, Magnolia met Humble in Tomball and 
Texas Co. met Humble in Conroe, beginning with 
35-35.9 gravity. 


(Continued on nezt page) 
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CRUDE OIL MARKETS 








Posted by Humble 


Mirando, Heavy and Light 
(Effective July 6, 1937) 


oP | ere $0.96 31-31.9 .. $1.18 
OO: eee 0.98 eee 1.20 
| re 1.00 33-33.9 . aoa 
23-23.9 « ee ST eee 1.24 
SO) ae 1.04 nS Oe 1.26 
po. re 1.06 | ree 1.28 
ee 1.08 Co | aa 1.30 
27-27.9 « 3 . eee 1.32 
| Se Pe > Ce ee 1.34 
29-29.9 1.14 40 & above..... 1.36 
Seer 1.16 


July 6, Magnolia posted same schedule as Humble 
in Mirando. 

July 6, 1937, Texas Co. posted for Duval-Mirando, 
$0.96 for below 21, plus 2c differential, to $1.12 for 
28 & above. 


LOUISIANA-ARKANSAS 
Posted by Standard Oil Co. of Louisiana 


So. La. 
*N. La.- Rodessa, Roanoke 
Ark. La. N. Crowley 
(Effective Jan. 28, 1937) (Dec. 28,°37 
Below 21°.. $0.90 $0.93 $0.90 
21-21.9 for for 93 
22-22 .9 vil vil 96 
23-23 .9 Be low Below 99 
24-24.9 25 bag 1 02 
25-25 .9 $0 92 $0.95 1.05 
26-26.9 94 97 1.08 
27-27 .9 96 99 1.10 
28-28 .9 98 1 01 1.12 
29-29 9 1.00 1.03 1.14 
30-30 .9 1.02 1.05 1 16 
31-31 .9 1.04 1.07 ie 
32-329 1 06 1.09 1.20 
33-339 1.08 1. 1.22 
34-34.9.. L.10 1.3 1.24 
35-35 .9 1.12 1. 1.26 
36-36 .9 1.14 1.17 1.28 
37-37 .9 1 lo 1.19 1.30 
38-389... 1.18 L.2) 1.32 
39-39 9 1.20 L.2@ 1.34 
0 & above 1.22 1.23 1.36 
*Includes Caddo, Homer, Haynesville, Sabine, 
De Soto, Sarepta, Carterville, El Dorado, Bunkie 
and Miller county 
| OCR TS Oe FOE Pree $0.90 
Urania, La. (Arkansas Fuel Oil Co. , Jan. e *37) 
POEL RE ee ee oe GI.UZ 
Tepetate, La. (Continental Oil, Jan. 28, '37) 1.24 


Jan. 28, 1937, Magnolia met S. O. La.'s No. La.- 
Ark. gravity and price schedule in Pine Island, 
Haynesville, Bull Bayou and Cotton Valley, La., 
and in Eldorado and Rainbow districts, Ark.; and 
met S. O. La.’s Rodessa prices; and in Lockport, 
Iowa, Cameron Meadow, La., posted Humble’s 
gravity and price schedule on Mirando. El! Dorado 
East Field, Ark. price same as Smackover, effective 
Jan. 28, °37. 

Jan. 28, The Texas Co. met S. O. La. in N. La., 
except that its gravity schedule begins with below 
27 at $0.94. It posted $1.37 for Garden Island, La., 
$1.24 for LaFitte, La. and $0.90 for Smackover. 


*GULF COASTAL FIELDS 
Posted by ——_ Oil & Refining Co. and 


he Texas Co 
Saxet 
Effective Jan. 28, 1937) (Humble) 
Humble Texas July 6 °37) 
Below 18....... $0.95 $0.90 
AS 8 are for 0.92 
i 8 ee below 0.94 
20-20.9......-. i be 0 96 $1.01 
i 3 Se 0.98 0.98 1.03 
- 4k ee 1.01 1.01 1.05 
p+ 3 1,04 1.04 1.07 
- ee 1.07 1.07 1.09 
yee 1.10 1.10 1.11 
oe LEC 1.13 1.13 1.13 
oA ae 1.15 1.15 1.15 
_ OL ee |e Boke R37 
29-29.9 1.19 1.19 1.19 
Ps veesees ee 1.21 1.21 
, ok ae 1.23 1.23 1.23 
) 8 Se 1.25 1.25 1.2 
Ses wccccces 1.27 1.27 1.27 
ETO 1.29 1.29 1.29 
pk eee 1.31 for 1.31 
, OS eee 1.33 oil 1.33 
oo} ae 1.35 34° 1.35 
SP ceccces 1.37 and 1.37 
A Se 1.39 above. 1.39 
40 and above.. 1.41 1.41 
*Humble’s prices apply in shoes fields: Barbers 
Hill, Goose Creek, Hull, Humble, Liberty, Moss 


Bluff, Mykawa, Orange, Pierce Junction, Plymouth, 
Rabbs Ridge, Raccoon Bend (shallow sand), Refugio 
light and theavy, Sour Lake, Spindletop, Sugarland 
and West Columbia. tExcept these grades of Refugio 


heavy: effective July 6, 1937: Below 20, $0.95; 
20-20.9, $1.01: 21- 21.9, $1.03; 22- 22.9, $1.05; 23- 


23.9, $1.07; 24-24.9, $1. 09; and 2 25-25.9, $1. ll: rest 
of schedule same as other Gulf Coastal crude. 

Jan. 28, Sinclair-Prairie met above Humble 
schedule in full. 


July 6, 1937, The Texas Co. posted for Refugio, 
which includes Greta, Saxet and Taft: $1.01 for be- 
low 21, plus 2c differential, to $1.17 for 28 & above. 

Texas Co. postings in Gulf Coastal Texas include: 
Arriola, Five Corners, Ganado, Humble, Liberty, 
Magnet, Manvel, Markham, Mauritz, Pickett Ridge, 
Port Neches, Sour Lake, West Columbia and Withers. 
In Gulf Coastal Louisiana: Bay St. Elaine, Caillou 
Island, Dog Lake, Four Isle, Gillis, Horseshoe 
Bayou, Iberia, Lake Barre, Lake Pelto, Leesville 
and Port Barre. 


ROCKY MOUNTAIN FIELDS 
Posted by Stanolind Oil & Gas Co. 
Effective Jan. 28, 1937) 


Salt Creek, Midway and Dutton Creek, Wyo., 
same schedule as Stanolind posts in Oklahoma, 
Kansas which see under Mid-Continent crude on 
previous page. 


Greybull- ~* aa oo Gh. 
ey OS eee wad 
eg, See ey 
Hogback, s ere 1.33 
es 4 OS eee smcae. ae 
Elk Basin, light... .. 1.30 
Grass Creek, light..... was eure hentia .30 
Frannie light... ... see ak as 0.82 
Effective Nov. 4, 1936) 
ee > SOE ee TET ET ECE ETT $0.62 
Frannie heavy.. Cie Phin es iaeneweewokes 0.62 
Hamilton Dome, Gea tic weatsaeke wanes . 0.57 
Posted by Ohio Oil Co 
Effective Jan. 28, 1937 
Be WE ia ccescec canned $1.30 
Grass Creek, light.......... 1.30 
jp OL eee cixacugeaeas 1.205 
We RN Anas es cancewaccuasacd 0.97 
(Effective Nov. 16, 1937) 
eR, Ro ini cc ncu eres aeseuess $0.90 
Posted by Continental Oil Co. 
(Effective Jan. 28, 1937) 
Ce CN ER cin ceackecsede ceatcuenawes $1.40 
De OP ob nds ee ce cecudasccacenveus 1.18 
PE Cg 9G 6 ovo cede cede dceweenqau 0.97 

















CALIFORNIA, Posted by Standard Oil of California 


All gravilies above those quoted take highest price offered in the field. Prices effective Feb. 26, 1936, except Huntington Beach, Playa del Rey, Santa Fe Springs, Kern 
Front, Signal Hill (Long Beach) effective March 7, 1936; Elk Hills effective June 22, 1936; Lakeview Area, Aug. 19, 1936; El Segundo and Wilmington, Oct. 15, 1937; 





$s 
bY 

= & ‘3 P 3 

ages 2 = & ~ = 

- CB) a =~ 

esee go § # 3 & 

-_ 7 =] - | 

qere = 6 GlCUG Ck lt 

ele § 3 38 ¢F 3 
Gravity Koay < =e & Se 
14-14.9....... $0.80 0.79 0.74 0.78 0.79 0.80 
15-15.9 180.7 7 7 ‘79.80 
16-16.9 ‘80 .79 .74~ «7 79.80 
17-77.9... @ 2 3 7 81 .80 
18-18.9 Oo .o& /% 7 84 =. 80 
19-19.9 82.7 Za ‘82 .87 .84 
20-20.9 6 . 2 ‘85 .90 .88 
21-21.9 88 .79 .74 .89 .93  .93 
22-22.9 ‘92 .82 .74 .92 .96 .98 
23-23.9 ‘95 .86 .77 .96 .99 1.02 
24-24.9 99 .91 .80 1.00 1.02 1.06 
a ae 03.95 = .82-—s«21.03-s«21.05_11.11 
26-26.9... 1.06 1.00 .85 1.07 1.09 1.16 
27-27.9... L1G 6.06 £66 E.R EE... 
28-28.9.. o.14 1.30 SO V4 1.96 .;. 
29-29.9.. 1.17 1.15 .93 1.18 1.18 & 
30-30.9.. 1.21 1.19 .95 1.22 1.21 ¢€ 
SE-S1:9:.. —______—— ae 
32-32.9. *E wood, Terrace 1.2%? % 
33-33.9... ace ae 
34-34.9... L 3 5.8 
35-35.9... 1.35 $3 
36-36.9... i. 4 @ 
37-37.9... ¥ Fa} 
38-38.9... a 
39-39.9... ° 
40-40.9 a 
41-41.9 
42-42.9 
43-43.9 
44-44.9 
45-45.9 
46-46.9 
47-47.9 
48-48.9 


*F. o. b. ship. 
tAlso McKittrick, Kern River. 


Greeley-Canal, Dec. 22, 1937. 
8 7 - & 
p 3 & se =f 
ee ee ee ee ee ee 
S¢ ¢ ’ 7 2 ¢ 30,8 & - 
Zo of ‘S wy b> = = “ae 
Sess &  @ 33. 8 #3 
=a 3 £ 2 Ss 544 Sa 
he) <& - = = Burk = BS 
0.76 0.80 0.76 0.76 0.77 0.7 
os 80 7 76 77 78 
«t .80 76 76 one 7 
.76 i 80 76 . 76 By .78 
.78 ‘ 82 7 x 77 
81 a .85 76 .78 77 an 
.84 - ; 88 .7 .82 77 .80 
.88 ; aax 91 . 80 .85 77 .84 
.92 : ag .93 84 .89 7 .88 
.96 84 a .96 .88 .93 82 .92 
.99 .88 81 .99 91 .96 .85 .96 
1.03 .93 .83 1.02 .95 3 .89 .99 
1.06 .98 .86 1.05 .98 .92 1.03 
1.10 1.03 .88 ee .96 1.06 
1.14 1.07 90 1.06 99 1.10 
h.kz 2.32 93 1.09 1.03 1.14 
Beak Bake .95 wen 3.0F 1.37 
1.24 1.22 .97 Ree 63.23 
1.3¢ 3.27 3.06 1.14 1.25 
cose Daan se 1.18 1.28 
1.37 1.2 1.33 
1.42 1.25 ea 
1.46 1.29 
1.5) 3.32 
1.56 1.36 
1.61 1.40 
l 1.43 


Kern Front and Round Mountain $0.70 thru 19.9 gravity; 
tWilmington prices differ on gravities below 18.9. Prices are: 14-16.9, $0.75; 17- 


17.9, $0.77; 


mt pret eet pret pret et fret pet eet pe 


Santa Fe Springs 





= 
: ee ao & 
- 

2 > S5< 5 + = 
a : Sm, OS 32 = 
= 0 = a Sit tS 3 o 
3.5 3 = >o paw i ry 
£2 ¢ 5S a83 o£, & sc = 
rn) er a 
ze g | 253 Eg 3 8 = 
a) = me me Oo s 

0.70 vee Qa 0.70 0.70 0.70 ‘ 

:. wee 70 Py a. ae . 
7 iaae at xy. .70 .70 ; 
me Pape 7 .70 .70 .70 , 
(. aes .70 .70 .70 .70 oT 
7 .70 .74 .74 .74 ae .70 
ba .70 .78 .78 .78 ota .70 

.73 .82 .82 .82 .74 .70 
By .87 .87 86 .7%8 #£.72 
.80 .92 .92 .90 .82 .76 
.84 .97 .97 .94 . 86 .79 
Oe EAD Bee nn ccs .98 .90 .83 
91 1.06 1.06... 1.02 aan aes 
.95 1.10 1.10 $0.84 1.06 
2 1.55 1.35 .88 1.10 
1.02 1.20 1.20 .92 1.14 
1.06 1.25 1.25 95 1.18 
1.09 1.29 1.29 99 
Las 3.96 1.54 03 Kettleman Hills 
1.17 1.38 1.38 07 1.19 
Ree Seca Suey 11 1.23 
een 15 3.20 
19 1.31 
23 1.35 
27 1.39 
31 | 2 


me et eee eee et eet pet ett tt ft fe ft ft ft 
~ 
- 


no higher gravity quoted. 
and 18-18.9, $0.79; rest of schedule same as Signal Hill. 
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Positions Wanted 





MARKETING AND OPERATIONS 
EXECUTIVE seeks new connection 
preferably with progressive independ- 
ent marketer. Alert, able, aggressive 
and thoroughly experienced in all 
phases of bulk and retail marketing. 
Details of experience and references 
gladly furnished to determine mutual 
interest. Address Box 484. 











REFINING AND MARKETING EXECUTIVE, 
18 years major company, desires change. 
Wide acquaintance within industry and in 
trade. Active at present establishing retail 
marketing in new territory. Can take entire 
charge refinery and market its products. 
Salary or equivalent, $10,000. Address Box 
486. 


MECHANICAL DRAFTSMAN. General re- 
finery drafting including design of atmos- 
pheric, vacuum and combination units. Ad- 
dress Box 483. 


BULK STATION AGENCY. Experienced 
marketer interested commission agency. 
Thorough knowledge plant operation, motor 
and industrial lubricants. Address Box 485. 


SALES AND MARKETING EXECUTIVE. 
Fifteen years with National Companies—all 
departments—thruout Middle-west  Terri- 
tory. with outstanding record and finest 
references. An aggressive producer with 
keen management ability. Want opportu- 
nity. Remuneration secondary. Address 
Box 481. 


Business Opportunities 





SALE AND po 


rt) 
GASOLINE-and-OIL COMPANIES 

BULK PLANTS and 

JOBBING CONCERNS 

Confidentially Negotiated 
WM. WISHAR 

Broker of Oil Marketing Properties 
2331 Grandview, Cleveland Heights, O. 








Professional Services 





ANTI-KNOCK VALUES 
DETERMINATIONS 
The Gray Industrial Laboratories 
Chemists and Engineers 
Specialists on Petroleum Products 
961-976 wane wee Ave., 


NE 
Telephone Bigelow 3-4020 








BURRELL-MASE ENGINEERING CO. 


Law and Finance Building 
Pittsburgh, Pa. 


PETROLEUM & NATURAL GAS 
Consultation — Construction — Testing 








ACCURATE LABORATORY TESTS 
GASOLINE OIL 


Standard Methods employes 
Octane Ratings by A. S. T. M. CFR Unit 


THE DETROIT TESTING LABORATORY 
554 Bagley Avenue, Detroit, Mich. 








ROYAL E. BURNHAM 
Attorney-at-Law 


Patent and Trade Mark Practice 
Exclusively 


511 Eleventh Street, N. W. 
Washington, D. C. 














Index to Advertisers 





This index is published as a convenience 
to the reader. Every care is taken to 
make it accurate, but National Petro- 
leum News assumes no responsibility for 
errors or omissions. 





Acheson Colloids Corp. 
ATMS: (0... TAO. big cess sisoe etiec 
Aluminum Co. of America ...... 
American Lubricants, Ine. ...... : 
American Mineral Spirits Co. ..... 40 
American Telephone '& Telegraph 

GO... Hitt Bat ts. ... Second Cover 
American Weekly, The .......... 29 
Anderson-Prichard Oil Co. 


Bakelite Corp. . 
Battenfeld Grease & Oil Corp. 
Bayou State Oil Corp. ..........+. 
Bay Petroleum Co. .. tinea 
Berry Sons’ Co., James B. 
Blackmer Rotary Pump Co. 
Bowser & Co., Inc., S. F : 
Bradford Oil Refg. Co. rer, 
Brodie Co., Inc., Ralph N. ........ 
Buckeye Iron & Brass Works 

SOURED WE TS hoc Oeics awmen see 


ge ge | a a : 
ee a See eee 
Champion Spark Plug Co. re 
BT SE, 6 
Chicago Bridge & Iron Co. ........ 
Cities Service Co. . icarateame 
Columbian Steel Tank Co. ........ 
Conewango Nefe. Co. ........60.: 
Continental Can Co. .. 
Curtis Pneumatic Machinery GD: . 
Cushing Refg. & Gasoline Co..... 36 


Danciger Oil & Refineries, Inc.... 
Davis Welding & Mfg. Co.. Third Cover 
Dayton Pump & Mfg. Co. ........ 
Deep Rock Oil Corp. Satan 

du Pont de Nemours & Co., E. I. 


Edwards & Co., Vincent 
Electric Auto Lite Co. .. 
Electric Hose & Rubber Co. 
Electric Storage Battery Co. 
Erie Meter Systems, Inc. 
Ethyl Gasoline Corp. 

Evans Products Co. 

Exide Batteries ...... 


"5 airbanks-Morse & Co. 

Farrell Mfg. Co. . 

Federal Motor Truck Company 
PEOCCU-Wie TOOTD. nck eens 
Ford Motor Co. .. : . 
Freedom Oil Works Co. 
Fruehauf Trailer Co. 


Gaylord Container Corp. 

General American Transportation 
Re are a re ere 

General Electric Co. ...... 

General Motors Truck Co. 

Gilbert & Barker Mfg. Co. 

Globe Oil & Refg. Co. 

Goodall Rubber Co. ........ 

Goodrich Rubber Co., B. F. 

Goodyear Tire & Rubber Co. 

Goodrich Electric Co. - ; 

Graver Tank & Mfg. Co., Inc. 

Gulf Oil Corp. .... a 


Hanlon-Buchanan, Inc. 
Hays Mfg. Co. 

Heekin Can Co. 

i se 

Hewitt Rubber Corp. ‘ee 
Hinde & Dauch Paper Co. 
Hull, Inc., W. Frank 
Humble Oil & Refg. Co. 


PR@OTSOU-TONG GO. «oss ccc scéas 
International Harvester Co. .. 3 
International Petroleum Exposition 


Johnston & Jennings Co. 
Kidde & Co., Inc., Walter 


Leland Electric Co. 
Lion Oil Refg. Co. 


McDonald Mfg. Co., A. Y. : 
Master Electric Co. .......... 
pieter: & £50... A. i... ; 
Metal Hose & Tubing Co. ae 
Mid-Continent Petroleum Corp. 
Milwaukee Valve Co. ee 
PERN I kc BS kas ee eee ewan 
National Meter Co. . : pe 
National Petroleum Mutual Fire 
ig ee & | ; 
National Petroleum News - bs 
National Pumps Corp. 
National Refg. Co. ....... 
Neptune Meter Co. .. 
New York Lubricating Oil Co. 


uw 





OhigpOlf Cp. *......... Rae ce 
Oil“Equiphhent Mfg. Co. ...... v3 
Oxford U niyersity ee ae 


Para flow “Saiés Division, S. O. df 
ba, OR Ay eather hy vena s Bae gape ete res 
Peerless Electric Co. ............. 
Pennsylvania “Petroleum Products 
> eee OO kA ere ee 
Penola, Inc. es tf ee! See ete 
Perfection Stoke: Berd eter ae 
Philadelphia Palve ‘Co. Pere. 
Phillips Petroléum «Co. 
Pittsburgh Equitable. Meter Co. .. 
Pittsburgh Plate Glass Co. ........ 
ae ee | en Fourth Cover 
og a 2 ae eer reer nt 


meter Gee ee. gee 8 Kea ee 
moper Core... Geo: Dad. és wnciccu 

Service Station Equipment Co. ... 

Shand & Jurs > MRP ae 39 
A Oe Eee eee 

Silent Glow Oil Burner os ie 

Sinclair Refg. Co. : 
Skelly Oil Co. 
Southern Steel Barrel Co. ........ 
Southwest Grease & Oil Co. ...... 
Southwest Pump Co. .. 
Sianaere Gm CO Ge Ne Ss ccs wows 
Standard Steel Works ............ 
PC (EINE) as 8 koe 5 hae LER 
Sun Oil Co. 


Talco Asphalt & Refg. Co. ....... 
Texaco Development Corp. ........ 
"THRIGHO! COORD, .. 5.sc3. 500 - 
Tide Water Associated Oil Co. 
Tokheim Oil Tank & Pump Co. 
TYUCK TUIIMENE CO. ssc Sse es 


U. S. Steel Corp. . eis mata 
Universal Oil Products ‘Co. eae 23 


Viking Pump Co. ...... 


Wayne Pump Co. ee a 
Wheaton Brass Works, A. W. 
MTSE Gee AGO. ca oe dct eeeces 
Wi'oil Corn. ay ete 
Wilson & Bennett Mfg. Co. ....... 
Wood Industries. Inc., Gar. 
Worthington Pump & Mach’y Cor p. 


Yale & Towne Mfg. Co. : 
all ni Pressed Steel Co. Di- 
vision of Mullins Mfg. Corp.. 


Coming Meetings 


Indenendent Oil Jobbers Assn. of Okla., 
Oklahoma City, Okla., Jan. 13. 

Societv of Automotive Engineers, Book- 
Cadillac Hotel, Detroit, Mich., Jan. 10 
to 14. 

Gov. Marland’s Petroleum Conservation Con- 
ference of Oil State Governors, Hot 
Springs, Ark., tentative date, Jan. 17. 

American Road Builders Assn., Cleveland 
Ohio, Jan. 17 to 21. 

Northwest Petroleum Assn., North Dakota 
Division, Parker Auditorium, Minot, N. D., 
Jan. 24 and 25. 

Northwest Petroleum Assn., Minnesota Di- 
vision, Hotel Radisson, Minneapolis, Jan. 
27 and 28. 

Kentucky Petroleum Marketers: Assn., Brown 
Hotel, Louisville, Ky., Feb. 7, 8 and 9. 
Kansas Oil Men’s Assn., 24th annual con- 
vention and oil exposition, Hotel Broad- 
view, Wichita, Kans... Feb. 14 and 15. 
American Institute of Mining and Metallur- 
gical Engineers, annual meeting, Engi- 
neering Societies Bldg., New York, N. Y., 

Feb. 14 to 18. 

Illinois Petroleum Marketers Assn., Pere 
Marquette Hotel, Peoria, Ill., Feb. 16 and 
re. 

Association of Highway Officials of the 
North Atlantic States, Hotel Ambassador, 
Atlantic City, N. J., Feb. 16, 17 and 18. 

Ohio Petroleum Marketers Assn., fifteenth 
annual meeting, Hotel Deshler-Wallick, 
Columbus, Ohio, Feb. 22, 23 and 24. 

Wisconsin Petroleum Assn., Schroeder Hotel, 
Milwaukee, Wis., Feb. 22, 23 and 24. 

Indiana Independent Petroleum Assn., Spring 
Convention and Refiners and Suppliers 
Exhibit. Hotel Severn, Indianapolis, Ind., 
March 2, 3 and 4. 

Iowa Independent Oil Jobbers Assn. and 
trade exhibit. Fort Des Moines Hotel, Des 
Moines, Iowa, March 2, 3 and 4. 

American Society for Testing Materials, 
Spring Regional Meeting and Group Com- 
mittee Meetings, Seneca Hotel, Rochester, 
N. Y., March 7 to 12. 

Society of Automotive Engineers, National 
Aeronautic Meeting, Mayflower Hotel, 
Washington, D. C., March 10 and 11. 

American Assn. of Petroleum Geologists, 
23rd annual meeting, Roosevelt Hotel, 
New Orleans, La.. March 16 to 18. 
American Society of Mechanical Engineers, 

Los Angeles, Calif., March 23, 24 and 25. 
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